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Sparks 


State of the nation’s economy: 
Up 

EMPLOYMENT — Industrial and 
commercial workers in November 
totaled 42,700,000 persons, slightly 
higher than October. 

DepaRTMENT Stores—Sales dur- 
ing week ended Dec. 17 were 1 
percent higher than like 1948 
week, the first rise since early 
May. 

Coprer—Use in products shipped 
in November was 108,978 tons, 2,050 
tons more than previous month. 
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5,120,556 Cars and 1,129,915 Trucks Built in 49... 


By Bernie Thomas 
Associate Editor 

HE U. S. auto industry wound 
up the best year in its 53-year 
history 
1949 output to an estimated 5,120,- 
556 cars and 1,129,915 trucks—an 
alltime record total 
vehicles. 

Last week’s effort put 85,172 
more cars and 17,694 trucks—a 


e 


Business Votume—Level in week | 


ended Dec. 17 advanced to 111.3 
from 110.0 in preceding week. Mark 
in like 1948 week was 115.7. 

Loans — Commercial, industrial, 
industrial and agricultural bor- 
rowings rose $75,000,000 in week 
ended Dec. 14. 

Lire INSuRANceE—Purchases in No- 
vember increased 5 percent from 
same 1948 month to $1,901,000,000. 

PopuLation—Census Bureau esti- 
mates the U. S. had _ 150,183,000 

rersons on Nov. 1, an increase of 14 
percent from April 1, 1940. 
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Down 


| 


| 
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last week, pushing final | 


of 6,250,471 | 


total of 102,886—into the year’s 
tabulations. In the previous week, 
U. S. plants built 92,818 cars and 
19,627 trucks for a total of 112,445 
units, according to Automotive 
News statistics. 

Thus, U. S. passenger car produc- 
tion alone in 1949 hit a new high for 
any year. and while truck output 
was off from 1948's 1,364,957, it 


Alltime Record: 6,250,471 


only by capacity until the last two 
months of the year. 

And even then, the usual effects 
that follow strikes in such basic 
industries as coal and steel were 
averted to a great degree through 
careful scheduling and prudent pro- 
curement. 

However, most of the year saw 
nearly all plants with more than 
adequate supplies of materials 
and a minimum of strikes and 
work stoppages. 

Able to utilize production facili- 
ties to a greater extent than at any 
time since prewar, most plants 
drove through to new individual 
production records. 


e 28 08 
| 
| 


topped the million mark for the 
fourth time in history. 

U. S. car production in 1949 
|topped that of 1948, the previous 
postwar high, by more than 1,200,- 
|000 and that of 1929, the previous 
alltime high, by 533,000. 

* * + 


RODUCTION moved at a fast 
clip during 1949, being limited 


LL members of the Big Three 
had their best year since pre- 
(Continued on Page 22, Col. 1) 


President Ferry 
Sees Good Year 


For Packard 


PACKARD enters the new year. 
with a new and optimistic pres- ~~ 
ident, Hugh J. Ferry. a 


Auto Output — Week’s total of | A 
32,866 vehicles in U. S. plants is| 
£579 units below previous week’s | 
112,445, but well ahead of the 79,388 


in the same week a year ago. 

Sree.—Operations last week were 
scheduled at 93.1 percent of capac- 
ity, a decline of 1.4 from previous 
week. 

Go_tp—U. S. monetary stock de- 
creased during November’ by 
$104,904,000 to $24,478,673,000. 

New Russer—Consumption in No- 
vember slipped to 83,153 long tons 
from 84,278 in previous month. 
Om—Output in week ended Dec. 
24 was estimated at 4,941,785 barrels 
a day, a decline of 9,965 from pre- | 
ceding week. 

CarLoapincs — Rail freight of 
639,723 cars for week ended Dec. 
17 decreased 15.2 percent from 
like 1948 week. 

Exports, Imports—U. S. shippings 
in 1949’s third quarter exceeded 
receivings by only $1,161,000,000, | 
compared with a $1,991,000,000 bal- 
ance in preceding three months. 

* * * 


General 

FeperaL Emp.toves—Total on Dec. 
1 was 1,988,600, lowest since April 
1942. Employment for larger agen- | 
cies at beginning of December: | 
Army, 321,000; Navy, 294,300; Air| 
Force, 151,000; Post Office depart- | 
ment, 533,100; Veterans Adminis- | 
tration, 195,900. 

Taxes—Congress will reject a pro- 
gram which President Truman will 
lay before it to slash $600,000,000 | 
off excises and boost income taxes | 
by several billion dollars, says Rep. | 
Martin (Mass.), House Republican 
leader. 


Keating Hits Pessimism 
Predicts Good 1950, No General Price Cut; 
Chevrolet ‘Powerglide’ Bows — 


Keatitig also revealéd that Chev- 
rolet icoritemplates.no general price | 


By Bob Finlay 
Managing Editor 
N ANNOUNCING Chevrolet’s 
_~ new automatic transmission, | 
General Manager T. H. Keating as- 
sailed Wednesday predictions of 
hard times in the last half of 1950. 
“T feel,” he said, “that 1950 will 
be a good year, and let’s stop 
talking pessimism.” 
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| also includes deluxe cars in the 


BUICK UNVEILS 1950 ROADMASTERS AND SUPERS—This Roadmaster two-door sedan iliustrates the new body styling adopted throughout 
he above model features a one-piece curved windshield and backlight. Dynaflow automatic transmission remains standard | and treasurer of the company was 


Buick's new line. T' 
on Roadmasters and optional on Specials and Supers. A 
pression ratio and horsepower of Roadmaster and Special 


Buick Completes ‘50 Line; 
7 Models Cut in Price 


UICK rounded out its 1950 model|is standard in that series. Dyna- 
presentations last week with | flow is optional on Super, Special 


new engine in the Super series 


|introduction of redesigned Super! and Special Deluxe cars at a price 


| of $169.20. 

No changes were made in the 
prices of Super or Special se- 
dans, but Wiles reported that an 
oil filter has been made stand- 


and Roadmaster models. 

The new Buick line, which now 
Special series, will kick off the 
division’s drive for third place in 
national sales. | ard on Specials. 

Advertised-delivered price reduc-| Price reductions affecting nearly 
tions ranging from $67 to $326 on | all accessories have also been made 
seven Buick models are announced | for the 1950 Buicks and one group 
by General Manager Ivan L. Wiles.| of optional items, including Dyna- 
Cars lowered in price are as fol-| flow, radio and heater, is $87 under 
lows: the 1949 price, according to Wiles. 

Super series convertible, cut $89 | Prices of the new Special De- 
to $2,494; Super estate wagon, cut/luxe line, which offers body side 
$316 to $2,862; Roadmaster series | (Continued on Page 21, Col. 1) 
four-door sedan, cut $79 to $2,656; 
Roadmaster sedanet, cut $67 to 
$2,551; Roadmaster convertible, cut 
$194 to $3,004; Roadmaster Riviera, 
cut; $326 to $2,877.and Roadmaster 


estdt¢ Wagon, cut $304 to $3,430. 
ae * k + 
[HE_ Roadmaster decreases _ in- 
clude the $42,80 slash effected 
Deé. fon. Dynaflow drive, which 


+ 


Top Cars 


New-car registrations for 10 
months, plus 31 states for No- 
vember : 
1949 Pos. 
1—918,793 
2—690,436 
3—457,146 
4—333,112 
5—281,989 
6—237,519 
7—236,991 
&—175,264 
9—158,139 
10—122,863 
11—120,746 
12—114,479 
13— 90,900 
ont 14— 88,076 
cuts '.on ‘its volume-selling new || 15— 71,662 
models to be shown by dealers | 16— 53,404 
Jan. 7. However, the new Bel-Air, | — 33,749 
a so-called hardtop convertible, | 18— ae 
will be priced at $100 under the} 9.401 
convertible, and the all-steel sta- | 4,989 Ang.-Pref. 2,490—22 
tion wagon will be $250 under '49 $,024 Austin ; 8,142—21 
models. Total All Makes 

4,248,152 3,039,581 

For further details see page 

14, today’s issue. 


1948 Pos. 
622,544— 1 
403,513— 2 
297,311— 
217,451— 
200,996— | 
183,286— 
159,824— 
127,142— 
119,533— 
93,545—11 
93,046—12 
91,173—13 
70,975—14 
67,105—15 
52,6381—17 
100,576—10 
26,664—18 
18,517—20 
Frazer 52,909—16 
Crosley 23,746—19 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Mercury 
Hudson 
Nash 
Chrysler 
DeSoto 
Packard 
Cadillac 
Kaiser 
Lincoln 
Willys 


- * 


NOTHER major move was the| 


appointment of Charles J.) 
1) 


+ 


(Continued on Page 9, Col 


Ferry's designation as presidest 


produces 128 horsepower with Dynaflow. Com- 


engines have been increased. Special Deluxe models are now available 


50 Oldsmobiles 

‘Go on Dealer 

Display Jan. 4 | 

(pL DSMOSILES new “Futuramic | 
Fleet for '50,” emphasizing a| 


new body for the Series 98 and an 


- , . Hugh J. Col. J. G. Vineent 
improved Hydra-Matic drive op-| ; 
tional on all models, makes its| @2mnounceg@ast week by the board 


public debut at dealerships Jan. 4.|of directors, He succeeds George 
Although the bodies and frames | (See PACKARD, Page 20, Col. 5) 


remain the same, a number of 
Preduction 


engineering and styling refine- 
ments enhance the Rocket-en- 

Automotive News Estimates 
U. S. Cars, Trucks 


gine powered Series 88 and the 
lowest-priced Series 76 lines. 
Oldsmobile General Manager S. 
E. Skinner already has announced 
reduced prices on MHydra-Matic 
transmission, Series 88 models and 
certain accessories. Other changes 
include the elimination of Hydra- 
Matic and of some accessories as 
standard equipment on 88 and 98 
models. 

Skinner said Oldsmobile plans to 
produce at least 350,000 cars this 


year. 
* s = 


NEW refinement of Oldsmo 


mobile’s Futuramic styling has 
(Continued on Page 22, Col. 3) 


112,445 


Last Prev. 1948 
Week Week Week 


For complete production totals 
by makes, see tables, page 22. 


102,866 


79,388 


eS 


NEW OLDSMOBILES GO ON DISPLAY—Jan. 4 will be the dealership unveiling date for 
the new Series 76, Series 88 and Series 98 models. The Series 88 and 76 lines love been 
| refined for 1950 and Hydra-Matic drive has been made optional on the Rocket engine- 
| powered 88s and 98s. The club coupe in the Series 76, which has the same body as the 
Series 88, is shown above. Hydra-Matic is now also optional on Series 98, which has been 
redesigned with a new body. Price reductions on Hydra-Matic and Series 88 models were 
| announced last month. Oldsmobile Hydra-Matic is improved for 1950. 


i 









. 
Goodyear Boosts 
Prices on Tires 


To Auto Makers 


AKRON.—An increase of a “mini- 
mum” of 5 percent in prices of 
original-equipment vehicle tires is 
being put into effect this week by 
Goodyear. 

The Goodyear announcement 
came in the wake of two 3% per- 
cent boosts in replacement tire 
prices by all members of the tire 
industry. 

No comment on the original- 
equipment boost by Goodyear, how- 
ever, was forthcoming at press 
time Thursday from competitors. 

Goodyear attributed the price in- 
crease to higher costs for labor 
and materials, coupled with the re- 
cent boost in freight rates. 

Exact pricing levels for original- 
equipment tires are regarded as 
confidential information by the in- 
dustry, but one source guessed that 
the increase would amount to about 
$2.50 per car in the Chevrolet-Ford- 
Plymouth bracket. 

Compared with 1948, shipments of 
original-equipment car tires are up 
27 percent and of original-equip- 
ment truck tires, down 38 percent 

Goodyear’s customers include all 
of Chrysler Corp.'s makes and 
many other car producers. 


Big Market Still 
To Be Cultivated, 


Somerville Says 


DETROIT.—A great field of un- 
cultivated new business awaits 
automobile dealers who are prop- 
erly organized for intelligent sell- 
ing, R. C. Somerville, general sales 
manager of Plymouth, said here 
last week. 

Somerville addressed Plymouth 
dealers of the Detroit area at a 
preview of the new Plymouth cars, 
due for public display Jan. 12. 

“A huge new selling market has 
appeared on the American scene 
as a direct result of population 
growth and increased national in- 
come,” Somerville said, pointing 
Slit that this country’s population 
has increased some 19,000,000 since 
1940. 

As an example of potential buy- 
ers’ wealth, Somerville quoted sta- 
tistics showing that take-home pay 
in the first half of 1949 was at the 
annual rate of 194.6 billions, or 2% 
times the 1940 level. 

He warned, however, that a well- 
organized, strong selling organiza- 
tion is needed to seek out potential 
buyers with the return to a closer 
balance between supply and de-| 
mand. 


Hearing Jan. 12 
On Playboy Plan 


BUFFALO.—Federal Judge John | 
Knight has filed notice of a public | 
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By Mac Gordon 


Associate Editor 




















PREPARING FOR ‘50 FISHER GUILD CONTEST—Like many teen-age boys throughout the 
nation, John Vajner, of Anderson, Ind., is creating the design of a model car to enter in 
the 1950 competition of the Fisher Body Craftsman's Guild. With his plans manual and a 
model he built last year beside him, he sketches his idea of what should be the automobile 
of the future. University scholarships and cash awards ara at stake in the competition, in 
which boys |2 through 19 years old may enroll by writing to the Craftsman's Guild, General 





hearing Jan. 12 to consider a plan 
for reorganization of Playboy Mo- | 
tor Corp. 


Motors building, Detroit. 


Auto Bills Up 


for Action 


In State Legislatures 


By Bethune Jones 
Staff Correspondent 


EW YORK. — Although fewer 

state legislatures will convene 
than during the past year of heavy 
biennial lawmaking activity, 1950 
will be an important year in the 
development of state legislative and 
regulatory trends directly and in- 


way modernization programs will 
be issued in more than a score of 
states during the next two years 
and will be raised in several this 
year. Further legislative action in 
this continuing trend, however, 
will be deferred in many in- 
stances until 1951. 


| Mississippi is one of the states in 


a UAW-CIO plans to acceler- 
ate the tempo of its pension dis- 
cussions with Chrysler Corp. and 
General Motors towards the end of 
this month. 

Union officials said last week 
that bargaining sessions will go 
on a regularly scheduled basis 
after new-model presentions are 
completed and volume production 
is in full swing. 

Both Chrysler and General Mo- 
tors contracts have spring expira- 
|tion dates, and it is expected that 
efforts will be made to effectuate 
any pension agreements coincident 
with birth of the new contracts. 

Ford’s new pension plan for UAW 
employes goes into effect March 1, 
1950, and extends until March 1, 
1955. 
* 


+ * 
TTAINMENT of the Ford old- 
age retirement program was un- 

| questionably the UAW’s crowning 
| gain last year. There were no major 
strikes in the industry during 1949, 
| except for the three-week shutdown 
|of the Ford Rouge plant in May 
| over speedup complaints. 

General Motors is_ slated. to 
shoulder the onus of the UAW’s 


| 


directly affecting the automotive | which higher gasoline tax proposals | bargaining attention this year. 


industry. 

Regular or budgetary legislative 
sessions are secheduled in Cali- 
fornia, Kentucky, Louisiana, 
Massachusetts, Maryland, Missis- 
sippi, New Jersey, New York, 
Rhode Island, South Carolina and 


Virginia. 
Special or extended legislative 
sessions will convene in many 


others, with such steps already in- 
dicated in Arizona, Georgia, Idaho, 
Michigan, Missouri, New Hamp- 


shire, Ohio, South Dakota, Texas) 


and others. 

* * a” 
EFERENDUM and initiative 
measures will place major issues 

before the voters of a number of 


states. Interim committees, courts, | 
administrative agencies and other | 


factors also will tend to shape 
significant trends. 

Proposals for additional gaso- 
line and other automotive tax in- 


creases to finance expanded high- 


will be a major issue this year. 
Enabling legislation providing for 
(Continued on Page 16, Col. 1) 





Collyer Applauds End 


Of Patent Pooling 


AKRON. — The scheduled end 
of the patent pooling arrange- 
ment among rubber companies 
as of next March 31 was hailed 
here by John L. Collyer, presi- 
dent of B. F. Goodrich Co., as 
furnishing the “incentive needed 
for discovery and production of 
better man-made rubber.” 

Collyer had been calling for an 
end to the agreement since the 
end of the war. He maintained 
the pooling pact, which began 
shortly after the war started, 
put research on a regimented, 
rather than competitive basis, 
after the need for it had ended. 





Prewar Control Efforts Rated a Flop. . . 





Price-Cu 


By Bernie Thomas 
Associate Editor 
HAT can be done about cut- 
throat selling which drives auto 
dealers to the poorhouse? 
Already there is great worry in 


|dealer circles about dealers who} 


move new cars for what they think 


tting: Bane 


| dealers and associations to control 
| discount selling of cars. 
* * + 

LANS along that line were de- 

veloped and widely practiced in 
| prewar days. 
| All of them failed miserably, and 
|are reported on here only for back- 


|is a $10 bill, only to find that they| ground purposes. Few people feel 


If the plan is approved on Jan. | lost the ten and more in some other|that they would have any better 


12, the notice said, a sale of the | 
corporation assets will be held at} 
2 p.m, that same day at the cor- | 
poration plant at 2450 Kenmore | 
Ave., Town of Tonawanda. 


department. 

And as 1950 progresses, the 
problem will be increasingly vital 
in auto retailing. 

Such fears recall past efforts of 


This vital sales tool will first 
see print in the pages of Auto- 
motive News in serial form . 


"A Guide to Automobile Selling" 
by John O. Munn 


Author 


Munn, a 


veteran columnist for Automotive 


News, draws upon his 40 years of experience in the 
auto retailing field to provide this comprehensive guide 
for auto dealers and salesmen. It is designed to aid 
experienced salesmen, as well as those new in the field. 


Covered are such subjects as Developing a Clientele; 


the Pre-Approach; 


Locating Prospects; the Importance of 


an Automobile Dealer; Selling the Used Car Allowance; 
Pitfalls in Appraising Used Cars; the Complete Finance 
Package, and Keeping Owners as Customers. 

It's MUST reading for everyone in the auto industry. 
Watch for it starting Jan. 16 in... 


Automotive News 








|chance of working today. 
Some of the prewar plans had 


| factory approval, Many did not. | 


| Such plans had their birth at a 
time when the situation in the sev- 
eral preceding years was somewhat 
akin to that which has character- 
ized the period since World War II. 


* * + 





| AS IN 
1949, demand for new cars for 


|}about two years after World War I} 


| greatly exceeded the supply. 


In 1920, automotive sales offi- | 


cials wondered if a golden era 
would ever end. As they have 
until just lately, new-car dealers 
after World War I found it very 
profitable to take used cars in 
trade. 

However, in 1921-22 production of 


difficult to dispose of used cars 
{taken in trade. 

| As a result, history reveals that 
hundreds of dealers went bankrupt 
due to accumulated stocks of used 
cars which they could sell only at 
| huge losses. SP oP 


[PALERS that did survive were 





1946-47-48 and most of | 


| mew cars exceeded demand. Dealers | « 
{soon began to find it increasingly | 


The union’s council of GM 

local-union delegates has already 

| charted some demands to be 

| made on the corporation, includ- 
| ing one for a union shop. 

The NLRB will conduct a secret 
| vote of GM employes on the union- 
‘shop issue next month. Results of 
|the vote are not binding insofar as 
|negotiations are concerned, but a 

pro-union-security majority is 
needed, should GM accept the 
union-shop demand. 

UAW President Walter P. Reu- 
|ther has also indicated that GM 
will be asked to drop the two-year- 
old escalator wage plan, gearing 
| hourly pay rates to fluctuations in 


the government’s consumer price | 


index. 

* * * 
TS next, and possibly last, re- 
view of GM pay rates under the 
| escalator will be made 
| March 1. 
Prospects are*that the UAW 


of 1950? 


1920s to October, 1933, when all 
automobile retailing was brought 
under the National Recovery 
(NRA) act, a steady growth of 
sentiment for programs to prevent 
| over-allowances on tradeins. 

During NRA’s life, the problem 
was fairly well solved. Tradeins 
were “regulated” on a national 
basis. Then invalidation of the 
| act threw the problem right back 

into the laps of dealers and their 
associations, 

Subsequently, there followed a 
great renewal of effort to install 
programs that would at least con- 
trol local competition. 

* * cad 


HROUGH the death of the NRA, 
it was known that any attempts 
(Continued on Page 17, Col. 1) 


plan 





werner 


agreed that something had to} 


be done. But lack of unity among 
them over what to do was responsi- 
| ble for a long period of inaction. 

| There was, though, from the early 









- 
‘~ 





ISB 





Other Contract Demands Studied .. . 


UAW to Step Up 


Drive for Pensions 





will apply negligible pressure for 
general hourly pay raises this 
year, but will resist wage-cutting 
attempts. Ford wage scales stood 
pat when the new contract took 
effect last year, 

It is also anticipated that the 
union will ask for two-year con- 
tracts with GM and Chrysler, so 
that all Big Three accords will 
share a common expiration date in 
the spring of 1952. 

Guaranteed weekly wages looms 
as another possible UAW demand 
for 1950. 


Nash Acclaims 
Record-Breaking 


Fiscal Year 


DETROIT. — New records were 
established by Nash-Kelvinator in 
fiscal 1949 for volume of production, 
sales, earnings, 
employment, pay- 
rolls and value of 
stockholders’ equi- 
ty in the business, 
George W. Mason, 
President, re- 
vealed in the 1949 
report issued last 
week, 

Greater volume, 
together with 
manufacturing 
economies from 












George W. Mason 
improved equipment added since 


the war, and other factors, in- 
creased the company’s margin of 
earnings to 7.2 cents per dollar of 
net sales, compared with 6.6 cents 
in 1948 and 3.8 cents in 1941, he 
reported. 

“As a result, price reductions 
ranging from $94 to $266 on Nash 
automobiles and $10 to $30 on appli- 
ances were possible during the year. 
A special dividend of 75 cents also 
was paid to _ stockholders last 
month,” he said. “This is in addi- 
| tion to the 35 cents which has been 
paid quarterly since December, 
| 1947.” 

Net sales of $364,193,360 in the 
fiscal year ended Sept. 30, 1949, 
| exceeded by 20 percent the previous 
|record total of $302,860,264 in 1948. 
|Net earnings were $26,229,930, or 
| $6.04 per share, against $20,132,954, 
or $4.63 per share, in 1948. 
| Mason pointed out that Nash- 
| Kelvinator has used $50,668,950 in 
the past four years for expansion 
|and modernization of plant facili- 
| ties, tooling and provision for the 
needs of subsidiaries. 

Also, long-term debt has been 
reduced $14,000,000 and working 
| capital has been increased $33,070,- 
192, and dividends of $18,105,673 
| have been paid in the same period, 
| he said. 
| “The company’s postwar expan- 
sion program is nearing comple- 
|tion,” he added, “but further ex- 
| penditures will be necessary in 1950 
|for tooling and facilities for pro- 
| duction of an entirely new line of 
| passenger cars to supplement the 
present Statesman and Ambassador 
series. 

“These cars will enter Nash in a 
new price field and their introduc- 
| tion will be a move of major im- 
|portance to the corporation’s fu- 
ture.” 





UNVEIL NEW MEXICAN CAR—This custom-built model of DM Nacional is said to be 
the forerunner of other production models which Antonio Ruiz Galindo, Mexican industrialist, 
expects to present to the Mexican public soon. The 100-mile-an-hour sport car, built along 


English and Italian auto lines, will probably 


be powered by a Ford V-8 engine. Present 


estimates call for the car to sell at about $2,000, it is said.—(Acme photo). 
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Am WE go into the secwe 

“*% of the twentieth centur 

haps a little review is in orcer. I 
will go back only 25 yeafs, how- 
ever, because there are lots of 
dealers who remember 1925. New 
dealers can draw a parallel with 
the situation that existed then as 
compared with current conditions. 


In 1925 Paul Hoffman resigned 
from his dealership in Los Angeles 
and became vice-president in charge 
of sales at. Studebaker. 

Ford started out the year build- 
ing 9,000 Model T’s a day, and 
enjoyed 40 percent of the total 
business. Before the year was 
out, competition forced the clos- 

ing of the plant, Many Ford 
executives at home and branch 
offices were laid off. The entire 
welfare department was dis- 
charged. 

Oakland announced the Pontiac. 
Nash brought out the Ajax. 


Production in 1925 reached a new 
high of 3,800,000 vehicles—a gain of 
20 percent over 1924 and a gain of 
5 percent over the previous record 
year of 1923, which was the first 
year of full production after World 
War I. Dealers found it difficult to 
absorb factory production and more 
than 25 percent of them failed. The 
dealer population sprang back, how- 
ever, to 48,000 in 1925. 


* * * 


Pioneers Fold 


ys were successive price re- 
ductions in 1925 to stimulate the 
market. Many of the smaller fac- 
tories, whose cost of operations 
prevented lower prices, were forced 
out. 


Bumpers, front and rear, were 
offered for the first time as stand- 
ard equipment, Balloon tires were 
optional on most cars. Liberal 
finance terms on all new cars inter- 
fered with used-car sales. 


Such pioneers as Apperson and 
Hayes passed out of the picture. 
Chandler and Cleveland were 
combined. Cole, Gray, Lexington, 
Premier, Rickenbacker, Rollin, 
Stutz and Wills St. Clair either 
liquidated in 1925 or soon there- 
after, 


Auburn was making a _ four- 
cylinder car at $750. It produced 
at around 800 a month, Auburn 
declared a 100 percent stock divi- 
dend in August. 


Buick, then as now, was a large 
producer. The assembly plant in 
Detroit was discontinued and addi- 
tions at the Flint factory brought 
its capacity to 1,200 a day. 

L. P. Fisher was elected president 
of Cadillac. Production was running 
from 1,000 to 2,000 a month. 


* + * 


Booming Along 

( ‘HEVROLET was making inroads 
4 on the Ford business and, in 

the first six months, built 246,000 

cars Which almost equalled the total 

production for the preceding year. 


Dodge was a big-volume factory 
with a capacity of 1,200 a day; $8,- 
000,000 was spent on plant ex- 
pansion, Arrangements for retail 
financing, for the first time, were 
made through the CIT. The Graham 
Brothers’ factory at Evansville, 
which had previously been operated 
as a Dodge Brothers division, was 
purchased outright. New York 
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sankers bought Dodge Brothers in 
1925 for $146,000,000 cash. 

Durant was making an ener- 
getic bid for position with the 


Durant, Flint, Star, Sheridan, 
Locomobile, Mason and Road 
King trucks. Plants were located 
at Flint, Lansing, Bridgeport, 
Conn., Elizabeth, N. J., and on 
the Pacific Coast. Earl B. Wilson 
was sales manager. Production in 
the spring was around a thousand 
a day, but it declined rapidly dur- 
ing the year. The company was 
heavily in debt and to obtain 
needed cash sold the Flint plant 
in June and moved the operations 
to Elizabeth, N. J. 

Ford was struggling to keep up 
production against a declining de- 
mand. Early in the year the plant 
was turning out 7,000 motor cars 
and 450 tractors daily. In April, to 
attract business, a new finance plan 
was installed calling for a $12.50 
downpayment and $5 a week. The 
notes required two endorsers. Wire 
wheels and balloon tires were 
offered in August. Cars were still all 
black, with the exception of the 
four-door sedan which was offered 
in maroon. 

The air-cooled Franklin was ex- 
periencing a deficit in operation. 

*” * * 


Chrysler Corp. Formed 


UDSON and Essex doubled their 

production in 1925 as compared 
with the previous year — 156,000 
Essexs and 104,000 Hudsons were 
built. The factory made $3,000,000 
in April alone. 

Hupmobile discontinued the four- 
cylinder model and brought out a 
new six-cylinder car at $1,450. Fac- 
tory earnings for the first six 
months were more than $2,000,000. 
In June, the Hupmobile body shop 
was sold to the Murray Body Corp. 
for $1,000,000 to provide more space 
for both six and eight-cylinder 
lines. 

During the year Jordan, which 
was making about five hundred 
cars a month, switched from sixes 
to eights exclusively, which listed 
from $1,650 to $1,875. 

Kissell was still a factor build- 
ing a straight eight at $2,485. 

Lincoln was making about six 
hundred cars a month, with prices 
at $5,000 or over. 

Marmon was building about 
five hundred cars a month, listing 
at $3,300. Barney Loos was chief 
engineer. 

Maxwell-Chrysler was going at 
full tilt. Earnings for the first 
quarter were $3,000,000. In April a 
new company was organized—the 
Chrysler Corp.—to .take over the 
Maxwell Corp. and build a new car, 
the Chrysler “4,” to take the place 
of the Maxwell. Earnings for the 
first six months of the year were 
$8,000,000, and Chrysler stock was 
split up in December on the basis 
of four shares to one. 


Moon announced the new Diana. 
x . a 


Pontiac Debuts 
NAS. which was building a six 
at $1,485, converted the Mitchell 
plant at Racine, Wis., to build the 
Ajax four. Total production ran 
around 5,600 cars a month. The 
company earned more than $14,000,- 
000 in 1925 and declared a stock 
dividend of 900 percent—nine addi- 
tional shares for each one share of 
stock held. 

Oakland brought out a new light 
six called the Pontiac, smaller than 
the Oakland, and sold for $700 to 
$800. 

D. S. Eddins was the new sales 
manager for Oldsmobile and, like 
most manufacturers, a cut of 
$260 was announced on the sedan 
in August. Packard was experi- 
encing a very successful year and 
retired all of its preferred stock 
at $110 a share, plus current 
interest. A 10 percent stock divi- 
dend was declared in July, and in 
October stockholders approved a 

| $20,000,000 increase in the com- 

| mon stock. 

| Page Jewett was producing about 

three thousand cars a month. It 
(Continued on Page 8, Col. 4) 
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Factory-Dealer Harmony 


Urged for 1950 


automotive industry. 


some of their demands. 
* 





AWNS 1950—the critical year is at hand for the 


Upon what is accomplished on the factory-dealer re- 
lations level depends, to a great extent, the well-being 
of the auto industry for many years to come. 

Many observers believe factory-dealer relations today 
are near the breaking point. Both sides are adamant on 


x « 


Pop eriag non emerging from a lush profit period, have 
their back up against factory pressure. They claim 
that at least 25 percent of their number will fall by the 
wayside in 1950, because of (1) price-cutting brought on 


by over-production of cars and trucks; (2) cancellation 
through refusal to accept factory policies, and (3) volun- 
tary liquidation to preserve their assets. 

The nation’s auto dealers blame “unrealistic planning” 
by the factories for their plight. They put other blame on 
factory field men and so-called incentive sales programs. 

Dealers contend that genuine dealer councils would 
be invaluable to better factory-dealer relations. Some 
even suggest that each factory establish a “Vice-Presi- 
dent in Charge of Dealer Relations,” patterned after 
officials in charge of labor and public relations. 

Dealers contend that they are willing to cooperate with 
the factories, but claim the latter won’t so far. 


t* 


* * 


j bow FACTORIES have a side, too. They claim most 
dealers got too much fat on their bones in postwar; 


are now too lazy to sell. 


Factory officials declare that, just because dealers 
made full profits on each sale in postwar, is no reason 
why they shouldn’t start to use a good portion of their 
discounts to give customers lower prices in a declining 


market. 


Factory executives contend that, despite their lush 
profits in recent years, the companies must meet many 
contingencies as well as rising costs, and therefore are 
not in a position to reduce prices substantially. 


~ * 


ao SIDES have many other arguments, but the real 


problem is: 
relations break be healed? 


When and how can the factory-dealer 


After nearly a decade, during which each side wended 
its way alone, it is apparent that both factories and 
dealers have forgotten each other’s problems — and 
their close relationship to each other. 

AUTOMOTIVE NEWS urges each side to make a sincere 
effort to close the breach as soon as possible—to avert 


disaster in 1950. 





Dealer Shop Study Plan 
Aided by Cincinnati U. 


CINCINNATI.—The University of 
Cincinnati is giving active staff co- 
operation for a 15-week course in 
“effective leadership” for service 
and parts managers of new-car 
establishments affiliated with the 
Cincinnati Automobile Dealers 
Assn., it was announced here. 

Chelsea L. Baidey, who conducts 
courses for the U. C, teachers col- 
lege vocational department and di- 
rects training programs for indus- 
trial plants in the southwestern 
Ohio area, will direct the 15-week 


course of study for the service and 


parts managers. 


Class sessions will be held from} 


7:30 to 9:30 p.m. beginning Jan. 17, 
and will be a regular college course. 
Certificates will be conferred on all 


Milwaukee Parley 
Set for Jan. 17 


MILWAUKEE. — The annual 
meeting and banquet of the Mil- 
waukee County Automobile Dealers 
Assn. has been scheduled for 6:30 


p.m., Jan. 17 at the Milwaukee Elks | 


club here. 


This will be 


the association’s | 


biggest and best attended annual | 


meeting, forecast Bob Blanding, 


executive secretary. 


Columbia (S.C.) Dealers 


Elect Clarke President 

COLUMBIA, S. C.—Robert T. 
Clarke jr., vice-president of the 
Central Chevrolet Co., is the new 
president of the Columbia Automo- 
| tive Trades Assn. 


who complete the course in satis- 
factory manner. There will be no 
charge unless the registrants desire 
to utilize the credits toward a col- 
lege degree. 

John Schreibeis, educational pro- 
gram coordinator of Auto & Aero 
Supply Co., has been designated by 
G. Earl Koch, president of the com- 
pany, to assist Bailey in accommo- 
dations for the class. The company’s 
training classroom facilities at 1711 
Race St. will be used for the course. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 





Attorney-General J. 
ciation treasurer. 
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Dealers Battle 

Bootlegging in 

New Orleans 
New Cars on Lots 


Before Announcement; 
Some at Cut Prices 


By Gordon Hebert 
Staff Correspondent 

NEW ORLEANS.—New-car deal- 
ers here are greatly concerned over 
the increasing number of so-called 
“new cars” making their appear- 
ance on independent used-car lots. 

Never before, they say, have so 
many independent operators gone 
exclusively in the “new-car” busi- 
ness. A goodly number of used- 
car dealers are selling “new cars” 
along with their used-car opera- 
tion, it is reported. 

Here is an example of how the 
situation is: One independent op- 
erator who features “new cars” 
exclusively last week advertised a 
1950 car in the medium-price field 
which will not be introduced to the 
public until the early part of Jan- 
uary. 

The two dealers handling this 
particular make had not as yet 
received their initial shipment and 
are scheduled to attend an an- 
nouncement meeting in Memphis 
this week. 

Another independent “new-car” 
dealer is featuring a new 1950 car 
in the medium-low priced field at 
$200 off list price. This make was 
introduced to the public only the 
latter part of last month. 

A car in the low-priced field, 
which was also introduced last 
month, was featured by another 
“new-car” operator the same day as 
the public announcement was made. 

The following bulletin was 
mailed this week to all automo- 
bile dealers, both new and used- 
car operators, by the Better Busi- 
ness Bureau of New Orleans, Inc.: 

“The following standards for 
classified automobile advertising 
have been suggested by the Better 
Business Bureau in the public in- 
terest—and have been accepted by 
all New Orleans daily newspapers. 

“1. Superlative and underselling 
claims shall not be used, such as 
‘lowest prices,’ ‘never undersold’ or 
‘lowest down-payment.’ 

“2. Warranty: No_- expressions 
claiming or implying that a car 
carries a factory warranty shall be 
used by an advertiser other than a 
‘new-car warranty.’ (Use ‘ask about 
our guarantee,’ or ‘90 days or 4,000- 
mile warranty’ or some similar ex- 
pression clearly indicating the terms 
of the warranty.) 

“3. Misleading descriptions shall 
not be used—and the word ‘new’ 
shall not be used to describe the 
appearance or mechanical condi- 
tion of a car; for example, ‘runs 
like new,’ ‘showroom new,’ ‘looks 
like new’ or ‘almost like new.’ 

(Use ‘1949’ or ‘1950 model,’ etc.) 
“4. ‘Never licensed’ shall not be 
used, 

“5. ‘List price’ shall not be used, 
or expressions like ‘$200 discount 
from list price’ . . . ‘$150 under list 
price’. . , or ‘$200 off regular price.’ 
(Use instead ‘$200 under local de- 
livered price’ or ‘$200 discount from 
local delivered price, as equipped.’ 

“6. Mileage up to and including 
1,000 miles shall be described as 
‘low mileage.’ Over 1,000 miles use 
‘actual mileage’ or state the mile- 


age. 





PUBLIC SERVICE BY DEALERS—A $1,500 check for the purchase of a respirator was given . 
to the Rhode Island Infantile Paralysis Foundation by the Rhode Isiand Automobile Dealers 
Assn. It will be housed in a hospital but can be taken to any part of the state for an 
emergency. Left to right: Dr. Hilary J. Connor, superintendent of Charlies V. Chapin hos- 
pital; Edward B. Jones, member of the association; G. 
dent; Frank L. Hurd of the association; Dr. Edward A. McLaughlin, foundation president; 
Howard McGrath, foundation trustee, and Harold A. Lanphear, asso- 


Merlyn P. O'Keefe, association presi- 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 

and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
. M the dealer on every used vehicie accepted in partial payment for a ew 
& A car or truck. 4 3. Every doliar of gasoline tax collected by state or federal 
a governments applied to the building and maintenance of highways. q 4. The 
t & elimination of governmental and bureaucratic controls over this industry. | 
& § 5. A return to the precepts of independence and the rewards of applied 
R ® energy and ability, which made America and gave more of her citizens 


more of the better things of life than anywhere else in the world. 


Local Reputation 


EPORTS from various sections of the country indicate 
that so-called bootleg new cars are becoming an increas- 
ing problem for franchised dealers. 


Where can relief be sought? There is some question as 
to whether factories can stop the practice in view of anti- 
trust trends—but there seems to be plenty of room for im- 
provement in distribution. 


Perhaps the dealers themselves hold the answer. In at 
least one city, Dallas, franchised dealers are advertising the 
merits of buying new cars from factory-authorized dealers. 


There is little doubt that if dealers in a city continued 
institutional campaigns along such lines and backed up the 
advertised merits with satisfactory deliveries and service 
they would make a lasting impression on their public. 


That is also true of individual dealers. Those dealers who 
take individual pride in their role in the community can 
win the battle against bootleg, cut-price tactics. 


Their customers know that they get not only a new car 
but a new car backed up by a local reputation when they 
purchase from a dealer who has made his own name, as well 
as his factory’s, a thing of value in the community. 


This is no cure-all, of course, but it is something to con- 
sider in meeting any dealer problem. 


Chance to Tell Public 


— congressional investigation this month of the steel 
price increase may help to clear the air. 


While Senator O’Mahoney probably did not initiate the 
investigation with this in mind, it does offer an opportunity 
for business to emphasize once again the relation between 
prices and labor costs. 


We'd all like to get something for nothing, but things 
seldom work out that way. Most gains made by one element 
of the economy come at the expense of another element— 
usually the ultimate consumer. 


Senator O’Mahoney called the price hike unjustified on 
the basis of the corporation’s profits, but was he thinking 
of the big round figure or the rate of profit? Our under- 
standing is that on the percentage of sales, steel profits are 
not out of line. 





| market place, they go on sale at a 
|price $75 to $125 lower than the 





Dealer 
Forum 


Epitor’s Note: Believing that 
dealers in every state have their 





peculiar problems and outlook, 
Automotive News has made avail- 
able the facilities of this column 
to the president of each state 
association (in alphabetical order 
of state) for his personal observa- 
tions on the situation in his area. 
By George W. Cox 
President, Alabama Dealers 
= HY should I maintain an in-| 
vestment in a franchised deal- | 
ership when unenfranchised dealers | 
can buy and sell new vehicles | 
without such an investment?” 
This question is being asked} 
every day by 
franchised deal- 
ers in Alabama, 
and it is a ques- 
tion that is shak- 
ing the very 
foundation of the 
successful fac- 
tory-dealer rela- 
tions which have 
built up this na- 
tion’s tremendous 
automotive indus- 
try. 
The new-car dealer in Alabama— 





George W. Cox 


matter—is deeply disturbed by the 
movement of new cars and trucks 
from the North to the used-car 
lots of the South, 


When these vehicles reach the 





price tag on an identical vehicle in 
the showroom of the franchised 
dealer. 
+ ” * 
“A*™ I OPERATING on the wrong 
side of the street?” many 
dealers are asking. 


This is the state of mind to which 
many dealers are being forced by 
the current inequities in new-car 
and truck distribution. 


On the one hand, the fran- 
chised dealer looks at the costs 
of selling. He looks at the large 
investment in plant and equip- | 
rt —o bo tes made Vii ho OOOO 
o tive of serving his custom- 
ers in a manner that will keep | Letterbox 
them uappy with the product they 
have bought. 

He looks at the cost of advertis- 
ing, of maintaining a staff of 
trained personnel operating an 
efficient establishment, where the 
auto and truck owner may obtain 
pleasant and satisfactory service. 
He looks at the stock of slow-mov- | 
ing vehicles which he frequently 
takes off the manufacturer’s hands 
against his own better business 
judgment in an effort to cooperate 
with the manufacturer — vehicles 
which often tie up his operating 
capital for undue periods and 
sometime result in eventual loss to | 
the dealer. | 


Odd Accident 


Your article on odd accidents 
(Automotive News, Dec. 12) is very 
interesting, but for further infor- 
mation contact Officer Bill Holl- 
ings, Seaside Heights Police Dept., 
Seaside Heights, N. J. 

In early July, 1948, Bill and I 
were standing next to squad car 
21 talking to Officer Ryan, about 
10 p.m., when our car was side- 
swiped by a car traveling in the 
opposite direction. I broke the 
standing high-jump record when 
Ryan called a warning, landing on 
the hood of the squad car in a 
very undignified position, while Bill 
was rolled between the cars. 

When the dust had cleared, Holl- 
ings was dazed, with cuts and 


+ * * 


HEN, on the other hand, he| 

looks at the used-car dealer who 
can buy any type of new vehicle he 
wants in Chicago or Cincinnati, or 
other cities. If it’s a black, four- | 
door ‘50 model he wants—he can 
get it—when he wants it. And he 
does not have to take a hard-to- 
sell, high-priced station wagon to 

(See FORUM, Page 17, Col. 1) 


What’s Become of .. . 


ned R. Cooner W. A. MacDonald 


We ran across a couple of former vice-presidents in charge of 
sales for Kaiser-Frazer the other day—-W. A. MacDonald and Fred 
Cooper. They worked together at Chrysler, Willys, K-F and now are 
together as sales consultants with 
offices in Detroit’s Guardian Build- 
ing. They recently completed a con- g 
sulting job for Croslev, and now are | 
working on an interesting project | 
for Joseph Frazer, with whom they 
have been associated since their 
Chrysler days. 

Frazer’s son-in-law, Eric Eweson, 

a bio-chemist is interested in Amer- 

ica’s soil, which is constantly losing 

its richness while at the same time 

cities build million-dollar plants to 

burn wastes which would enrich the W- 4. MacDonald 
soil. Other cities pollute rivers with the waste. Now Frazer proposes 
to return the richness to the soil through large-scale industrial 
manufacture of compost. MacDonald and Cooper have the sales 
rights. MacDonald entered the auto business with Hupp in 1913 and 
Cooper about the same time with Maxwell. 


Fred R. Cooper 


‘New Set of Pants ..... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 
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bruises, but no serious injuries, 
while the offender was well ar- 
|rested— complete with Hollings’ 
hip-pocket blackjack and summons 
book hanging from the door han- 
|dle and several officers assisting 
him to another squad car. 
Results? Drunken driving con- 
viction, 30 days rest as a guest of 
the county and a bill for a new 
|set of pants for Officer Hollings. 


J. R. Hicks, ex-acting sergeant, 
Seaside Heights Police, Seaside 
Heights, N. J. 

+ * 


+ 
\Turn Signals 
| I am interested in learning just 
|}what percentage of new cars are 
equipped with directional signals 
|for stopping and turning. I realize 
[that this is optional equipment in 
some makes of cars. 
But would like to know just 
what percentage of all new cars 
jactually come equipped with these 
|turn signals.—Mary A. Bower, edi- 
jtor, Pennsylvania Motorist, Pitts- 
En Motor Club. 


Epiror’s Note: Some or all the 
models of the following makes 
of 1949 cars offered turn signals 
Buick, 
DeSoto, Fra- 

Lincoln, Mercury, 
and Packard. It is 
that more than one- 
third of all the new cars built 
in 1949 had turn. signals as a 
standard item. 

7 


as standard 
Cadillac, 


equipment: 
Chrysler, 
| zer, Kaiser, 
| Oldsmobile 

| estimated 


+ * 


| Dollar Per Car 
To Fight Cancer? 


If a job’s worth doing... 
You'll agree with me that most 
General Motors dealers will wel- 
come the suggestion that they fin- 
ish the grand job started a year 
ago. It is well-remembered that 
out of respect to a truly great gen- 

‘Continued on Page 20, Col. 1) 
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Tucker Trial Reopens 


Prosecution Expected to Summon 
Only a Few More Witnesses Automobile Trade Assn. played 
Santa Claus to 100 needy families 


CHICAGO. — The holiday recess|(Jan. 3) in the court of Federal; via distribution of Christmas 
ended, the trial of Preston T./| District Judge Walter J. LaBuy. baskets, according to J. C. Dar- 
Tucker, president, and seven for-| Ajthough no word was forthcom-| Tell, manager. 
mer Officials of Tucker Corp. will|ing last week from U. S. Attorney A committee composed of Fos- 
be continued, starting tomorrow|Otto Kerner jr. as to how much| ter W. Talbott, William J. Ren- 
= a | longer the prosecution in the crimi-| ix and Joseph J. Rochlitz was 
‘nal case will require, it was pre-| in charge of arrangements, Al- 


o . 
Ford Anticipates |dicted that only a few more wit-| though the gifts were presented 
|nesses will be summoned. | by the association, they were 





Maryland Assn. Gives 


100 Baskets to Needy 
BALTIMORE.—The Maryland 











. aa 
50 Auto Demand Tucker and his co-defendants | Comet. ty nein eaten 
Of 5 t 6 Milli aa a. _ — counts oe tained a chicken quantities of 
| mai au i i : 
Oo L on land umine. — es fresh and canned vegetables, | LL. A. DEALER EARNS CITATION—Pictured at presentation ceremonies of the Chrysler 
DEARBORN.—J. R. Davis, Ford’s s lati : | milk, candy, bread and fruit. Medal of Merit service award made to Glenn B. Austin Motor Co. of 690 S$. Western Ave., 
sales vice-president, estimates a peculation arose last week over Los Angeles, are, left to right: Glenn B. Austin, president; Jack Tuttle, regional manager of 





whether Tucker and his co-defend- | | ivision: i i 
ants will be called to the stand by | the Chrysler Sales division; Mrs. Glenn B. Austin, and Cyril Cook, general manager of firm. 
oo oe ene one 4 exposing | Dealers Help Union Give (—— ae 
em to cross-examination by the Ki ° ° . : 
iddies Christmas Fete ;together here. S. E. Skinner, gen- 
government. Olds Is Host | eral manager, welcomed the guests. 


on i Hii kc. | NEW YORK.— More than 2,000 | Inspection trips through the en- 


. | a 5 ‘. . 

Braun’s Estate $200,000 _| youngsters participated in the third To Suppliers |larged Rocket engine plant and the 
ALBANY.—Horace D. Braun,|@nnual Christmas party of Auto | : new final assembly plant were high- 
former owner of Gateway Motors, | Mechanics Local 259 held here in| LANSING.—Oldsmobile last week | lights of the day. After a reception 
Inc., who died Dee. 5, left an estate | cooperation with new-car dealers.|honored the “men behind the|and preview showing the the 1950 
of more than $200,000, according |The usual yuletide entertainment, scenes” when more than 1,400 sup- Futuramic Fleet in the engineering 
to his will, which was filed for| refreshments and gifts were pro- pliers and their business represen-| building auditorium, a _ luncheon 
probate here. vided. tatives attended an all-day get-| was held. 


1950 market for the automotive in- 
dustry of between 5,000,000 and 
6,000,000 vehicles, 
E. R. Breech, ex- 
ecutive vice-presi- 
dent, reported in 
a year-end state- 
ment, 

In reviewing 
1949, Breech said 
that total produc- 
tion for the year, 
including buses, 
was 1,426,727 units. 
Of this the Ford 


‘ division made E. R. Breech 
} 840,980 cars and 244,742 trucks. € 
Tractor production reached 104,267, 
and the Lincoln-Mercury division 
turned out 203,239 Mercurys and 
33,329 Lincolns. 
“Formation of the Ford division | & ¢ 
j 
, 
i 








under Vice-President L. D. Crusoe | 
early in the year provided another 
important step in executing internal | 


organizational realignments based \\ yi 4 

on a plan of decentralized opera- * EXTRA < 

tions,” Breech said. “The overall | COMFORT Tate ‘ 

effect is to provide the company 7 y $ 

with better management and con- 

trol of its various activities.” ; EXTRA 
Ford’s employment during the | : y MILES 

year averaged 135,000 people na- | . ad ; 

tionwide with almost 90,000 in the Ga aS 


Detroit area, he said. This is the | 
highest Ford employment peak | 
since the war and is also higher 
than the years immediately preced- 
ing the war. 

In 1946 Breech announced that 
Ford would embark upon a five- 
year expansion and improvement of 
facilities program expected to pro- 
gress at the rate of $100,000,000 per 
year. 

To date the program has been 
























4 proceeding according to schedude 
De and in 1950, the fifth year of the 
h. plan, further important additions 
in plant and facilities are expected, 
juries, Breech stated. 
ll ar- cea ; 
lings’ Duffy Made Vice-President 
haat, Of Ford Purchasing 
‘isting DEARBORN.—Election of Irving 
i A. Duffy, director of purchasing as 
“in. a vice-president and member of 
est of the policy com- 
nowy mittee of Ford 
ngs Motor Co. was an- 
geant nounced by Henry 
aan Ford II, president, 
: following a meet- 
ing of the com- 
pany’s board of 
directors last 
x just week. 
'S are Duffy will con- 
ignals tinue to serve as 
ealize | a member of the | 
ent in Irving A. Duffy staff of D. S. Har- 
| der, vice-president of manufac- 
just turing. 
cars A a0 See eS 
these |  Barit Cautions 
Pitts- } e , 
| Dealers Against 
l the , 
aes |  Overconfidence naan 
ynals | DETROIT.—Predicting that MIC-FLEXING CORDS” MAKE THE DIFFERENCE 
Fra- pmneete in the next 10 years will OMPARE B. F. Goodrich tire cords (at left) with the cords of most 
ie | ncrease their expenditures for her tires (at right). BFG cords hav . : 
cury, goods and services from $178 billion ~ other tires (at right). cords have NO CROSS THREADS 
[It is a year to $206 billion, A. E. Barit, to ‘hobble’ their action. They work in rythm like a team of horses pulling 
nies president of Hudson, last week together—not unevenly like horses working against each other. 
Ww 2sme : 
oe @ ier deesaenaiinaeer salesmen snagged ge is sealed in rubber, perfectly spaced, under the right 
| Sk. sekd fe & Vekseend clatoment on cords share the load and impact equally. No “‘slacker cords”. 
that many believe that large de- No over-strained cords. All cords work together to cushion the shocks for 
mand automatically insures success more comfort. To resist bruises for more safety. To share the wear for 
to all units of industry, However, more mileage. To give a “RYTHM RIDE”! 
natural laws of “supply and de- ; oe 
ia mand” and “survival of the fittest” "RYTHM RIDE” MEANS PROFITS FOR YOU! By handling BFG Silver- 
me iL are now in operation again, Barit towns for changeover and replacement, you stand to cash in on ‘‘Rythm 
y fin- said. Ride’’. Let your B. F. Goodrich salesman give you the whole story. And 
year | _ Barit reported that Hudson has remember, B. F. Goodrich, who pioneered cold rubber in 1941, puts the 
that just completed one of its most suc- most advanced cold rubber compounds in every passenger tire tread! 
t gen- cessful years and expressed confi- | 


) dence that the firm will gain more Only B. F. Goodrich gives you “rythmic-flexing cords” 
sales than ever before. | in every tire for every purpose. 





Day to Succeed 5 ; 
Barrett as Head 
Of ETI Group 


ROCK ISLAND, Ill.—V. B. Day, 
executive vice-president of Bear : J 
Mfg. Co., has been named to head 

the executive 
committee of the 
Equipment & Tool 
Institute for 1950 
as committee 
chairman. He suc- 
ceeds H. B. Bar- 
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FOB FACTORY 


Peering at Road Ahead 
Through Curved Glass 


By A. H. Allen 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 





eee avoiding any backward glances at predic- 


tions made here & year ago, this department — draws CALIFORNIA OLDS DEALERS PREVIEW '50s—Some 300 dealers from the southern part of 











close to a curved windshield to see what the road ahead the state nave grevtoned ae madete ond geve pare Sorat of Oldsmobile's sales Soret Bani of a 
j i i | t ' i ' i . m i sive campai - é 
holds for 1950. Any distortions will have to be blamed upon | fined ‘by ihe" dian wer oromived for the, coming T2ymonthe’ $6" Skinner Ygereral|ment Co. ca 
ee eee ee ee en ae a | ile, executives attendin e fn x 

the reflective ne a. a. generic term for the numerous meeting. Tackle above “shows, ieft “to right: Clifford 8. Murphy, Murphy ‘Oldsmobile Co., Other members = 

glass or adhering mu SPOts. |“hard-top convertibles” now on| Los Angeles; pA Eckles, Los ae Bate ggg ae ag ae ewan - ae a 

rac of course, Springs!|the market and shortly to a ar. Calif.; kinner; T. R. Larsen, Te arsen smobile, ambra, Calif., an . Standiee | for are: 7 : 
— ia toca eyes Ot the | They y ant convertion oa Martin, C. Standiee Martin, Inc., Long Beach, Calif. a Bazner sr.,, V. B. Day i 
observer. |though built on convertible chas- vice-president of Ammco Tools, s 
; : ; “ Inc.; C. P, Brewster, sales man- s§ 
So: Total production of cars and|sis. The identification “executive db L Sh k , 
trucks, U. x ond Canada, will fall| hot rod” lacks the necessary dig- oo ye to oan arkKs ager of K-D Mfg. Co.; M. H. Pot- : 
from 6,500,000 to about 5,500,000, |nity. “Sports sedan” already has , - ter, sales manager, Marquette Mfg. 
including 800,000 trucks and 4,700,-|been applied to conventional de- Pennsylvania Reports Finance Law of 1947 Sede vir ie tee one Globe - 
. .|signs. Any suggestions? ° © ° -» &. &. Stuart, sales man- 

. Le — . = Fa g Ler Has Killed Finance Gouging ager, Lincoln Engineering Co.; G. | 
will come in the Shading on Steel HARRISBURG, Pa. — (UTPS) — | must take out a state license cost- Duker Mie Cn na kh Walken pe 
ie gee Be SOME shading of higher stee]|The automobile financing racket | ing up to $100. vice-president, Walker Mfg. Co. do 
case afi sehed- prices would not be a too sur- | Ws wiped out in Pennsylvania by| Those found without licenses are| py, membership of ETI is com- we 
y prising turn of events later in the|@ 1947 law, according to Charles | Subject to penalties of up to three | prised of 65 manufacturers. The ay 


years in jail and a $5,000 fine. 
More than 6,000 such licenses 
were issued in the year ended 


ules are aimed at 
record high lev- 
els for the first 


N. Fritz, official of the state bank- 


headquarters office is i - } 
ing department and head of an ’ 3 > Sem f 


year, particularly if the steelworks 
zoo, Mich., and L, F. Woolman is 


operating rate should begin to 


Se 
me 
































anti-gouging campaign set _ into executive m 
half. slide and the steel mills should ; last Sept. 30. e manager. 

Share of the eta gar J a oe eae me ie tear: came ‘ “The Toe ak tebe ete Ke- 2 = 
market garnered tensely for juicy automotive ton- re oo s Mnance | cause it came during the flush post- Studebaker Rents wh 
by the Big Three nage. companies, dealers or banks from | ..,, . period of used-car buying,” in 
producers will in- Ss oT charging interest rates of more | Fritz said. “It worked like a charm Phila Parts De ot pa; 
crease, putting A, H, Allen Redesign of a number of steel | than 6 percent on installment | and few motorists have complained ° P by 
more of a pinch stampings, to make use of lower | buying of new automobiles, 9 per- | of overcharges for interest.” PHILADELPHIA. — A long-term 
on the independents. In 1949 the! prices on wide steel sheets in the | cent on used cars less than two Asked what happened to the out- | lease has been taken by Studebaker w 
i. 7 he eee ace eamaan: lighter gauges, is a possibility. | years old and 12 percent on older = — the ge Lo -_ a er agg ps being it 

; | Either that or the automotive | vehicles. charged as much as 2, percent | constructed here on the ncaster co 
— Aa be to 85 percent in plants will install slitting equip- “Violations of the law are prac- | fF — ak a oe — pike —— the Devon horse show — 
? eT ee ment to make their own nar- |tically insignificant,” Fritz said. e My-by-nignt operators ap-| grounds for use as an accessories = 
s : parently disappeared from the state| depot for servicing Studebaker th 
° | rower widths Motorists are being saved thou- H 
Automatics aa sands of dollars a year in finance to other states where they have no| dealers. The ot containing T 
. . ” such law. Those remaining appar- | 22,500 square feet, will be ready for i 
N ORE price reductions can be) Roijocation of fresh air intake charges. ; ; ently decided to reform ihemmadives” comneele next month. : r ~ 
expected on automatic trans-| gucts on new types of heaters will| Indiscriminate repossession of au- ti 
missions as the competition in this|p. neécessa if complaints over |tomobiles under trick contracts are a 
ry P cat 
field tightens. A figure of $100 for annoying fumes from vehicles in also banned under the law. A legis- - — | chi 
the fully automatic type of trans-|front, particularly buses and|lative committee had termed as ee Comin Events cannaiiidts | | 
mission might be realized within | + u¢Ks, grow much louder. Dangers |“Unscrupulous and unconscionable” 
the next 12 months. of carbon monoxide poisoning on/|S0me practices in the automotive Ou 

Already confirmed is the trend | this score have been mentioned but | financing business. Beater Conventions May 1-4—American Petroleum Inst. (Divi N 
toward a higher percentage of (are greatly exaggerated. However,| The banking department has had s ae Deel sion of Refining, mid-year meeting) \ 
“standard” versus “deluxe” mod- smelly exhaust fumes are readily | occasion to suspend or revoke only eed oe poalets an. ae Cleveland, Cleveland. ) Nev 
els as a means of getting prices | noticeable in many new cars when |six licenses for violating provisions N. J. : a ae celine tes cm leac 
down by elimination of fancy (the fresh air intakes are opened, | of the law which requires that those} Mar. 21-22—lowa Auto Dealers Assn. ses trict), Biltmore hotel, Los Angeles. = 

, : ; : 9 
voor = SS This should | especially when long ae - engaged in automobile financing ee ae os aa pwns Sept. 13-15—National Petroleum Assn., Ho = 
accelerate in > ly traveling vehicles, almost bump- | —————————_" ar. — Nebraska New Car Dealers tel Traymore, Atlantic City, N. J. 
oe er to bumper, are involved. e a a Years lec ss gies a 

During the next 12 months some- . 8 Finance Net Up _ oa oe oe = 
one will come up with a suitable Inspection Accent D aaa May 1417—North Carolina Auto Dealers General and 
aS j tB 7? k GTRONG emphasis will be placed espite Boost Sept. i Color a 16-18—Annual convention Truck-Trailer wal 

; : _ * Gulf rot 

on inspection procedures and ° . roadmoor hotel, Colorado Springs. . tel, ‘eas Oe P a p 
Chevro et reaks quality control this year, in the In Repossessions Oct. 23-24—Ohio Auto Dealers Assn. meet — ea eeeees naka tke Wal « 
Ground for Wis. effort to minimize the number of| CHICAGO.—Operating ratios for ng, Neil House, Columbus, O. dorf-Astoria, New York. the 
ee —— — 5 et age a representative group of sales a het ee been ee - 
over the “tremendous trifles” of | finance companies compiled by the Dealer Auto Shows “aa, ees : 

Par ts War ehouse car design and operation. Many/|First National Bank of Chicago! ,.. 1115 — Buffalo Automotive Trades Jen. 26-27-—National Car Rental System > 

DETROIT. — Ground has been| slight defects are of little conse-|for the period ended June 30, 1949, Asn. Moston Aue. Armory, Bulicle. Inc., annual meeting, Drake hotel, Chi: oo 
broken for a  57,600-square-foot | quence but they build up to major | reveal that earnings have been good Seip. Sian Mitetantes Aatametivn Teade cago. a 
warehouse and office building in| significance in the eyes of the/|despite a slightly higher reposses- Assn. Znd annual show, Netional Guerd “8. 2e—National Council of Private mor 
Milwaukee, to store and distribute | owner. sion rate. Armory, Washington, D.C auien. Geamtade eae Noe ret , 13% 
automotive parts and accessories (Thus, one new type of engine During the period covered by the} Feb. 18-26—Chicago Automobile Trade City. ~_ 
and to contain office space for sales | developed trouble with oil seal |study, the percentage of new-car Assn. Zand annual auto, show, Interna Feb. 15-16-—Grond Canyon Economy Run cen 
personnel of Chevrolet, it was an- | rings after theusands had gene wholesale receivables to total re- iona phi - i enc an” on 7 eae Corp. mar 
nounced last week by W. E. Fish, d ensint deal ceivables increased from 44.9 per- Mar. 2-6—Des Moines Automobile Dealers eb. 27-Mar. 2—American Society for per 

into the field, requiring dealers, : Assn., lowa State Fairgrounds, Des Testing Materials, William Penn hotel year 
general sales manager. | with factory support, to call in cent to 57.4 percent, while the Salene. ’ Pittsburgh. “FR 

The building is to be erected on | as many as possible for new ring percentage of used-car wholesale Mar. 17-23—Auto Dealers Assn. of Greater Mar. 15-17—American Management Assn. mati 
N. Port Washington Rd. near Capi- , declined from 55.1 percent to 42.6 Kansas City, Municipal Auditorium, Kan (marketing), Hotel Statler, New York, 
tol drive by the General Motors | jobs at a cost of better than $40, percent. sas City. Mer, 30-2—Cenadian Automotive Whole aa 
Parts Ppt a i: = yt me A fl cca ng se At the end of the period, 87.17 * * * Eowerd hotel, Yorente Oat. -_ 
proved service to 4 evrolet, | . re percent of the retail receivables Apr. 15-23—British aut kers sh U 
Pontiac and Oldsmobile dealers in| oil, resulting in fouling of spark | held by the companies had maturity “- 4 ent mae rm sponsored by Society of Motor Menu: a 
Wisconsin and the — peninsula plugs.) | date of 12 months or less, while erie Seavlocterer: ‘ion. eameal os lett. Conteal  Vetece, New | ings 
of Michigan, Fish said. i le retail receivables maturing after a position, New York City. Apr. 24-27—19th National packaging Expo the 

In the new building, to be known Look for some spectac ular/12-month period amounted to 12.83 Feb. 16-19—1950 Pacific Automotive Show, sition, sponsored by American Menege | bene 
as a zone warehouse, 40,600 square|changes in Ford body lines for | percent. Civic Auditorium, San Francisco. ment ‘Assn., Navy Pier, Chicago. 
feet will be d ted lusively to| 1951, which probably will hit as Mar. 23-26—Eighth annual Southwest A Apr. 25-26—Metal Powder A ' | Ford 
eet will be devoted exciusive , ~| Losses sustained during the pe- naa : ’ - 2. al Powder Assn. annua mati 
warehouse operating space for the | sembly lines in the early fall,|+ioq amounted to .86 iain vs prt Show, County Coliseum, San Phong ptce enahecglh ancmie “ 
parts and accessories which must sooner if the market should 888 | retail receivables liquidated. Repos- Mar. 28-3I—Canadian Automotive Service Congress, sponsores by National. High. 
be — ae. ms the 475 deal- ne Ditto Mercury and Lin-/| sessions on hand amounted to 1.63 a _ 7 way ,ysers Conference, Hotel Mayflower, 
ers whom erve. coin, ipercent of net worth compared to Apr. ; ew England Regional Auto ashington, 

- ieee ener enone erent eines ee meneame a year ago Net po motive Show, Mechanics Bldg,, Boston. May 414—International Motor Show, Turin 
; : May II-I4—Midwest Automotive Show Italy. * 








to total purchases stood at .99 per- | 


cent, against .81 percent in 1948. 


The study, compiled by Elmer E. | 
Schmus, vice-president, have come | 
to be regarded as representative of | 


the experiences of the sales financ- 


Navy Pier, Chicago. 


May 29- June 9—Third Canadian Interna 
tional Trade Fair, Toronto, 


* + * 


Allied Industries 


May 18-20—Automotive Engine Rebyliders 
Assn. convention, Hotel New Jefferson, 
St. Louis. 

May 22-24—i950 National Convention of 
Sales Executives, Detroit. 

May 3l-June 2—Advertising Federation of 
America, national convention, Detroit. 


ing industry in the U. S—companies a» §t-t0-—thetenel. society vo negates June 26-30—American Society for Testing 
whose principal concern is to| | aaa = aie nyo . Materia, Sire annual meeting, Chal 
: an. merican Society of Body Engi- onte-Haddon Hall, Atlantic City. 
finance automobiles. | neers, annual meeting, Detroit Leland 
age | hotel, Detroit. * * * 


Hutchins Elected a Heed 


Shreveport Dealers 
SHREVEPORT, La. — T. Willie 

Hutchins has been elected president 

of the Shreveport Automobile Deal- 


ers Assn. He succeeds Claude W. | 





Mar. 8-10—American Petroleum Inst. (Di 
vision of Production, southwestern dis 
trict), Adolphus hotel, Dallas. 

Mar. 28-31—Fourth National Plastics Ex 
position (Society of the Plastics Indus- 
try), Navy Pier, Chicago. 

Mar. 29-31—American Petroleum Inst. (Di 
vision of Production, mid-continent dis 


Engineering 
Jan. 9-13—Society of Automotive 
neers, annual meeting, Hotel 
Cadillac, Detroit. 
Mar. 14-16—Society of Automotive Engi 
neers (passenger car, body and pro 


Engi 
Book 





Holmes. Other officers elected were: trict), Skirvin hotel, Oklahoma City. duction), Hotel Book-Cadillac, Detroit 
KAISER-FRAZER'S TRAVELING SHOWROOM DISPLAY—One of the K-F sales promotion; W. R. Bledsoe, vice-president. and Apr. 26-28—American Petroleum Inst. (Di Apr. 10-14—American Society of Mechani ‘ 
exhibits is shown during its stopover at the Kaiser-Frazer Sales Corp.. Pittsburgh. These A W Mcllwain See “- as- | vision of Production, eastern district) cal Engineers, Hotel Statler, Washing- z De 
units, which include factory-designed exhibits of engines, accessories and miniature models, mani . ’ y - treas- Hotel Cleveland, Cleveland. ton, D.C. ome 
‘ or. week: 


ere scheduled for 10-day dealer showings throughout the country. 


SSS 
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4} ‘y i retention on a_ semi-investment * ° 
; i the Financial Front . a basis, particularly for longer range | Auto Stocks ‘Collins and Aikman 
Dec. 27 Dec. 20 


s purposes.” | : 
What’s in the Cards a ee 
r I vcictevtesiverieses . 2% 2M% 
Spain Assembly Plant General Motors 70% 69% | NEW YORK — Albert R. Jube, 
R df Fi Stadeen. .......... 14 13% | president of Collins and Aikman 
eported tor Fiat | Melece-Svecce 4% 44%, |Corp. announced last week new 


For Inde enden ts? OTTAWA.—Fiat Co. of Italy is | Nash-Kelvinator ve 15% 15% | construction to increase by 50 per- 
}cent the capacity of the company’s 


planning construction of a plant in|; Packard . oni 3% 
Stubchelter : 24% | Canadian plant, Collins & Aikman 


By George Deery and the regular $4 dividend ap- | B@rcellona, Spain, according to| : 
aaa Editor pears ones in addition, a $1 official sources of the Italian gov-| wa i ; a | speseitone maya 
ag : | a " ernment here. Parts will be shipped illys-Overland .. 3 5% | ; 
\ HILE no flurry of excitement | ound th ae Ge a from Italy anid will be oeceiee ts Average for _— sms The plant, a wholly owned sub- 
has been heard about the near | ’ > ’ a 


the new plant 10 Stocks sscooves OUTS 20.30 | sidiary, located at Farnham, Que- 

ind longer term outlooks for Gen-| postwar range of 66-42, Borg- 4 ue . er bec, is under the management of 
eral Motors and Chrysler, there| Warner common is selling at is also reporte at spain wi OP Fred W. Miller, vice-presi t 

has been a ruffle 7 and then! seven times estimated aes | grant custom duty relief. The new | Pursley Opens Building general manager. The aa soe 

about the independents in both the| year earnings and 8-9 times our | plant is said to have an annual | Pursley Motors (DeSoto-Plym- | duces three-dimensional upholstery 

car and truck field. What favors! current projection of ‘normal’ capacity of approximately 10,000 | Outh), oh aan a ae nas | fabrics, for the automobile, furni- 

their securities? What clouds are | earnings. lears, and the first model to be | Frankl et. Th ullding ~ ‘|ture, railway and cloaking in- 

there? | ons eaten | bled will be the new Fiat |i00 tect and hans chneae ein cmon, | dustries. 

Ae fer the Ge ors net |. Yield on the regular $4 dividend es : e | 120 feet, and has a glassed-in show- | : 

: | is 7.4 percent. It is our opinion that | 1350, which will be placed on the | room 47 by 24 feet. Frank Pursley| ojnors are profiting from AUTOMOTIVE 


identified with the Big Three, it | : oth 
should be pointed out that o peo- | H¢_ COREES ER. SO ee ee ee ee a See aan Oe eee eee nee 


sible production decline could be 

cushioned in the earnings and 

dividend picture by a better sec- 

ond half in the general business 

picture than many anticipate now. 
Postwar predictions about busi- | 
ness have had tough sledding and} 
another boner by that segment that 
doesn’t see things in a brighter hue | 
would be just another mistake, and | 
a welcome one. 
+ * o | 
| 


HERE is, however, one favorable 

factor less subject to domestic} 
and international vicissitudes 
which can have a direct influence | 
in lessening the drop in dividend} 
payments that might be occasioned | 
by any decrease in output. 


That is fact that less money | 
will be needed for capital expend- | 
itures, Several makers announced | 
completion of expansion pro- 
grams last year. Another favor- 
able factor is that some reduced 
their loans. | 

| 


The most promising thing for the 
independent truck makers at pres- 
ent would seem to be the possibili- 
ties of “defense” models which 
catch a favorable eye from defense 
chiefs. 

+ 7 > 


Outlook for B-W 


TY A BRIEF discussion of Borg- 
Warner, Argus Research Corp., 
New York, says that “Whereas this 
leading manufacturer of parts and 
essential mechanisms for the auto- 
mobile and agricultural equipment 
industries, household appliances, 
specialty steels and miscellaneous 
industrial products revealed an 
above average increase in sales 
and earnings during the early post- 
war years, it is encountering some 
profits decline this year. 

“The latter is due largely to 
the fact that Norge, its house- 
hold appliance division, has gone 
through a readjustment following 
a return to more competitive 
conditions. 
“B-W’s sales for the first nine 

months totaled $212 million, off 
13% percent from a year earlier 
and, reflecting a dip of 2% per- 
centage points in the pretax profit 
margin, net earnings fell to $6.27 
per common share against $9.78 a 
year ago. 

“Full year 1949 earnings are esti- 
mated at $8 per common share and 
may be higher, depending on year- 
end adjustments.” 

* * * | 
(CURRENT prospects, Argus ental 

4 “suggest somewhat lower earn- | 

ings in 1950, although later on in| 


Sits eae eee Nationwide sales and shipping facilities assure prompt service 
Ford and Studebaker with auto-| ig SA y 


matic transmissions. 


| 
“Company finances are strong 


@ No matter where you may be, you at the plant will see to it that it reaches 
will always find an H & H representa- you without. delay. So the next time 
tive nearby, ready to help you with try the H & H way. If you can't find 
your brass and copper tubing needs. the name of our representative in the 
He will make sure that your order is yellow pages of your phone book, write, 
promptly filled and shipping experts wire or call our plant direct. 


ie & a TUBE AND MANUFACTURING COMPANY 
245-275 N. Forman Avenue * Detroit 17, Michigan * Vinewood 2-3600 


METALFLO + LOCKSEAM + COIL STRIP AND SEAMLESS TUBING + TUBULAR PARTS 


- . 
SS AuTOMOTIVE News 
>> 


“Don’t look. A sight like that 
could slow down your driving for'| 
weeks!” 









































8 
Chev- 

STATE Total Buick Cadillac rolet Chrysler Crosley DeSoto Dodge 
ALABAMA............... k 384,555 17,850 2,045 115,068 6,138 528 4,620 19,422 
ARIZONA............ . 163,133 11,365 1,678 36,303 5,007 308 3,580 9,921 
ARKANBAGS.... povi 243,838 9,960 1,095 67 933 3,903 239 2,433 11,270 
CALIFORNIA 3,230,022 250,914 44,857 668,922 103,907 3,593 87,084 215,072 
COLORADO... 340,680 22,423 720 85,58 10,012 178 5,625 20,604 
CONNECTICUT... 180,952 43,698 6,834 4,617 13,621 734 «11,284 33.865 
DELAWARE.......... 74,934 5,613 737 17,980 1,822 74 1,217 4,334 
DIST. OF COLUMBIA 147,827 13,980 2,708 26,056 1,828 289 3,287 12.753 
FLORIDA.. ‘ 626,494 45,108 10,518 123,733 18,487 2,176 2,070 38,769 
GEORGIIA........... 530,847 27,163 4,279 131,593 8,967 883 6,545 24,897 
IDAHO........ 145,470 8,538 718 36,541 3,845 144 2,866 8,507 
ILLINOIS. 1,980,867 156,851 25,127 409,876 55,677 3,881 44,012 34,5 
INDIANA........ 1,002,470 61,256 6,922 241,635 23,657 2,376 19,458 
BTU A cecccnesecseceeee 724,554 35,103 2,617 208,684 14,400 760 8,615 
KANSAS....... " 556,422 27,106 1 934 2,5 11,471 925 7,258 
KENTUCKY......... 462,780 23,802 2,261 126,809 10,443 957 6,100 
LOUIBIANA.............. 412,830 23,106 3,252 104,055 8,287 702 5,091 
MAINE...............-. 181,989 12,443 1,438 3,832 317 3,103 
MARYLAND... 446,919 34,488 4,103 13,868 921 8,913 30,416 
MASSACHUSETTS....... 964,454 76,584 5 Bb 1,728 20,405 67,898 
MICHIGAN.............. 1 123,452 1,908 30,110 106,204 
MINNESOTA 41,765 854 12,227 39,290 
MISSISSIPP'........ 254,763 12,373 451 2,304 9,795 
MISSOURI... 858,624 45,737 1,385 14,421 47,066 
MONTANA.......... 149,639 7.691 81 2,123 8,004 
NEBRASKA.. 388,852 17,162 297 3,924 16,275 
NEVADA...........-. iden 43,732 3,244 32 1,158 2,686 
NEW HAMPSHIRE. 113,317 7.979 199 2,069 7,113 
NEW JERSEY............... 1,090,491 101,271 2,231 24,882 84,273 
NEW MEXICO........ 120,144 7,149 165 1,709 
NEW YORK................... 2,679,489 244,534 4,398 72,859 
NORTH CAROLINA.... 636,066 719 7,118 
NORTH DAKOTA........ 151,754 ‘ 72 1,773 
OHTO.... 2,046,502 4 $955 48,107 
OKLAH 498,335 2 444 6.015 
OREGON........ 450,525 < 778 10,795 
PENNSYLVA? seasotine 2,102,722 154,596 2.663 54,620 
RHODE ISLAND........ 185,554 14,254 229 3,483 
SOUTH CARULINA.... 357,292 14,520 500 3,435 13,870 
SOUTH DAKOTA... 178,185 7,771 144 1,982 8,693 
TENNESSEE. ...........-000 487,259 23,617 1,449 6,347 27,040 
TEXAS... 1,658,752 88,677 2,481 19,024 84,800 
UTAH 166,603 10,461 255 4,016 10,377 
VERMONT. 79,008 50 154 1.453 5.041 
VIRGINIA.. 565,101 32,769 1,422 9,476 32.764 
WASHINGTON......... 635,356 ‘ 636 =—:15,493 41,187 
WEST VIRGINIA 314,182 1,600 8.563 676 1,482 19,863 
WISCONSIN .... 782,494 3,797 197,407 =16,801 53 13,943 48,388 
WYOMING......... ; 79,187 439 20,043 2,237 47 1,343 4.587 

GRAND TOTAL......... 32,730,718 2,215,081 304,248 7,671,189 865,301 50,892 645,252 2,044,216 

* oe 


Nine States Now Boasting — 
Over Million Cars Each | 


Associate Editor 


ITH the addition of New Jer-| 

sey and Indiana, a total of nine 
states now have more than one 
million passenger cars registered 
apiece, and the total for all states 
has risen to 32,730,718 cars in 
operation, as of July 1, 1949. 

Total passenger car registra- 
tion figures, just compiled by R. 


By Bob Gordon | 


Jobber Co-op Hit 
By FTC Charge 


WASHINGTON.— The _ Federal 
Trade Commission last week 
charged 17 New York and New 
Jersey automotive parts jobbers 
with “inducing and receiving dis- 
criminations in price from sup- 
pliers” in violation of the Clayton 
anti-trust act. 

In its complaint, the FTC named 
the Metropolitan Automotive 
Wholesalers Cooperative, Inc., and 
its predecessor, Automotive Group 
Buyers, Inc., saying that the two 
purchasing organizations acted for 
and are controlled by the jobbers. 


The FTC, at the same time, 
issued complaints charging Clay- 
ton law pricing violations to four 
firms: Bohn Aluminum & Brass 
and its subsidiary, Clawson & Bals; 








Standard Motor Products; Whit- 


taker Cable, and Moog Industries. 
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L. Polk & Co., reveal that 2,- 
762,999 automobiles have been 
added to the nation’s roads since 
July 1, 1948, when the number in 
operation was 29,967,719. 

During the 12 months ended July 
1, 1949, new-car registrations num- 
bered 3,983,040. Since the gain in 
total registration was 2,762,999, it 
is indicated that 1,220,041 automo- 
biles were scrapped during the 
period. | 

* * + | 
(CALIFORNIA, with 3,230,022 au- 
4tomobiles, leads the country in 
car population, and is the only 
state with more than three million 
cars registered. 

Three states—New York, Penn- 
sylvania and Ohio—have more than 
two million automobiles registered. 
In order, the totals are: New York, 
2,679,489; Pennsylvania, 2,102,722; 
Ohio, 2,046,502. 

Other states with more than 
one million cars registered are: 
Illinois, 1,980,867; Michigan, 1,- 
750,240; Texas, 1,658,752; New | 
Jersey, 1,090,491; Indiana, 1,002,- | 
470. 

Only four states—Wyoming, Ver- | 
mont, Delaware and Nevada—have 
less than 100,000 passenger cars in 
operation. Totals for these states 


} 





are: Wyoming, 79,187; Vermont, 
79,008; Delaware, 74,934, and Ne- 
vada, 43,732. 


~ * * 
B* MAKES, first-place Chevrolet 
has a margin of more than 








_ ATRAN HONORED FOR 40TH STUDEBAKER YEAR—One of Studebaker's oldest dealers | 
in point of service, A. J. Atran (front row, center), Arbuckle, Calif., has been honored by 


compan 
Studebaker products. Atran's father founded 


and not long afterward signed a franchise to sell Studebaker wagons. Stanle 


officials and fellow dealers upon completion of his 40th 


ear as a seller of 
the business as a blacksmith shop in 1876 
Atran, a 


grandson of the founder, now helps his father run the firm. Seated, left to right, are Carl 


K. Revelle, regional manager; 
Atran, holdin 
kins, dealer at Stockton. Standing are Staniey 
William Scheidegger, service 
Schwimley, dealer at Sacramento. 


representative; 


K. Whittaker, president of Studebaker Pacific Corp.;| federal tax included, is $94.60. 
his 40-year plaque; Clarence Collins, dealer at Placerville, and Jerry Hod 


Atran; Morris Pritchard, dealer at Woodland: 
C. H. Stone, district manager, and Les 


As of July 1, 1949 











Graham Hudson 

(GP- (Ter.- Hup- 
Ford Frazer Jew.) Essex) mobile Kaiser 
103,871 1,435 106 3y 2,388 
33,860 543 253 67 738 
77,171 910 4 28 1,846 
600,273 8.942 6,656 2,159 12,141 
74,296 1,238 516 186 1,452 
66,203 1,079 849 379 1,656 
13,049 252 30 13 477 
19,782 473 66 75 809 
130,975 2,402 731 104 3,955 
164,475 1,526 132 10,160 84 2,806 
30,328 1,108 189 4,731 48 1,215 
329,717 11,881 1.897 55,393 783 =: 18,300 
45 833 ©6299, 182 368 7,341 
4,3 642 17,305 406 6,117 
36 371 14,332 217 4,130 
110,525 261 8,819 168 2,679 
110,110 86: 06 7,879 57 3,314 
34,395 : 356 6,075 80 945 
65,085 1,292 296 10,272 169 2,622 
151,531 1,994 1,394 24,787 391 4,109 
388,428 ¥,116 1,441 58,037 614 15,892 
206,985 2,952 1,115 17,509 747 5,418 
77,258 871 39 3,949 27 1,614 
181,079 2,834 704 =16,116 252 5,125 
31,208 S84 128 4,349 60 1,412 
115,781 1,757 300 6,200 134 2,731 
8,192 211 112 1,026 16 261 
21,096 285 160 3,309 76 534 
135,041 3,487 1,305 24,753 674 6,099 
27,370 5a 25 2,014 10 982 
368,793 §=9,356 2.990 62,745 1,504 15,707 
183,019 2,215 157 12,084 65 3,571 
48,445 807 73 2,091 31 1,229 
358,404 7,170 3,250 55,269 903 12,413 
1,489 227 8,141 102 2,288 
2,034 1,520 12,101 302 2,684 
6.535 3,116 853,335 861,291 12,559 
398 153 4,148 142 801 
702 53 7,273 50 1,422 
1,247 &5 2,685 64 1,718 
1,258 198 8,963 113 2,698 
5,482 475 28,643 192 8,372 
633 76 5,141 56 1,029 
251 101 2,283 71 450 
2.29 309 11,633 195 3,706 
2,247 1,341 19,207 4162 2,980 
1,187 462 7.350 125 1,722 
159.881 2.742 1,128 19,643 266 4,290 
17,77 490 78 2,207 20 631 
6,644,702 122.429 37,188 788,258 14,765 199,378 


one million over second-place Ford. 
Chevrolet’s total is 7,671,189, while 
Ford’s is 6,644,702. 

In third place there are 3,958,557 
Plymouths still on the road, while 
Buick’s total of 2,215,081 takes 
fourth place. 

Other makes with more than a 
million cars in operation are: 
Dodge, 2,044,216; Pontiac, 1,965,- 
757, and Oldsmobile, 1,698,676. 
The car census listed 23 differ- 
ent makes still on the highway, 
including three no longer produced | 
—LaSalle, Graham and Hupmobile. 
Of the makes listed, Hupmobile 
had the fewest cars still in service 
with 14,765 registered. Other makes 
with fewer than 100,000 cars reg- 
istered include Graham, 37,188; 
Crosley, 50,892, and LaSalle, 94,132. 

* * + 

A§ MIGHT be expected, Califor- 

nia had the greatest number 
of cars registered for 17 makes. 
New York was tops in registra- 
tions for six makes (including mis- 
cellaneous), while Michigan led all 
states in the registration of Kais- 
ers, 

The following makes had more 
cars registered in New York 
than in any other state: Crosley, 
Frazer, Nash, Oldsmobile, Pon- 
tiac and miscellaneous. 

All other makes had their great- 
est registration in California. 





Dodge Ups Output 
Of Gyro-Matics 
For 750 Model 


DETROIT. Dodge is substan- 
tially increasing production of 
Gyro-Matic units for installation in 
new models to be introduced Jan. 4, 
E. C. Quinn, Dodge general sales 
manager, announced last week. 

Gyro-Matic transmission, which 
frees the driver from shifting, was 
introduced on Dodge cars last Feb- 
ruary. Quinn said the demand was 
even greater than the factory had 
anticipated. 

“During 1949, we built a consid- 
erable number of our cars with 
Gyro-Matic but not enough to suit 
our customers,” he said. “As the 
year progressed, and as Dodge own- 
ers spread the word about its 
advantages, we found that a very 
high proportion of our customers 
wanted it, so we have decided to 
step up production.” 

A substantial outlay for new tool- 
ing to produce the additional Gyro- 
Matic units is being made at the 
Dodge plant in Detroit, Quinn said. 
The factory retail price in Detroit, 





In the new Dodges Gyro-Matic | 
will be available in six body styles 
of the Coronet series. 

















Total Passenger Cars in Operation, States by Makes 











Stude- Willys 

Olds- Plym baker (Whip.- 
LaSalle Lincoin Mercury mobile Packard outh Pontiac (Rock.) WK) Mise. 
1,786 7.818 12,322 4,334 41,977 15,730 8,311 3,251 645 
1,313 3,419 7,943 3,529 19,098 8,259 5,663 1,219 455 
1,059 4,576 7,703 2,514 24,697 10,694 4,119 1,528 
15,519 27,286 66,246 178,812 72,984 355,853 196,991 125,989 14,714 
896 2,199 7,879 15,879 5,244 38,201 16,842 8,529 1,399 
2,495 2,854 7,696 30,295 14,767 Ak 39,524 13,938 2,792 
317 387 1,207 5,258 1,512 2 5,913 2,287 425 1,005 
663 1,103 2,615 8,743 4,244 10,459 4,898 696 666 
2,660 7,024 16,209 31,145 14,828 32,075 16,422 8,658 2,859 
1,094 2,921 12,683 19,710 7,540 22,004 11,390 2,763 3,340 
187 $28 3,016 6,373 1,763 6,336 5,788 1,846 717 
6,042 12,224 40,245 113,634 41,707 128,251 59,437 14,458 7,907 
2,016 3,935 14,860 50,504 13,313 59,673 46,068 7,038 2,449 
810 2,368 11,714 26,249 7,151 80,066 33,743 18,212 3,928 1,659 
602 2.475 9,859 23,442 5,634 59,237 28,557 12,024 2,880 1,208 
860 i 6,781 6,900 19,969 6,258 58,983 22,472 9,136 7,529 1,079 
601 833 10,036 6,978 16,176 5,356 45,130 19,206 11,304 3,554 1,280 
651 53 2,461 4,375 10,643 3,516 21,310 14.532 4,361 938 835 
1,413 2,088 5,794 9,796 24,346 10,939 63,431 30,181 13,625 3,764 1,612 
4,514 5,796 16,681 25,474 74,791 25,131 130,001 71,538 24,450 6,011 6,350 
3,644 9,263 43,311 38,271 97,607 30,431 181,620 126,937 31,512 9,987 4,921 
1,321 3,122 13,099 18,843 31,310 10,551 97,502 40,667 23,559 722 2,607 
279 1,404 5,304 4,054 7,603 2,321 26,446 od 2,630 1,262 
1,797 3,564 13,591 17,487 39,926 2,400 107,260 . 8,045 2,567 
188 837 3,139 4,279 6,469 2,068 15,493 . 794 421 
282 1,481 6,665 5,342 11,960 3,555 41,887 32 1,906 1,016 
210 564 1,244 934 1,968 1,097 4,986 72 256 201 
338 557 1,673 2,829 6,993 2,410 13,861 83 808 475 
5,501 7,284 18,837 24,883 71,993 29,937 138,757 95,912 29,822 7,982 5,296 
238 881 2,942 2,283 5,189 2,310 12,491 4,670 2,934 1,210 1,570 
12,625 18,269 44,624 63,289 185,495 71,097 346,749 200,800 19,613 15,342 
O87 2,850 13,807 7,332 22,646 7,813 70,391 $5,318 2,660 1,708 
81 4162 3.075 2,845 4,247 902 16,531 5,861 1,712 440 
», 486 9,197 34,682 47,008 112,547 35,584 278,952 138,044 4,504 
815 2,708 10,663 7.409 19,915 5,405 46,862 25,983 859 
1,087 2,921 7,847 12,388 21,211 8,035 51,446 26,198 1,640 
6,393 10,755 32,602 55,142 122,108 54,084 311,054 132,466 69,236 6,195 
744 1,126 2,791 5,044 14,048 3,952 27,488 13,454 5,121 668 
359 1,383 7,332 3,933 19,621 1,056 34,013 16,141 5,443 664 
149 631 3.798 3,335 6,138 1,513 18,780 6,894 3,857 481 
814 2,136 8.669 8,430 18,150 6,903 59,546 22,645 10,997 1,238 
2,514 10,111 39,673 21,991 63,240 19,117 167 867 70,906 38,449 266 
367 981 3,504 3,781 8,241 2,718 18,720 9,040 6,728 358 
296 350 998 1,705 4,643 2,038 9,588 1,655, 1,843 4100 
1,023 2,691 10,453 8,543 9,283 73,874 50,718 13,361 1,528 
1,539 3,331 10,067 16,453 35, 12,092 76.921 25,169 2,474 
660 1,281 4,738 5,945 13,910 5,597 45,871 8,447 Sie 
1,559 2,693 10,407 38,491 44,631 10,577 90,214 19,714 3,224 
130 532 1,801 1,572 3,516 1,058 8.644 2,144 261 
94,132 186,482 613.311 710,588 1,698,676 611,168 3,958,557 1,965,757 911,395 252,822 124,931 
P Compiled by R. L. Polk & Co 


(Continued f 


wasn’t until the middle of 1927 that 
Graham Brothers took over this 
operation. Peerless was building 
fours, sixes and eights. Edward Ver 
Lindon was president. Prices on the 
eight-cylinder cars were cut as 
much as $580 in August. 

Pierce Arrow built around 28,000 
vehicles for the year, 15,000 of 
which were trucks and buses. The 
bank debt was paid off in July and 


preferred stock was retired Oct. 1. 
* + + 


34 Out Since °25 


Re was building more speed 
wagons than passenger cars. 
Production was around 150 a day. 
The passenger cars went under the 
names of Wolverine and Flying 
Cloud. 

Stearns was making eight cars a 
day. Prices were around $3,500. 
Additional shares of stock were 
offered during the year in an at- 
tempt to pay off bank indebtedness. 
Stearns was taken over by the 
Willys-Overland Co. later in the 
year. 

Studebaker was having a suc- 
cessful year. Cars were being 
built both in Detroit and South 
Bend. Oil filters were offered for 
the first time as standard equip- 
ment. 

Velie was offering a car at $1,450 
and built about four hundred a 


| month. 


Willys’ four-cylinder Overland 


|was priced at $715, and the six-| 
|cylinder Overland at $985. Willys-|to $142,362,944.13, 
|Knights fours were $1,295. Willys | $173,346,360.06 in preceding year. Of 


Knights sixes were $1,845. With 


cylinder two-door sedans were 
reduced to $595. The company 
resumed paying dividends on pre- 
ferred stock and financed the pay- 


ment of bank preferred dividends 





Dealers tell me... 





rom Page 3) 


by offering common stock at $25 a 
share. 

In 1925 the industry continued to 
go through a shaking down process. 
The big got bigger and the small 
smaller. Thirty-four manufacturers 
have passed out of the picture dur- 
ing or since 1925. Since 1925 no new 
| manufacturer has entered this field, 
| except Crosley and Kaiser-Frazer. 


Willys Confident 
In Reporting 


'$3.4 Million Net 


TOLEDO. — Willys - Overland, 
| “with no debt, low inventory and a 
| good product will continue to meet 
conditions aggressively and success- 
fully,” the company’s annual report, 
issued last week, stated. 


The statement said prospects for 
the coming year reflect national and 
international economic uncertain- 
ties. 
| Reviewing its fiscal year, which 
ended Sept. 30, the firm reported 
net earnings after provision for 
taxes for the 12-month period of 
$3,423,710.88, 
| The earnings are equivalent, after 
| payment of preferred dividends, to 
| $1.04 per share of common stock as 
|compared with $2.39 per share in 
| the previous year, 

The year’s total sales amounted 
compared with 





| the year’s total sales, $26,647,614 or 


| price cuts in August, Overland four- | 18.7 percent were made abroad. 


Working capital at the fiscal 
| year’s end was $25,108,011.55, a rise 
| Of $3,151,384.79 or 14.4 percent over 
| the previous year, the statement 
revealed. 


AUSTIN DISTRIBUTOR MEETS BOAT IN FLORIDA—Frankie Watts (left), of Miami, Fla., 


distributor of the English Austin for Fiorid 


| freighter which brought the first car from Ja 


(center), of Miami, and John Wells, America 
200 dealerships in this territory. Sales in the 
sales manager of Waco Motors, 1770 W. 
M. B. Thomas. 


a and Georgia, stands on the dock of the 
cksonville. Next to Watts are Lindsey Hopkins 
m goose manager for Austin. Watts plans for 

iami area will be headed by Bob Gegan, 


Flagler St., and service will be supervised by 
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Sees Good Business Throughout 1950... 





Keating Hits Pessimism 


can talk themselves into bad 
times when there is no need, he 
indicated. 


(Continued from Page 1) 


French, former advertising man- 
ager, as national public relations 
director, reporting directly to Keat- 
ing, and of W. G. (Bill) Power as ed, have not been in a real com- 
petitive market since 1941. 

And Chevrolet dealers start the 
year with 250,000 orders which 
Keating insists are good orders 
that will stand up. 


+ * + 


N ADDITION, Keating said that 
Chevrolet dealers have not suf- 
fered a gross loss on their used- 
|}car departments since 1941—and 
\that includes reports for Novem- 
ber, 1949. 
| Their new car to used trading 
advertising manager, on the staff|ration is 0.61, while in prewar it 
of W. E. Fish, general sales man- : . - 
ager. 

Keating disclosed that in 1950 
Chevrolet will spend some $27,000,- 
000 in factory and dealer coopera- 
tive advertising, and that dealers 
independently will spend about 
$24,000,000 for a total topping $50,- 
000,000. 





T. H. Keating W. E. Fish 


+ * * 


A= highlighted was the fact 
that Keating expects produc- 
tion schedules for the first four 
months of 1950 to be only about 





©, J. French W. G. Power 


100,000 less than the total cars and 
trucks Chevrolet produced in the 
first six months of 1949. 

(Automotive News estimates show 
Chevrolet produced about 511,000 
cars and 220,000 trucks in the first 
half of 1949.) 

Both Keating and Fish exhib- 
ited great pride in the new auto- 
matic transmission, Powerglide, 
which will be optional equipment 
on 1950 Chevrolets. Reporters 
tested cars equipped with the de- 
vice at GM’s proving grounds. 
Keating estimated that it will be 
some time before Chevrolet will be 
able to produce enough of the de- 
vices to meet demand. 

7 * * 
aero backed up his reasons 
for optimism in 1950 with facts 

and figures on the position of Chev- 
rolet dealers. He pointed out that 
early last year outsiders were pre- 
dicting dire things for the auto) 
industry in 1949, while auto men | j 
asserted that basically the econ- 
omy was strong. 

As 1950 opens, there is optimism 
for the first six months, and pes- $ 
simism for the last. Such talk, he i 
indicated, is both foolish and dan- 
gerous—dangerous since almost 60 
percent of the total goods Ameri- 
cans buy are items which can be 
postponed. 

Thus, through fear, Americans ‘ 
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PLATES 


DEALERS: 


The Modern Advertising Plate 
With Customer Eye Appeal 


Write TODAY for beautiful full- 
size FREE SAMPLE... Yours to 
keep and compare! 
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Chevrolet dealers, Keating assert- | 


Wc 'e~ 


was two used for every new ve- 
hicle. 

Meanwhile, said Keating, on 
models that constitute some 70 
percent of Chevrolet’s car vol- 
ume Chevrolet prices are $85 to 
$100 under those of its two chief 
competitors. 


Add to that, Keating asserted, 


|the fact that Chevrolet is pioneer- | 


ing in the low-priced field with a| 
new automatic transmission based 
on the torque-conversion principle. 

One of the goals of the new 
public relations department will be 
working on community and public | 
relations in plant cities. French, | 
who is to guide this activity, is a | 
former Flint bank executive who | 
was prominent in civic activities. | 
He served as director of the Chev- 
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DOOLEYS CELEBRATE 30TH YEAR WITH CHEVROLET—On Dec. 3, 1919, Tom Keating, then 
road man for the New York zone and now Chevrolet's general manager, signed up Harry 
and Michael B. Dooley to a dealership in Somerville, N. J. They are shown with thieir sons, 


who are now in the partnership, and their grandsons, possible future partners. Left to right 
are Harry 3rd, Harry jr., Harry sr., Michael, Bernard and Larry. 


rolet War Products Information| rolet sales department prior to 

department after managing the| becoming advertising manager in 

committee system by which the | April, 1946. 

company keeps in close personal; Power. the new advertising man- 

touch with dealers. |ager, who joined Chevrolet in 1928, 
He also headed up publicity | is one of the best-known personali- 

and public relations for the Chev- ‘ties in automobile retail circles. 


CREATIVE ENGINEERING 


GEARED TO QUANTITY PRODUCTION 


5 ee ede 
5. * 5 


JARTERS 


IMOTIVE INDUSTRY! 


enviable reputation of recognized leadership is 
at all times, the guiding policy in the design 
and manufacture of Bendix Brakes. Be assu 
Bendix Products Division is not content to 

on its past achievements but is eager to 

the challenge of tomorrow's vehicles wi 
smoother, safer brakes for every purpo 


‘SOUTH BEND 


Export Sales: Bendix International Division, 72 Fifth A 


PRODUCTS 
DIVISION 


‘ —_ a 
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BUILDERS 


OF THE BASICS 


OF BETTER 


MOTOR 


VEHICLES 
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DEALER MANKSE WINS, TOO—When Mr. 


and Mrs. E. C. Ayres of Marion, Ind., were 
chosen as model tourists by the Brownsville 
(Tex.) junior chamber of commerce and 
awarded a $2,000 cash prize, they purchased 
@ new Lincoln. Ayres (left) shakes hands with 
Dealer Otto A. Manske, from whom Ayres 
had purchased a Lincoln last year. 


Toledo 


Sales of new cars in Lucas 
county (Toledo) amounted to 1,219 
in November, nearly 200 less than 
the 1,407 sales registered in No- 
vomber (1948), and nearly 250 be- 
low the 1,464 in October, 1949. 

In proportion, commercial vehi- 
cles were not as far behind Octo- 
ber or a year before—with 132 
sold in November, compared with 
149 the month before, and 154 in 

1948. 

For the first 11 months of the 
year, 15,248 new cars and 1,617 new 
trucks were sold, against 12,843 new 
cars and 2,378 new commercial 
vehicles in 1948, 

Sales by makes in November 
were: Chevrolet, 302; Ford, 202; 
Plymouth, 138; Mercury, 89; Pon- 
tiac, 84; Buick, 76; Oldsmobile, 67; 
Dodge, 57; Chrysler, 46; Nash, 38; 
Cadillac, 24; Hudson, 22; Stude- 
baker, 22; DeSoto, 15; Packard, 12; 
Kaiser, 10; Lincoln, 9; Willys, 4; 
Frazer, 1, and Renault, 1.—(Simon 
Alpert). 


o 


os 
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Cleveland 


Continuing sales of new cars in- 
dicate that dealers in the Cleve- 
land area will virtually clean out 
all inventories before all the 1950 
models make their appearances. 

Many dealers ‘are spurring 
sales with major advertising 
campaigns. For the week ended 
Dec. 16, sales of new cars dropped 
slightly, but reached a firm 1,029 
total as against 1,041 for the pre- 
vious week. 

Used-car sales moved slightly 
ahead, as the week’s total of 1,581 
was up five over the previous week. 

Sales of new trucks also were 
strong with 102 sold during the 
week as against 94 the previous 
week. Sales of used trucks slipped 
two units, declining to 106.—(San- 
ford Markey). 

+ 


* * 


Pittsburgh 


Business in the Pittsburgh dis- 
trict climbed to the highest level 
since the end of May during the 
week ended Dec. 17, the Bureau of 
Business Research, University of 
Pittsburgh, reports. 

The bureau’s index of business 
activity rose to 178.6 during the 
week, compared with 174.7 for the 
preceding week and 191 for the 


same week in 1948. 
* + * 


Akron 


Both new and used-car sales 
dropped sharply during the week 
ended Dec. 17 in Summit county, 
the Akron District Automobile 
Dealers Assn. reports. 

New-car sales declined to 293 


during the week, compared with 





Market 


361 in the preceding week and 
300 in the same week of 1948. 
Used-car sales numbered 299, 
against 397 in the preceding week 
and 200 in the comparable 1948 


week. 
* * + 


Kansas City 

New-car sales in the Kansas City 
area during October were the sec- 
ond highest of the year at 3,241 
units. The total was 353 short of 
the high mark attained in August. 

New-truck sales were also the 
second highest of the year during 
October. The total of 395 sold in 
the month was 31 less than were 
sold in August, the best month 
of 1949. 

In the first 10 months of last 
year, 26,602 new cars and 3,532 new 
trucks have been sold in the area, 
which includes Jackson, Johnson, 
Wyandotte and Clay counties.— 
(Joseph D. Roberts). 

* 


* * 


Augusta, Ga. 

Used-car dealers in the Augusta, 
Ga., vicinity enjoyed a fruitful 
autumn in used-car sales, and are 
looking forward to even better 
business in early spring. A slight 
decrease in prices and longer time- 
payment schedules were responsible 
for the large volume of fall busi- 
ness, dealers claim. 

With a few more used-car lots 
opened recently, each dealer is 
still making every possible effort 
to get his share of the profit. 
However, operators expect a little 
drop after the first of January; 
but an increased volume looks 
promising for February and 
March, 

One of the most outstanding 


Coming in 1950 


Built to better the best on the road 


coprnanteo isso Kaiser-Frazer Sales Corporation, Willow Run, Michigan 


Page 


sales records here was made when 
Walker-Durant Motor Co. (Ford) 
sold 118 used cars in November. 
Most were Fords, Chevrolets, 
Dodges and Plymouths, including a 
few Oldsmobiles. 

December’s sales probably fell be- 
low this mark, but A. L. Tankers- 
ley, used-car manager, said that 
business was still higher than pre- 
vious years for the fall season. 

Reports from Thomson, Ga., say 
the market there has been pretty 
good the year around, but demand 
was best for models from ’37 to ’41. 
Reports from several other small 
towns are about the same. 

Some dealers in Washington, 
Ga., reported that prices and vol- 
ume in both cars and trucks rose 
slightly beginning in October. 
This was due to many farmers 
turning to dairy farming. 
However, this is expected to be 
followed with increased dealer ac- 
tivity in new cars in early spring. 
In this area, ‘41s were the best 
movers, Old heavy cars, all models, 
moved slowly. 

Many dealers look for a “substan- 
tial increase” in new-car sales by 
mid-summer. They believe that 
new-car deliveries will cut deeply 
into the used-car trade during the 
latter part of 1950.—(Julanie Lamp- 
kin). 


* * * 


Berne, Ind. 


A total of 15 new cars and four 
used cars were sold during Novem- 
ber in Berne, Ind. 

Sales by makes during the month 
were: Ford, 4; Plymouth, 4; Chev- 
rolet, 2; Pontiac, 2; Oldsmobile, 2, 


and Buick, 1. 
* « * 


Canada 

Dealers in British Columbia 
scored the greatest increase in the 
number of new cars sold during 
October with a gain of 61.8 percent 
over the same month in 1948. Deal- 
ers in Ontario ranked second with 
a gain of 46.2 percent, the Canadian 
government reports. 

Such sales of new cars were as 
follows in October, 1949 (figures for 
October, 1948, in brackets): British 
Columbia, 2,103 (1,300), up 61.8 per- 
cent; Ontario, 9,969 (6,881), up 46.4 
percent; Quebec, 3,796 (2,692), up 
41 percent; Saskatchewan, 1,300 
(953), up 36.4 percent; Manitoba, 
1,108 (823), up 34.6 percent; Alberta, 
1,618 (1,256), up 28.8 percent; Mari- 
times, 1,541 (1,225), up 25.8 percent. 
—(M. L. Schwartz). 

. 


* * 


Celina, O. 


New-car sales in Mercer county 
(Celina), O., totaled an even 100 
during November, while 15 new 
| trucks were sold during the month. 
Sales by makes were: Chevrolet, 
| 39; Ford, 16; Pontiac, 13; Plymouth, 
12; Oldsmobile, 8; Cadillac, 4; 
Dodge, 1; Willys, 1; Kaiser, 1, and 
Studebaker, 1.—(S. M. Schwartz). 
| * 








Mexico City 


| New automobile sales in Mexico 
| City are definitely down. Dealers 
admit that business is very slow, 
the worst December they have had 
in 15 years. Used-car dealers have 
| just one word for it, “Terrible!” 
Prices, which dealers aver are 
| necessarily higher because of the 
weakest peso in peacetime—8.65 per 
| dollar—are a prime factor in the 
| “depression.” 
| It is common to find cars that 
| 





cost 40,000 pesos now being of- 

fered for 8,000-10,000 pesos cash. 

Dealers, it is claimed, get such 
| cars for 6,000-7,000 pesos. 

There are numerous used Cadil- 
|lacs, Hudsons, Chryslers and Lin- 
|colns on the dealers’ hands. Some 
| dealers are making very attractive 
loffers as they fear further drops 
|in used-car prices in January when, 
|it is reported, the import ban on 
| ready-to-use cars will be partially 
|lifted, on the basis of admitting 
la number that will be half that 
of cars assembled in Mexico. 

An idea of the buyer’s market 
|here at present in used cars is the 
lease of an almost new Hudson 
| which originally cost 36,000 pesos, 
and had been run but 8,000 miles, 
which went for 16,000 pesos. 

Chevrolets and Fords, however, 

are doing somewhat better. For 


| about 








instance, a used 1947 Ford, in 
good shape, can command 11,000 
pesos—but strictly spot cash. 
Neither dealers nor present cus- 
tomers are interested in time- 
sales. 
Talk is that new-car sales are 
limited to the new rich, 
those who think nothing of paying 
50,000 pesos ($5,800) cash for a car 
that retails for not a cent more 
than $3,000 in the U.S. 

Used-car dealers estimate there 
are at least 20,000 1935 to 1948 cars 
here begging buyers at very low 


prices.—(Douglas Grahame). 
+ a +. 


Cincinnati 


New-car sales during November 
in Hamilton county (Cincinnati) 
declined some 200 units for the 
third month in a row, November, 
with a total of 2,156 new-car regis- 
trations as against 2,359 the previ- 
ous month, closed with the lowest 
monthly sales total in 1949 with the 
exception of January and February. 

However, the first 11 months of 
1949, with 25,212 new-car registra- 
tions topped 1948’s 12-month new- 
car sales effort by nearly 1,500 units. 

Used-car sales, too, were off in 
November, but only 88 units be- 
low October’s figure of 2,537, In 
the first 11 months of last year, 
the used-car sales total of 26,824 
topped the whole year of 1948 by 
more than 3,500 units. 

New-truck sales of 295 during 
November were approximately 50 
units below the figure of both 
October and the 1948 November. 
The 11-month new-truck total of 
3,314 was also well below the figure 
of 4,478 for the corresponding 
period of 1948. 

New-car registrations by make 
during November were: Chevrolet, 
399; Ford, 437; Plymouth, 237; 
Buick, 147; Oldsmobile, 180; Pon- 
tiac, 163; Dodge, 134; Studebaker, 
80; Nash, 77; Hudson, 41; Packard, 
47; Chrysler, 53; DeSoto, 43; Mer- 
cury, 32; Cadillac, 21; Kaiser, 38; 
Willys, 16; Crosley, 3; Lincoln, 1; 
Frazer, 5, and miscellaneous, 2.— 
(Emery Bacon). 


Another Lakes Carrier 
Expands Car Facilities 
BUFFALO.—A third automobile 


'transport line on the Great Lakes 
|has announced an expansion pro- 
|gram that will enable it to carry 


more cars out of Detroit. The line 
is Nicholson Transit Co. 

Nicholson will convert its com- 
bination auto and bulk-freight car- 
rier Canopus to an auto carrier 
exclusively, adding a “flight” deck 
that will increase her capacity to 
650 cars. A “flight deck” also will be 
built on company’s Mataafa. 


AUTOMOTIVE NEWS, the Newspaper of 


| the Industry, read by everyone who counts 


in America’s No. 1 Industry . . . an esti- 
mated more than 100,000 cover-to-cover 
readers weekly! 
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For Second 


By William Ullman 


Washington Correspondent | 


lo second session of the 81st Congress, scheduled to get 
under way on Jan. 3, will be just about as controversial 


AUTOMOTIVE WASHINGTON 


Many Conflicts in View 





Session 


| 





as the first session, in the opinion of Sen. Scott Lucas of 
Illinois, Democratic leader of the upper chamber. But he 
declined to estimate how much of President Truman’s “fair 


deal” program still remaining®—_—_ 


to be considered by Congress 
would be pressed by the Ad- 


ministration for enactment at this 
time. 

Lucas said he would “have to 
wait and see,” in effect, whether 
the president wants to attempt to 
force a decision on the compulsory 
health program, which he has ad- 
vocated for several years. 

The Democratic leader also in- 
dicated that he intends to do 

nothing about having another 
trial at repealing the Taft-Hartley 
act, although 
President Tru- 
man has said he 
would continue 
his fight to have 
Congress do 
this at the next 
session, 

The Senate, in- 
stead of acceding 
to the President’s 
recommendations 
in this regard, 
passed the Taft 





William Uliman 


bill, modifying the present law, but | 
which labor said in some respects | 


was “tougher” than what is now 
on the statute books. 





The House failed to take any 
action, after a floor fight, and 
while the administration leader- 
ship in the Senate could, if it 
wished, try again, it appears 
probable that any such action will 
be left to the lower chamber. 


are controversial, but he was opti- | 
mistic that Congress would be able 
to quit by July 30, the date set in| 
the reorganization act. 


In the first place, he pointed out, | 
the second session can get right 
down to work, whereas the first 
session lost much valuable time by | 
having to wait until the various | 
committees were reconstituted with 
the change in party control and | 
other routine matters which had to | 
be cleared up before the legislative 
process could proceed. 

* a * 


Also an Election Year 


PPURTHER, he pointed out that | 
1950 is an election year and most | 
of the members would want to get | 
home to rebuild their political | 
fences. Lucas is one of those. 


The majority leader said he ex- 
pected to bring up the bill repeal- 
ing the federal tax on oleomargar- 
ine on the second day of the ses- 
sion. 


He would not speculate on a pos- 
sible filibuster to defeat this mea- 
sure, but Senators from dairy states 
have stated they intend to talk the 
bill to death. 

The first piece of civil rights 
legislation to be called up, he said, 
will be the permanent Fair Em- 
ployment Practices Act, which is 
on the calendar without a com- 
mittee recommendation. With its 
compulsory features, it has not 
much of a chance of being passed 
by the Senate. 

It was pointed out to Lucas that 
by making the first test on civil | 
rights the least likely to enactment 
of any part of the program, some 
quarters would charge the admin- 
istration with deciding to do noth- 
ing on civil-rights legislation, but 
he refused to agree that this was 
a fact. 

He said the anti-poll tax bill was 
still in committee while the anti- 
lynching bill—the other two por- 
tions of the program—now on the 
calendar needed some amendments 
from the administration’s stand- | 


point. 


* * * 


Cites Tax Repeal Backing 

H® DECLINED to speculate on | 
the possibility of Congress in- | 

creasing taxes, as the President has 


Lucas conceded that many of the | 
bills scheduled for debate this year | 


indicated he would seek, but said 
there was a considerable sentiment 
in the country and in Congress for 
repeal of the wartime excise levies. 
However, if this were done, he said, 
the legislators would have to find 
a way to make up the difference. 


With the country facing a five- 
billion-dollar — or more — deficit at 
the close of the present fiscal year, 
it seems clear that if these excise 
taxes are reduced or repealed, the 
President will have to seek revenue 
from increased income and corpora- 





tion taxes—or definitely throw up 
his hands and go in for deficit 
spending in a big way. 

He might, if he wished, follow the 
advice given by Sen. Byrd of Vir- 
ginia, and cut the federal budget 
for the fiscal year 1951 to $36 billion. 
But from all reports he is having 
trouble keeping the budget total 
down to $42 billion. 

The Republicans in Congress, 
under the lead of Rep. Martin of 
Massachusetts, minority leader of 
the House, declared themselves in| 
favor of immediate reduction or| 
repeal of these wartime excise 
taxes, early in the last session of | 
Congress. It is evident, therefore, | 
that any proposals to take these | 
taxes off the necks of the people | 
will receive GOP support. | 

Martin himself introduced a bill | 
last February terminating wartime 
taxes. But when it comes to in- 
creasing tax rates on individual 
incomes and businesses, the admin- 
istration will come in for a lot of 
criticism from the Republicans. 

If hundreds of millions of dollars 
of revenue are to be lost to the 
government by reason of reduction 
of the excise levies, some substitute 
will and must be sought. 


| 








This built-in coffin safety sign 
was erected by U. 8. soldiers on a 
highway near Heidelberg, 
many. 


price—may be justified on the 


The payment of a tax on jewelry | ground that people can do without 


—it is now 20 percent of the sales 








it and it is not a necessity, although 


Available 


Ger- | 
|}er and International truck dealer, 
|\is building a new garage and 





this is disputed by the manufac- 
turers. 

However, a 15 percent tax on 
rail, air and bus tickets strikes a 
sour note. Nor does the ordinary 
man relish paying a 20 percent 
tax on electric light bulbs and 
radio tubes. 

Whether an automobile can be 
classed in these days as a luxury 
or not is a question in many quart- 
ers. To a great many people, 
especially those living in rural com- 
munities, an automobile has come 
to be regarded as very much of a 
necessity. 

Lucas said he had always favored 
a balanced budget, but when asked 
how he would do it, answered: 
“That’s the $64 question” and let it 
go at that. 

Other legislation facing early 
tests in the Senate are liberalization 
of the displaced persons act and a 
bill to clarify laws governing the 
so-called basing point pricing prac- 
tice. Both are controversial. 


Orscheln Bros. Building 


Orscheln Bros., freight line own- 





office building in Moberly, Mo. 
Truck service will be provided on 
a 24-hour basis. 


BETTER YOUR BUSINESS . 


Daily! 


You can have fresher, more complete information 
about your business than ever before. . . flatten out 
month-end peaks and get your own statements 
out on time—and reduce all figuring costs by a 
healthy margin to boot— with Burroughs machines 
at work in your established accounting system. 


Sales and cost figures on new cars, used cars, 
service, and parts can be analyzed by you daily. 
You know where you stand! The same is true of 
accounts receivable and accounts payable. Prepa- 
ration of monthly financial statements is merely 
a matter of transferring general ledger totals. So 
much mental and manual work and duplication 
of effort are eliminated that a 30 per cent saving 
of accounting department time is not at all unusual. 


The complete range of the Burroughs line—from 
a full-size adding machine at $125 up through 
equipment for the most complex figuring and 
accounting assignments —allows us to recommend 
the machines that fit the job... that best serve your 
present accounting procedures. There’s no need 
to change the job to fit the machines. 


Burroughs has worked closely with automobile 
dealer accounting departments through the years. 
This experience equips our representatives to help 
you solve your problems directly, economically 
and to your greatest advantage. 


Let your local Burroughs man help you find out 
how best to meet your particular needs. Call him 
in today. See for yourself how Burroughs machines 
can pare your office costs . . . improve your office 
efficiency. Burroughs Adding Machine Company, 
Detroit 32, Michigan. 


Money-saving Methods for You! 


Your local Burroughs man will be glad to show 
you this Automobile Dealer Accounting Manual 
—suggested plans and form layouts for every 
size dealership . . . ways to keep track of sales, 
costs, and profits . . . complete machine descrip- 
tions. Ask him to show you how easily and 
simply you can get the records you need—and 
lower your accounting costs. No obligation. 
Your telephone book will give you his number. 





WHEREVER THERE’S BUSINESS THERE’S 


Burroughs 6) 







Today in ever-increasing 
numbers, the motorcar-buying public 


is looking to Nash for those basic 


developments that mean real 
and lasting progress in 


the automobile industry 


Y Y ® 
Why Nash? 
Because Nash has been proved right from the very 
first start in engine development—builder of valve- 
in-head engines for a third of a century, and 
consistently the leader in high compression. 
Because today’s Nash Ambassador engine sets a new 
mark in high-compression development—the only engine 
of 7.3 to 1 ratio that delivers full no-knock power on 


regular gasoline. 


Why Nash? 


Because Nash was first to invent, develop and 
introduce automatically controlled pressurized fresh 


air heating and ventilation, probably the greatest 
health, comfort and safety feature of the modern 






Why Nash? 


automobile. 
Because today’s Nash Weather Eye Conditioned Air 
System is still unequaled—in efficiency and the full 
safety of fresh, untainted air drawn from the outside, 5 : 
and above the level of the engine compartment. Because Nash alone had the courage to pioneer and 
mass produce the Unitized, welded body-and-frame 
. bs ‘ car, long known to be more rigid, durable, safer 
Ww ha uy NX ashe 2 and free of the rattles and squeaks of customary 
. bolted connections. 
Because today, twelve billion owner miles have proved 
that Nash Unitized Airflyte Construction has set a new 
standard for long life and economical operation. 
The 


Because Nash has been first and foremost in the 
industry in advocating—and delivering—more miles 


Why Nash? 
TI 


Because Nash has gone farthest in functional 


to the gallon of gasoline, as vital to our national 
design, to derive the full benefit of modern stream- 


economy and the conservation of irreplaceable oil 


resources. 
Because today’s Nash Airflyte cars—by a large and 


recognized margin—are America’s most economical 
full-size automobiles. And the Nash Statesman is the 
lining principles. 
Because today’s Nash Airflyte cars—by scientific and 


only car advertised today with gasoline mileage clearly 
impartial wind-tunnel test—have proved to have 20.7% 


and definitely stated. 
less air drag than the average of nine other current 
design cars tested—with noticeably less wind-roar, less 


fuel consumption, and noticeably greater stability. 
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| Why Nash? 


Because Nash was first to attack the problem of 
- — ae 

| i sheet metal rust, by Bonderizing and by develop- 
ment of durable baked enamels. 


| 

| Because today every piece of sheet metal in a Nash 

| Airflyte—not just the fenders—is fully bonderized, 
and the exterior enamel finish is many times more 

resistant to wear and fading. 


Why Nash? 


Because Nash, year after year, has consistently been 
the ‘‘best buy’’ for generous passenger space and 
luggage room. 


Because today’s Nash Airflytes—in interior room—in 
luggage capacity—find their best comparison only with 
America’s highest priced cars. 


Why Nash? 


Because Nash was first to design and is today the 
only engine maker to cast the intake manifold 
inside the block, thus eliminating extremes of 
temperature, and making practical a leaner fuel 
mixture for year ’round use. 


Because no other automotive engine today produces so 
consistently so much power for the fuel consumed. 


Why Nash? 


Because Nash has been years ahead in the develup- 
ment of the car interior, increasing its utility, 
providing greater comfort and safety, than other 
cars can offer. ~ ies 


Because today’s Nash Airflytes are the only cars offering 
the convenience of Twin Beds . . . the comfort of the 
Airliner Reclining Seat . . . the safety of the Uniscope, 
and the visibility of undivided curved windshield and 
curved ventilator windows in all models. 





This industry is still young. The problems of moforizing the world are far from final solution. 


There is still need for progress, for cars more modern than anything yet achieved. 


Some of these cars are already on the proving ground. 
They will mean greater satisfaction to the men who build them—the men who sell them—the public 


that owns them. The record of the past is the promise of the future—the promise that... 


There is much of tomorrow in all Nash does today. 


fark. Blatar. 


Division of Nash-Kelvinator Corporation, Detroit 32, Michigan 
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How About Used Cars? 


NUCDA’s McCollum Sees Good ’50 Prospects 


For Dealers and Association 


early postwar years, the business 
is now more stable. 

Competition is getting keener 
|McCollum asserted, adding that it 
| pointed up the need for more eco 


|nomical operation. 
* 


* 
ANY dealers could have in 





















































































































































































By Bob Finlay out, NUCDA is on firmer ground. ‘ F 
Managing Editor One representative alone has or Fy yok gag by being tougt 
rs ARTIN McCOLLUM, president | signed up 70 new members for| _). 
7, |NUCDA. This, says McCollum, in- | 2istic, he said. t 
5 of the National Used Car} Their overhead is ‘ 
| Dealers Assn., sees good prospects pr willingness of used-car higher than it , ; 
| for both the used-car dealers and | aor to support a national asso-| oh 5u14 be, but for i t 
* NUCDA in 1950. se |}human reasons 4 ] 
4 ; | Used cars, he pointed out, took Y AND 1 h 1 lsome are reluc- 4 
A |their beating last spring, and so| , arge, t e dealers wh0 | tant to cut down { 
— |did used-car dealers who held them | survived the rigors of 1949 are | on their staffs. i 
waiting for the boom that did not|the dealers who are here to stay.| Meanwhile, 5 
| come. ie wae the oe and like | Texas dealers are 
; : a | NUCDA also felt the effects of}! cCollum points ou already pushing 
DUNKLIN WINS L-M USED-CAR SALES AWARD—Tops in the Memphis Lincoin- Semmes | the squeeze process that brought And despite the troubles of | plans for the next é 
pow Beg eA wr gy Sor’ Phil a teoater?. _—- oe Tex., has oe | | used cars down from unreasonably| 1949, many used-car dealers made |convention of Martin McCollum i 
awarded a trophy. Le io right at the presentation are Dave andier, sales manager or | NU $ 
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equipment. 348.50; club cpe., $2,327.50; conv., $2,761; | Deluxe Eight—4-dr. sed., $1,637.50; 2-dr. | $1,894; Ambassador Super—4-dr. sed., $2.- | $1740 (deluxe, $1,835); sed ‘eye. $1,680 Tho 
BUICK—Special Series 40—4-dr. tourback | S-pass. sed.. $3.037.25: lim., $3,163.50; | sed., $1,590; club cpe., $1,595.50; conv., | 064; 2-dr. sed., $2,039; club cpe., $2,060; (deluxe $1 784): Streamiiner Ei ht —4<dr, 
sed., $1,957 (deluxe, $1,999); 4-dr. jetback | Saratoga — (Presto-Matic standard)—4-dr. | $1,948.50; stat. wag., $2,263.50. Ambassador Custom—4-dr. sed.’ $2,223; | seq. $1,808 (deluxe. $1,903); sed. cpe. 
sed., $1,925 (deluxe, $1,968); sed, cpe.,|sed., $2,635; club cpe., $2,608.75; New| FRAZER—4-dr. sed., $2,395; Manhattan | 2-dr. sed., $2,198; club cpe., $2,219. $1,758 (deluxe, $1,853); Chieftain’ Si 
$1,872 (deluxe, $1,915); bus. cpe., $1,819: | Yorker — (Presto-Matic standard) —- 4-dr. |—4-dr, sed., $2,595; conv., $3,295. OLDSMOBILE — Series 76 — 4-dr. sed.,|4-dr. sed.. $1,761 (deluxe, $1,856); 2-d 
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CADILLAC—Series 61—4-dr. sed., $2.-| DeSOTO—Deluxe—4-dr. sed., $2,006.25; | $2,292'25; Commodore Six—4-dr. sed., $2,-| $2,003): 2-dr_ sed., $1,941 (deluxe, $2,-| deluxe $2,206: stat. wag. $2348 (deluxe 
893; sed. cpe., $2,788: Series 62—4-dr. sed.,|club cpe., $1,995.75; Carry-All sed., $2,-| 382.75; club cpe., $2,358.50; conv., $2,-|919): club cpe.. $1,899 (deluxe, $1,977}.|$2.427).. $2,348 (deluxe 
$3,050; sed. cpe., $2,966; conv., $3,497: | 210.50; stat. wag., $2,979.25; Custom——| 951.50: Commodore Eight —- 4-dr.. sed., Holiday Ppa 183 jeceee” $2°288): | omer . 
Coupe De Ville, $3,497; Series 60 Special— | (Tip-Toe Hydraulic Shift standard)—4-dr. | $2,472; club cpe., $2,447.75; conv., $3,-| conv $2,315: stat. wag. deluxe, $2,683: | STUDEBAKER—Champion Deluxe—4-dr 
4-dr. sed., $3,828; Series 75—5-pass. sed., | sed., $2,193.75; club cpe., $2,175.75; conv., | 040.75. Gestes G8-—4-cr. sed $2320 (deluxe. $2... sed., $1,688.50; 2-dr. sed., $1,656.75; club 
$4,750; 7-pass. sed., $4,970; 7-pass. Im-| $2,598; 8-pass. sed., $2,882.75; Suburban KAISER Special — 4-dr. sed., $1,995;|414): 4-ar. town sed... ‘$2 288 (deluxe, | °P®: $1,683; bus. cpe., $1,588.25; Cham- 
perial, $5,170; 9-pass. sed., $4,650; 9-pass. | sed., $3,198.75. Traveler, $2,088; Deluxe—4-dr. sed., $2,-| $0 380): sed. cpe., $2,246 (deluxe, $2,340); | Diom Regal Deluxe —4-dr. sed., $1,762; 2-dr 
Imperial, $4,839. DODGE—Wayfarer — 2-dr. sed., $1,755; | 195; Vagabond, $2,288; conv., $3,195; Vir-| Holiday ecpe., $2.404 (deluxe, $2,662): sed., $1,730.50; club cpe., $1,756.75; bus. | 
CHEVROLET — Ficetline Special — 4-dr. | roadster, $1,744.50; bus. cpe., $1,628.75; | ginian, $2,995. conv So "2 793 , ’ ' | ecpe., $1,662; conv., $2,086.25; Commander | 
sed., $1,460; sed. cpe., $1,413; Fleetline | Meadowbrook—4-dr. sed., $1,865.75; Coro-| LINCOLN — 4-dr. sed., $2,574.50; club : oe | Deluxe—4-dr. sed., $2,019.25; 2-dr. sed., | 
Deluxe—4-dr. sed., $1,539; sed. cpe., $1,-|met — 4-dr. sed., $1,944.75; club cpe., | cpe., $2,527; Cosmopolitan—4-dr. town sed., |, PACKARD — Eight — 4-dr. sed., $2,249; | $1,987.75; club cpe., $2,014; Commander 
492; Styleline Special—4-dr. sed., $1,460; | $1,931; conv., $2,346; 4-dr, town sed., | $3,238; sport sed., $3,238; club cpe., $3,- | 2-49. sed., $2,224; stat. wag., $3,449; De-| Regal Deluxe—4-dr. sed., $2,140.25; 2-dr. 
2-dr. sed., $1,413; club cpe., $1,418; bus. | $2,029; stat. wag., $2,882.50; 8-pass. sed., | 185.50; conv., $3,948. luxe Eight—4-dr. sed., $2,383; 2-dr.. sed.,|sed., $2,108.75; club cpe., $2,135; conv., | 
epe., $1,339; Styleline Deluxe—4-dr. sed., | $2,634.25. | MERCURY—4-dr. sed., $2,031; club cpe., | $2.358; Super — 4-dr. sed., $2,633; 2-dr. | $2,467.50; Land Cruiser 4-dr. sed., $2,- | 
$1,539; 2-dr. sed., $1,492; club cpe., $1,508; | FORD—Deluxe Six—4-dr. sed., $1,472; | $1,978.50; conv., $2,409.50; stat. wag., $2,- | S¢4-, $2,608; Super Deluxe — 4-dr. sed., | 327.75. % 
conv., $1,857; stat. wag., $2,267. 2-dr. sed., $1,425; bus. cpe., $1,333; De- | 715.50. | $2,919; 2-dr. sed., $2,894; conv., $3,350; WILLYS-OVERLAND—F stat. w. 
3 : our—stat, wag., 
CHRYSLER — Royal — 4-dr. sed., $2,-|luxe Eight—4-dr, sed., $1,546; 2-dr. sed.,| NASH—Statesman Super—4-dr. sed., $1,- | 7-P4S8. sed., $3,950; lim., $4,100; Custom | ¢; 799.08; stat. wag. (four-wheel-drive). 
153.75; club ecpe., $2,133.75; stat. wag., | $1,498.50; bus. cpe., $1,419.50; Custom |738; 2-dr. sed., $1,713; club cpe., $1,735; |——(Ultramatic standard)—4-dr, sed., $3,- | $2, 008.27; Jeepster conv., $1,603.01; Six— 
$3,151; 8-pass, sed., $2,842.50; Windsor— | Deluxe Six—4-dr, sed., $1,558.50; 2-dr., | bus. cpe., $1,633; Statesman Custom—4-dr. | 975; conv., $4,520. | stat. wag., $1,814.33; stat. sed., $1,866.92; 
(Presto-Matic standard)—4- -dr. sed., §$2,- | sed,, $1,511; club cpe., $1,511; Custom sed., $1,897; 2-dr. sed., $1,872; club cpe., PLYMOUTH — Deluxe P17 — 2-dr. sed., | Jeepster conv., $1, 639. 85 
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Affecting Factories and Dealers... 
Auto Advertising 


| Robert E. Moore, Chicago, as vice- | 


By George Deery 
Associate Editor 

The public relations program of 
the oil industry this year will cost 
$1,811,000 and will be administered 
by the American Petroleum insti- 
tute under the supervision of the 
Fred Eldean organization. 

It was also announced that the 
API department of information 
will be enlarged and that much 
of the field organization will be 
merged with this department, 
which is headed by H. B. Miller. 


It is said that the oil industry | 
con- | 


information committee will 
tinue to function as the program- 
planning group generally respon- 
sible for the overall program. 
George Freyermuth of Standard 
Oil of New Jersey is chairman of 
this activity. 

* . + 


Chevrolet for °50 


With a greater use of newspaper 
space than ever before in a new- 
car announcement, Chevrolet will 
blanket local advertising media 
when its 1950 cars are presented 
in dealers’ showrooms Jan. 7. 

According to W. E. Fish, general 
sales manager, the announcement 
campaign will appear in some 6,000 
daily and weekly newspapers. The 
ads will be bigger and more numer- 
ous than in previous new-car drives. 

An innovation in the campaign 
will be the widespread use of 
television. Every city having a 
television station will see Chev- 
rolet TV commercials. More than 
500 radio stations will use spot 
announcements, and outdoor ad- 
vertising will appear on between 
14,000 and 15,000 poster boards. 

In line with the company’s policy, 
no magazine advertising is sched- 
uled until six weeks after the local 
announcements. 

The 1950 announcement copy 
bears the theme line, “First and 
Finest at Lowest Cost.” The insti- 
tutional message repeated in the 
new advertising is “America’s Best 
Seller, America’s Best Buy.” 

Campbell-Ewald Co. is the agency. 

* * * 


Chicago Outlet for RR 
Ross Roy, Inc., advertising agency 
of Detroit, has acquired an interest 
in the C. C. Fogarty Co. of Chicago. 
Effective Jan. 1, 


| 
| 


|presidents, Lathrop P. Morse, De- 
troit, has been named treasurer and 


secretary. 


* 

Records Fall 
The New York News has 
broken all previous records for 
| regular issues of the paper. On 
| Sunday, Nov. 27, the total black 
and white pages set an alltime 
record of 310,939 lines of adver- 
tising for the paper. 
This volume was 
only by the Sunday issue of Sept. 


* * 





* * . 


Up the Ladder at W-O 


Appointment of Don H, Smith as 


|assistant sales promotion manager | 


and of George H. Gruenwald as 





G. H. Gruenwald 


Don H. Smith 


assistant advertising manager has 
been announced by Willys-Over- 
land. Smith is a veteran of 26 
years in the automobile industry. 
With General Motors for 17 years, 
he served as Chevrolet regional 
sales promotion manager in the 
northeastern states and as zone 
manager in the midwest. He was 
also with Nash as merchandising 
manager in the southern states, and 
in 1945 was executive vice-president 
and general manager of the Ten- 
nessee Automotive Assn. 
Gruenwald joined Willys - Over- 
land in February, 1949, to direct the 


sales magazine and creative section | 
of the sales promotion department. | 


In 1946 and 1947, he served as 


| newscaster for WEAW-FM, Evans- 


ton, Ill. During World War II he 
was active on the public relations 
staff of 12th USAAF headquarters, 
editing two Mediterranean air force 





Erwin H. Haass, also of Detroit, | 


surpassed 


| 25 which carried the first special 
| Homemaker section. | 
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BOSTON PONTIAC DEALERS SPONSOR TV—Their association has signed a contract with 
WNAC-TV for presentation of the roller derby contests each Friday and Saturday night 
during the Boston meet. Present at tle signing at the Yankee network studios were (seated): 
| Linus Travers, executive vice-president, Yankee network and WNAC-TV; Latham Clark, zone 
manager of Pontiac, and Dudley Talbot, president of the Pontiac Dealers’ Assn. of Greater 


Boston. Standing: George W. Steffy, vice-president in charge of operations, WNAC-TV, 
and William J. Small, president of William J. Small Agency, Inc. | 


In the Hopper | 


Enactment of a new 3 percent|the bridge should have to pay five 
consumer's sales tax in Georgia,|cents for the use of city streets.” 
applying to all retail sales without | * * & 
exemption, has been proposed by 
State Auditor B. E. Thrasher jr. 
as part of a program which would 
|bring in $46,000,000 a year more 
than the state’s present tax struc- 
| ture. 

Also included in his revision pro- 
| gram were proposals which would: 
| Establish new rates for individual 
|}and corporate income taxes; abol- 
lish 194 separate tax items and 
fees, including the property tax, 
|driver’s license fees and others; 
|replace graduated scale of fees for 





Kentucky Assn. Prepares 


|For January Session 


When Kentucky’s general assem- 
| bly meets the first Monday in Jan- 
|uary, dealers in the state will be 
prepared to present numerous 
| problems affecting their businesses. | 

A recent meeting in Owensboro, 
hosted by Harry Holder sr., Ford 
dealer, revealed that the Kentucky 
Automobile Dealers Assn. will take 
interest in title law legislation, 3 
|}percent use tax, insurance legis- 








automobile license plates with a/lation, wrecker service, dealers’ 
flat fee of $4 for each automobile | plates and labor problems. 
* + a 


owned; reduce present state gaso- 
|line tax from seven to six cents Miss. OK’s Road Program: | 


a gallon but make gasoline subject ‘ 
to the proposed 3 percent sales Tables Gas Tax Hike 
Enabling legislation providing 


tax; cut existing liquor fees and | 
taxes from $5 to $2.50 a gallon;|for a start on a broad new rural 


allow cities and counties to operate | road program was enacted by a | 
retail liquor stores, and drastically | special session of the Mississippi | 
rewrite the whole state liquor act | legislature, but action on a pro-| 
to tighten enforcement, and estab-| posed gasoline tax increase to| 
lish new rates—lower than at pres- | finance the program was deferred | 
ent—for taxes on beer, wine, cigars | until the regular 1950 legislative 





posed a two-cent increase in the 
state gasoline tax, but neither that 
nor compromise financing propos- 
als could muster sufficient support 
in the special session. 

* * * 


Quick Missouri Action 
Sought on Use Tax 


The Missouri senate, which is 
due back in session Jan. 9, will be 
asked to take up, out of regular 
turn, the house-approved bill which 
provides a use tax on autos bought 
outside the state. 

Some senators said most mem- 
bers are in favor of passing the 
use tax bill and that it could be 
completed in a few minutes. 

* * * 


Car Birth-Certificate Law 


Effective Jan. 1 in Illinois 


Illinois’ certificate of origin law, 
requiring that all manufacturers of 
motor vehicles provide a “birth 
certificate” for each car and truck 
delivered to a dealer in the state, 
became effective Jan. 1. 

In a bulletin issued by the Chi- 
cago Automobile Trade Assn., it 
was pointed out that “all dealers 
in Illinois will receive, together 
with their manufacturer’s invoice, 
a form showing on its face a de- 
scription of the vehicle. 

“On the reverse side of the form 
is provided space for assignments. 
If the dealer sells the vehicle at 
retail, he assigns it to the cus- 


;}tomer on the back and encloses 


the certificate of origin with the 
regular bill of sale and title ap- 
plication, which are forwarded to 
the secretary of state.” 

* * o 


Phila. Wage Tax Upped 


Although labor and management 
opposed the continuance of Phila- 
delphia’s wage-income tax, city 
council has approved this tax. The 
new ordinance increases the wage 
tax payment from 1 percent to 1% 
percent. 


Lower Insurance Rates 


Likely in Pennsylvania 

HARRISBURG, Pa.—An average 
reduction of 12 percent in fire, theft 
and collision insurance rates on 
automobiles is expected to go into 
effect for 1950 throughout Pennsyl- 
vania, according to state insurance 
department spokesmen. 

The premium cuts are expected to 
be in line with those which recently 
became effective in New York. No 
refunds will be made on policies 
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Young Good Drivers Club."* The program is aired Thursdays at 8 p.m. EST. 












Auto Bills Up 


Important Decisions Are Expected This Year 
Although Fewer Legislatures Will Meet 








in States 





(Continued from Page 2) 


a start on a broad new rural road 
program was enacted in December 
by a special session of the Missis- 
sippi legislature, but action on a 
proposed two-cent gasoline tax in- 
crease to finance the program was 
deferred until the 1950 regular 
session. 
. * * 

—— on gasoline tax 

increase measures approved by 
1949 legislatures will be conducted 
this year in Missouri, Nebraska and 
North Dakota. Such bills were en- 
acted during the past year in 13 
other states, while some 10 others 
adopted similar tax boosts in the 
preceding two years. 

Although the possibility of in- 
creased and liberalized federal- 
aid for highways may tend to 
ease the highway revenue situa- 
tion in some states, the general 
outlook is for growing demands 
for more highway funds from 
both federal and state sources. 
There will be more toll road pro- 

posals in states seeking a short-cut 
to financing express highway needs. 
Main interest this year with respect 





WHITE-WALL TIRES 


REALLY CLEANED 
SPARKLING WHITE 
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CAR OWNERS! 
Experts agree 
nothing cleans 
white-wall tires 
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LICENSE PLATE 
FASTENERS 


On or Off With a Quarter Turn 


Heavy ‘%-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 

PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 

Packed 12 to Box 
Money-Back Guarantee 
IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from ... 


HOUSER ENGINEERING & 
MEFEG., INC., Bluffton, Ind. 


Over 100 Service Items 


to toll roads, however, will center 
on the measure of success achieved 
in furthering such plans where al- 
ready authorized. 

+ * * 


FFORTS to restrict the use of 

motor vehicle tax revenues to 
highway construction and mainten- 
ance uses will continue to be 
pressed. 

A state constitutional amendment 
outlawing the diversion of automo- 
tive tax revenues to nonhighway 
purposes is already slated to go 
before Tennessee voters next fall. 
Twenty-one states now have such 
constitutional provisions and others 
will be sought. 


Importance of the campaign 
against highway fund diversion is 
indicated by the prospects of pro- 
posals for higher automotive taxes | 
in some states this year for pur-| 
poses other than highway financing. | 


In New Jersey, for example, pro- | 
posals have been made for imposi- | 
tion of truck ton-mile levies, higher | 
gasoline taxes and numerous other 
types of new and increased taxes 
to meet the state’s general govern- | 
mental costs. 


Higher truck taxes also are ex- 
pected to be proposed in New 
York State, with the motivating 
pressure, as in New Jersey, com- | 
ing from railroad propaganda. 
There will be a continuation of 

the postwar uptrend in general 
state taxes, although election-year 
expediency and the fewer number 
of legislative sessions will slow it 
down at least temporarily, it is indi- 
cated. 

+ * + 

ERIOUS revenue problems await 

solution in many states and will 

have to be met in some this year. 
This ‘will bring more new and in- 
creased taxes, but not on any such 
widespread scale as during the past 
year when more than half the states 
adopted one or more forms of new 
or higher levies. 

Legislative action on new sales 
taxes may be sought this year in 
several states, including Georgia, 
Massachusetts, New Jersey, New 
Hampshire, Texas and Virginia. 
New or increased personal of 
corporate income taxes may be 
proposed in Massachusetts, Mich- 
igan, New Hampshire, New Jer- 
sey, Texas and others. 

= + + 
As INDICATED by a recent! 
regional meeting of state offic- | 
ials in Ohio, there may be a spread- 
ing attitude among state officials to 
oppose further changes in truck 
size and weight laws pending the 


completion of engineering studies | 


to show the extent to which road 


deterioration may be caused by | 


commercial traffic. 
Uniformity in truck regulatory 


l 


shrinking. 





PACKARD REMEMBERS WORKERS WITH DECADE OF SERVICE—The firm honored 275 


men and women recently on completion of their 10 years’ association with the company. | 
Among those receiving their gold watches was C. E. Briggs, left, assistant general sales | 
President and Treasurer Hugh | 


manager, shown here accepting the award from Packar 


hicle inspection will be a major 
issue in the New York state legisla- 
ture and may be raised in some 
other states, although not expected 


to be a broad issue again until 1951. 
| + * +o 


1947 and earlier years were kept 
on the statute books, the 1949 legis- 
latures showed no general disposi- 
tion toward the enactment of new 
stringent measures of this type. 
Proposals for liberalization of 
unemployment compensation will 
get a cooler reception this year, 
due to the higher rate of benefit 
disbursements to jobless workers 
during the past year, it is be- 


NEW driver's license law will 
|+% be sought in South Dakota, with 
more stringent licensing proposals 
\likely to be advanced elsewhere. 
The trend toward more stringent 


lieved, For the same reason, bills | ™otorists’ financial responsibility 

seeking lower unemployment |!4aws will continue, as will the 

taxes for employers will face even noe gam for uniform traffic regu- 
ations. 


tougher sledding. 
Unemployment compensation} 
laws were liberalized by the 1949 
legislatures of at least 20 states, 
while bills providing lower payroll 
taxes for employers were enacted in 
eight states. Both types of laws con- 
tinued a trend of recent years, but 
the 1949 enactments showed a slow- 
ing down in the number benefitting 
employers. | 
* + * 

Not only will further unemploy- | 
ment tax cuts be improbable 
this year, but employers in many 
states face the prospect of higher 
payroll levies either under provi- 
sions of existing merit-rating laws 
or the possibility of new legislation. 


Increased unemployment of the 
past year may lead to greater pres- 
sure for further liberalization of | 
unemployment compensation laws, 
as it already has in some instances, 
but the general attitude of state 
lawmakers probably will be to make 
fewer changes in these statutes in 
a period when state funds are 


Another continuing subject of 
legislative interest will be mea- 
sures designed to aid cities in 
providing adequate parking facili- 
ties and otherwise relieve urban 
traffic congestion. There has been 
a@ spreading trend in recent years 
toward the enactment of legisla- 
tion giving municipalities new or 
broadened powers to provide off- 
street parking facilities. 

Controversy over state laws af- 
fecting pricing and merchandising 
practices will continue to spread as 
competition intensifies. 

Fair trade laws, permitting man. 
ufacturers to establish minimum 
resale prices for their trade-marked 
products, will be among the main 
issues in this controversy. 

Fair trade advocates are cur- 
rently conducting an educational 
campaign designed to win wider 
public acceptance of such laws, 
while opponents reportedly plan 
continued efforts to bring about 
their repeal, Fair trade laws are 
now effective in 45 states. 
| + * * 





HERE will be further proposals 
| *for new and stronger unfair 
| trade practices acts, banning below- 
|cost sales at wholesale or retail. 
| 


New laws providing for pay- 
ment of cash benefits to wage 
earners unable to work because 
of non-occupational illness or dis- 
ability will be proposed in a num- 
ber of states. This trend was 
extended during the past year 
with the legislative approval of 
such measures in New York and 
Washington, with similar mea- 
sures previously adopted by Cali- 
| fornia, New Jersey and Rhode 


‘Chrysler Plant 


LOS ANGELES. — Appointment 
of Creighton C. Rowles as plant 





laws and their enforcement will be 


strongly sought on a regional basis | 


throughout the country, it was re- 
vealed at the Ohio meeting. 

What action will be taken this 
year with respect to state labor 
control laws is uncertain, but, 
with important elections coming, 
a “hands-off” attitude is probable. 

Few major changes in such laws 


came out of the 1949 legislative ses- | 


sions, despite a flood of bills on the 
subject. 
* + * 


LTHOUGH most of the restric- 
| 4 tive labor union ccntrol laws of 


Peckat Claims 

Patent Victory 
CHICAGO.—W. A. Mueller, pres- 

ident of Charles Peckat Mfg. Co., 


|announced here last week that a 
| decision by the U. S. Federal Court 


,of Appeals, seventh district, had | 


upheld a patent claim by the 


Peckat company covering the} 
mounting of an exterior auto visor | 


to the rain gutter of a car. 
Mueller said the ruling affirms 


his company’s exclusive claim to} 


this method of attachment, and 
cautioned that the Peckat com- 


| pany and its licensees are the only | 


firms legally permitted to manu- 
facture and distribute a “clamp- 
on” shade of the character covered 
by the patent in dispute, patent 
2,180,909. 








manager of Chrysler Corp.’s Cali- 
fornia Los An- 
geles plant has 
been announced 
by A. H. Paterson, 
vice-president and 
general works 
manager of Plym- 
outh. 

Rowles, who has 
been a member of 
the general works 
manager’s staff 

Re since the war, has 
C. ©, Rowles been associated 
with Chrysler Corp. for 22 years. 
Prior to that, 
experience in various mechanical 
and supervisory capacities. 


Island. 
Despite the fact that action in| 
|1949 legislatures on proposals for | 
{new and broadened regulation of 
wages and hours was largely nega- 
|tive, such measures attracted much 
|stronger support than in other re- 
| cent years and will continue to be 
pressed. 


EANWHILE, the trend toward 
| 4 upward revision of minimum 
| wage levels through administrative | 
orders under existing state legisla- | 
tion will continue. 

Liberalization of workmen’s com- 
pensation laws will continue to 
spread. More than three-quarters 





~~ . 


he had 15 years’ | 


| Obituaries 


LE. Brown, 73, 
President of 


‘Don Lee Co. 


| LOS ANGELES.—Joel E. Brown, 
|73, president of Don Lee Motors 
|Corp., automotive pioneer and one 
| of the most col- 

|orful figures in 
| Southern Califor- 
nia motor car 
| circles, died Dec. 
22 at his home 
here. 

Mr. Brown was 
active in the 
management of 
| Don Lee Cadillac 
|dealerships in 
Sherman Oaks, 
San Diego and 
Burlingame until his death. For 
many years previously he had been 
general manager for Don Lee, Inc.., 
| Statewide Cadillac distributorship. 
| Born in Dorchester, Ont., May 
| 29, 1876, he moved with his family 
| 
| 








4. E. Brown 


to Detroit while still a youngster. 
After finishing high school, he went 
|to work for Cadillac Motor Car 
Co., now Cadillac division of Gen- 
eral Motors, in the days when Cad- 
illac was powered by a single-cylin- 
der engine and production was in 
single-unit allotments. 


One of the first employes of Cad- 
illac Motor Car Co., he helped 
build the first two Cadillacs which 
| were completed in March, 1903. 


In 1908, when the four-cylinder 
Cadillac was introduced, Brown 
was “drafted” from the factory by 
the late Don Lee. 


| + * . 


Lawrence A. Burns 

CHICAGO.—Lawrence A. Burns, 50, head 
of Larry Burns Motors, Inc. (Chrysler 
Plymouth), died here Dec. 20 after a pro- 
‘onged confinement for a heart ailment 
He handled Ford and Chevrolet before tak- 
ing on the Chrysler-Plymouth franchise 12 
years ago. Mr. Burns had been in the 
automobile retailing business in Chicago for 
*he past 26 years. 


Martin A. Becker 
EDINBURGH, Tex.—Martin A. Becker 
63, partner of B-R Motor Sales (DeSoto 
Plymouth). Painesville, O., died here of a 





heart ailment Dec. 24 at the home of a 
brother 
* * * 
Roy D. Bogart 
BATH. N. Y.—Roy D. Bogart. 64, presi - 


dent of New Motors, Inc., 
22 after a long illness. He was formerly 
connected with automobile firms in Roches- 
ter for 35 years. including Archer Motor 
Co., Sergeant Motor Corp. and the old 
Swope-Stanley Motor Co. 

* * o 

Bernie Martin 
LONG BEACH, Calif._-Bernie Martin, of 

Harbor Chevrolet Co., died here. He passed 
away the day after he had attended a 
Chevrolet organization meeting. 

* 7 + 

Charles A. Burris 
NEWARK, N. J.—Charles Alden Burris, 

55, president of Burris of Essex County 
(Lincoln-Mercury), 416 Central Ave., New- 
ark, died Dec. 26 after a long illness, .He 
had operated the dealership since 1940. 
when he purchased it from Dorsey of 
Essex County. He had managed the firm 
since it was founded in 1927 

+ * 


died here Dec 


* 


Theodore P. Hinkel 

SEATTLE.—Theodore P. Hinkel, 46, vet- 
eran Seattle automobile man, died in 
Marine hospital of a fever he contracted 
when serving as a captain in the Army 
Air Force. He had been an automobile 
salesman in Seattle since 1923, rising to 
executive posts and finally to a partnership 
in Reo Washington Sales Co., truck dis- 
tributor. 





Dallas Dealers 
Elect Hayes 


DALLAS. — The Authorized New 
Car Dealers of Dallas has elected 
Earl Hayes president for 1950, and 
Thomas H. Maher to the executive 
board to succeed Ben E. Griffin. 

Hayes, Maher and E. J. Jensen, 
a holdover member, make up the 
‘1950 executive board, 





of the states whose legislatures met 
in 1949 liberalized such statutes and 
most of them raised benefits pay- 
lable for injury or death. This was | 
jin continuation of a steady trend | 


| of many years. 


Bills to outlaw racial and re- 
ligious discrimination in employ- 
ment, such as were enacted 
during the past year in New 
Mexico, Oregon, Rhode Island and 

| Washington and earlier in several 
others, will not be live issues on 
such a wide scale this year be- 
cause many of the states in which 
FEPC laws are being strongly 
sought do not have regular legis- 
lative sessions scheduled. 
Highway safety will continue to 
|be the subject of many legislative 
| proposals. Compulsory motor ve- 


WASHINGTON DISTRICT L-M DEALERS' 
from Maryland, Virginia, 


Inc., Wilmington, N. C., on his recent trip 





COUNCIL CONVENES—Lincoln-Mercury men 
North Carolina and the District of Columbia met recently in 
the nation's capital to hear a report by David S. Harriss, president of Ocean Motor Sales 


to the plant in Detroit 
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Prewar Control Efforts Rated a Flo 





~ Prtce-Culting: “Bane of 1950? 


(Continued from Page 2) 


it national control would 
head-on into legal entanglements. 


But even attempts at local con- 
trol failed, largely because of 
public disfavor, manufacturer dis- 
approval, pressure from law en- 
forcement agencies and, to a 
greater degree, failure of dealers 
to cooperate. 


A so-called Michigan or Muske- 
gon plan at one time was widely 
accepted as a model for the control 
of local competition. Other plans 
were in most part merely offshoots 
of this one. 


The Michigan plan was predi- 
cated on a high-limit allowance 
principal, and penalties were pro- 
vided for persistent violation of 
certain practices. 

= * * 
Wwe modifications, the plan was 
a continuation of NRA con- 
cepts, but under 


local control. 


NADA’s Official Used Car Guide | 


provided the yardstick for valuing 
tradeins. 

Any member who joined the plan 
and later resigned or who had his 
membership revoked was desig- 
nated an “outlaw.” Other members 
were required to focus their atten- 
tion on every deal he might become 
involved in, and they were to suf- 
fer loss if necessary to take deals 
away. 

Dealers suffering such loss were 
reimbursed from funds accruing 
through earnings of the plan. 
These earnings came from a 
nominal charge to each dealer 
member on every car shipped him 
by the factory. 

Dealers belonging to the plan 
were also required within 10 days 
to sever all relations with any bank 
or finance company doing business 
with an “outlaw.” 

* + * 
UNES levied on offending dealers 
ranged from $25 for a first of- 
fense to $100 for a fourth. A fifth 
offense was considered cause for 
cancellation of membership. 

Any member not paying his 
fine immediately was also liable 
to cancellation. 

_ The method of bidding by dealers 


Forum 


(Continued from Page 4) 


get the other type vehicles he 
wants. 
Then, to make the situation 


worse, he looks on helplessly and 
profitlessly as the used-car dealer | 
moves the new vehicle at a | 
greater net profit than he, the | 
franchised dealer, can make off 
an identical vehicle. 

Sometimes he looks on helplessly, 
too, while the used-car dealer 
passes off a used vehicle as a new 
one on an unsuspecting buyer, who 
stands a fair chance of losing all 
respect for the line of car he is 
buying. 

+ * + 

O TOP it all, the new vehicle 

dealer is subjected to the most 
unfriendly sort of public condem- 
nation as a result of this situation. 
The man who sees a ’50 model 
vehicle on a used-car lot at a price 
$125 lower than that offered by the 
franchised dealer is prompted—and 
very naturally so—to think of, and 
refer to, the franchised dealer as a 
“robber.” 

While this negation of sound 
public relations is very definitely 
damaging to the dealer, his own 
hurt is probably less than that 
which is being done to the manu- | 
facturer and the industry gener- | 
ally. The only possible result | 
under the circumstances is to en- 
courage the motorist to do busi- 
ness with the sidewalk dealer, 
who is absolutely free to buy and 
sell as he chooses without any 
restrictions, 

The average dealer has no feas- 
ible explanation for the sort of dis- 
tribution which has brought about 
this situation. He doesn’t know 
exactly where the fault lies. But of | 
one thing he is certain: 

That if the trend continues, the | 
business of being a franchised | 
dealer will become a joke, and the | 
smart thing for him to do will be | 
to swap his elaborate plant for a| 
4 by 6 pine shack somewhere across | 
the railroad tracks, where he can | 
operate freely and profitably. 


|}on used cars was governed by the 


run | Plan. For this purpose a bureau or 


|}exchange was set up. 

As a consideration of member- 

| Ship, dealers expressly agreed that 

no appraisal. would be offered on 

|any automobile without first ascer- 

|taining from the bureau whether 

|prior bids had been offered. 

| * * * 

ir NO prior bid was on the rec- 
ord, the dealer might offer any 

amount to the customer that to 

him (the dealer) reflected the true 

value of the car in question. 

However, it was also expressly 
provided that in no instance was 
the dealer to exceed “the bureau 
figure.” No extra services, discount, 
accessories, cash considerations or 
secret rebates could be offered to 
influence a sale. 

On new-car sales where no | 
tradein was involved, dealers were | 
allowed to give a maximum dis- 
count of 5 percent of the deliv- 
ered price. 


Various plans deviated to more or 








less degree from the foregoing, but 
all of them had the same objective. 
* * * 
S PREVIOUSLY noted, few peo- 
ple believe that such plans 
would have any more chance of 
success today than they did in pre- 
war. There are many reasons ad- 
vanced for this stand. 

Of most immediate consequence, 
it is claimed, is the chaotic con- 
dition of used-car prices, One 
dealer complains that: 

“Back in prewar you used to be 
able to put a value on used cars. 
But today a used car is worth 
$800, and tomorrow only $600. It’s 
impossible for any guide to keep |~ 
pace with the changes.” 

It is claimed also that dealers | 
are no more inclined now to unity | 
than they were before the war. 
This stand generates some rebuttal 
from minority elements. 

* * + 


ne eee say it would be 
much easier now to work such 
plans successfully because of the 
huge growth of dealer associations. 

Nearly every dealer now is a 





The Cleveland Plain Dealer is the ONLY 

Cleveland newspaper covering the entire Cleveland 
market—Greater Cleveland plus 26 adjacent 

counties, including 141* prosperous cities and towns. 
The Plain Dealer is the ONLY morning newspaper in 
these communities—and it is home delivered in all 

but eleven cities. Your advertising in the Plain Dealer 
assures you complete local dealer support 


throughout one of 


the nation’s leading automotive 


markets, at one exclusive, low cost coverage 


*Akro 





The Plain Dealer’s Market Survey 


in checking your merchandising coverage with 


current market data for Cleveland. 


n, Canton, Youngstown not included. 


Department can assist you 


Write for information. 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 
A. S. Grant, Atlanta 


DETROIT PUBLIC LIBRARY 


treasurer, Fields Chevrolet Co., Camas, 
secretary, Lovell Auto Co., Astoria, Ore.; 


vice-president, Bigelow Chevrolet Co., 
of Canadian section, Trapp Motors, | 


member of at least a city or state 
| group of his fellow dealers. NADA 
alone, it is pointed out, represents 
|a large majority of the dealers 
| throughout the nation. 

And most NADA members, it 
is added, also belong to their own 
local or city group or both. 





















1 ident, A. B. Smith Chevrolet Co., Portland, Ore.; 
Douglas D. Moore, preside Tuartean, Weeks 
Ud., New Westminster, B. 


17 





OFFICERS OF PORTLAND (ORE.) CHEVROLET CLASS MEET—Elected by the Post-Grad- 
| uate School of Modern Merchandising on ee are, left to right: Philip L. Fields, 

‘as 
T. O. McLaughlin, dean of the Chevrolet school; 


and Reedsport, Ore.; Robert S. Lovell, 


James L. Bigelow, 


Thomas J. Trapp, vice-president 


price stabilization believe that such 
programs should originate through 
state associations and branch out 
to local dealer groups in a manner 
as would best fit economic con- 
ditions. 

As yet there is no strong move- 
ment for or against establishment 
of such plans. There is only pro- 


Present-day thinking of those|and-con discussion regarding the 
who advocate revival of used-car "| feasibility of them. 
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| CHRYSLER—’46 Royal 4-dr., $805. 
* + DeSOTO—'49 Deluxe 4-dr., $1,885. °46 
sed-Car Auction Prices RD 50. | 
FORD—'50 2-dr., $1,560. '46 2-dr., $735, | 
$650. '41 4-dr., $280. ‘40 2-dr., $395. 
KAISER—'49 4-dr., $1,155, '48 4-dr., $860. | 
LINCOLN—'49 Cosmopolitan 4-dr., $2,395 
Market Trend | '41 4-dr., $290 
| MERCURY—'50 2-dr., $2,185; 4-dr., $2,- 
Although the average price of used cars declined only $5 this 075, $2,000. ’ 
week, it was enough to push the overall average price below the fer (600) 4-dr., $685. $799 
$800-mark; specifically, to $799, compared with $804 last week. \FLOMOUTE <- "40 aur. tieee 81,500: 
All models except ’46s lost ground, and ’46s stayed exactly even | suburban, $1,570. '47 club coupe, $700 
at an average of $800. There was a decline of only $1 in the price penn te $760 : ‘i 
of ’48s to $1,156. Other declines: 49s dropped $13 to $1,566; 478 were | "ONMIAD AS (6) A-dr., $1,380. “47 (6) 
off $6 to $930; ’42s dipped $8 to $482; ’41s lost $6 to $392, and ’40s | 7 desma 
slipped $5 to $317. AKRON 
| Dec. (to See. tod fev. Nov. 
RALEIGH N e SD 4-dr., $775. '46 Deluxe 4-dr., $725; (Akron Auto Auction, Sale every Thurs- 
9 ° e SD 4-dr., $825; club coupe, $750. be = = Ne oo 22.) 
(Mann's Auto Auction Sales, Sale every | pont —'49 Chi 2. 7 o> units out Oo offerings.) | 
Monday, Prices are for sale of Dec. 12.) v4 Suamaner te) Ce arse, | BUICK—'49 Super station wagon, $1,606. 
BUICK—'41 4-dr., $105 * ——? ‘47 Super sedan, $1,070. ‘39 Special | 
avancsart . at, Sas ° ¢ STU ae tte — '50 Champion Deluxe sedan, $185. 
CHEV —"4 eluxe 2-dr., *° 4-dr 1,700. '49 Champion 4-dr., $1,425. | CADILLAC—'41 (62) sedan, $650, $580. DeSOTO—'49 cl 37 
500, $1,460, $1,575; club coupe, $1,450; ‘48 Champion 4-dr., $1,100, $810. '47| CHEVROLET—’'48 SM sedan, $1,025; sta- - aan she a yeaa ares “ - 
half-ton pickup, $850, '47 2-dr., $1,080, Commander club coupe, $937, | tion wagon, $905. 47 SM sedan, $840, ‘46 | DODGE—'48 2-dr., $967. ‘47 conv., $905. 
$970, $750. '46 2-dr., $575, $760. WILLYS—'48 Jeep station wagon, $920; SM club coupe, $750. '42 SD sedan, $410. | FORD—'49 (8) 4-dr., $1,125. '48 (8) 2-dr., 
DODGE— 46 4-dr., $800. half-ton pickup, $750; Jeepster, $825; '41 SD sedan, $465, $435, $315, $245. '40 $930. ‘47 (8) club coupe, $937. 
FORD—'49 half- -ton pickup, $1,180, §$1,- Jeep, $550. '47 Jeep station wagon, $710. MD sedan, $335, $260. FRAZER—'47 4-dr., $760 
185; Custom (8) 4-dr., $1, ,200; 2-dr., | FORD—'48 Deluxe sedan, $890; SD club] KAISER—'49 4-dr., $1,010. 
$1,200; club coupe, $1,265. 48 SD 2-dr., MANHEIM PA, coupe, $865. '46 half-ton pickup, $430. '42 | LINCOLN—'49 2-dr., $1,592 
$900, $700; 4-dr., $1,000; club coupe, 9 SD sedan, $290. '41 SD sedan, $325; club | MERCURY—'49 4-dr., $1,545 
$1,045. ‘47 SD club coupe, $805; 2-dr., (Manheim Auto Sales & Auction Co., coupe, $260. | PACKARD—'49 4-dr.. $1,185, $1,082 
$790. '46 2-dr., $595, $720, $400; club/ Inc, Sale every Friday. Prices are for sale | LINCOLN—'41 club coupe, $300. | PLYMOUTH—'49 4-dr., $1,550, '48 4-ar., 
coupe, $795. '41 2-dr., $250, $365. of Dec. 16.) MERCURY—'50 sedan, $2,030. ‘49 club $1,100. '47 club coupe, $825; 2-dr., $797. | 
INTERNATIONAL — 49 pickup, $750. (Sold 63 units out of 158 offerings.) | coupe, $1,450. | STUDEBAKER—'48 Champion club ‘coupe. 
MERCURY—’'49 2-dr., $1,600. ‘ BUICK — °48 Super sedan, $1,390. '41| OLDSMOBILE—'47 (78) sedan, $1,100; | $1,122. ‘47 Champion club coupe, $1,007 
ae 46 2-dr., $725, $840. ‘41 spose 4-dr., $650. (66) sedan, $1,075, ‘41 sedan, $310, ‘37 | : 
-dr., $100. CA LAC—'49 (62) 4-dr., $2,710. (6) sedan, $70. 
she go gy SD club coupe, $1,010. | CHEVROLET—'49 FL Deluxe 2-dr., $1,-! PLYMOUTH—'48 SD sedan, $955. ‘46 SD | PHILADELPHIA 
'41 2-dr., $320. 495; 4-dr.. $1,480; SL Special club coupe club coupe, $800. | «(Tom Hamilton-Lou Green, Sale every 
PONTIAC—'49 4-dr., $1,750. ‘47 conv., $1,460; 4-dr., $1,440. "48 FL aerosedan, | PONTIAC—'48 Streamliner (8) vedan, $1,- | sondua, Prices are for sale of Dec. 19.) 
$858. , $1,200; FM 4-dr., $1,160; 2-dr., $1,136 370, $1,290, '47 Streamliner (8) sedan,| (Sold 85 offerings in absolute auction.) 
STUDEBAKER—’' 47 4-dr., $1,000. 47 FL aerosedan, $1,020. $1,125, | BUICK—’50 Special sedanette, $1,790, '48 
MISCELLANEOUS—'49 International half- | CHRYSLER—'48 Town & Country, $1,105. | RM sedan $1,325, $1 425. '47 «Super 
ton pickup, $750. 46 Windsor 4-dr., $800. je DENVER sedan, $1,205, $1,160, $1,125, '46 Super 
DeSOTO—'49 station wagon, $1,800; Cus- sedan, $1,000, $1,000, ‘41 Special sedan- 
VALDOSTA GA. tom 4-dr., $1,750. (Denver Auto Auction, Inc. Sale every ette, $415. '39 Special sedan, $200 
? DODGE—'49 Meadowbrook 4-dr., $1,760; | Tuesday at Englewood, Colo. Prices are | © ae 3 86 625 
; . M | y g , CADILLAC—'41 (61) sedan, $865, $625. 
(Tom Hewitt Auto Auction. Sale every Wayfarer 4-dr., $1,500; %-ton pickup, | for sale of Dec. 20.) CHEVROLET—'49 SL Deluxe conv., §$1,- 
Friday. Prices are for sale of Dec, 16.) $980, '48 Custom 2-dr., $1,000. (Prices varied from steady to weak.) 625: FL Special 2-dr., $1,415 48 FM 
(Sold 123 units out of 203 offerings.) FORD—'50 CD (8) 2-dr., $1,695; Deluxe | BUICK—'50 Special 2-dr., $1,815, $2,110,| 2-ar., $965. "47 conv., $985. ‘46 SM club| 
PACKARD—’'49 Super 4-dr., $1,800; conv., (8) 4-dr., $1,520. '49 Standard (8) club $2,045. ‘49 Super 4-dr., $2,100; 2-dr., coupe, $875; FM 4-dr., $835 
$1,900, ‘48 RM conv., $1,450. '47 RM coupe, $1,150. "47 SD 4-dr., $890. '46| $1,935. '48 Super 4-dr., $1,430. '47 Super CHRYSLER—'47 Royal 4- dr... $1,105, 42) 
conv., $1,100. "46 Super sedanette, $1,000. | Deluxe 2-dr., $630. 2-dr., $1,250. '37 RM 4-dr., $145. Windsor club coupe, $470. ‘41 New 
_ 40 Special 4-dr., $500. FRAZER—'47 4-dr., $870. CHEVROLET—'49 SL Special 4-dr., $1,335, Yorker 4-dr.. $495. 
CADILLAC—'49 (61) 4-dr., $2,550. HUDSON—'48 (8) 4-dr., $1,155, $1,415; 2-dr., $1,350; %-ton pickup, $965; | pesoTO—'47 ‘club coupe, $1,130; 4-dr., | 
CHEVROLET—'49 SL Deluxe 2-dr., $1,330, KAISER— 47 4-dr., $750. = half-ton pickup, $905, $1,000. ‘48 FL $1,100. '42-Custom club coupe, $580. 
$1,460; half-ton pickup, $1,175. '48 FM | MERCURY—'47 conv., $900; 4-dr., $875; aerosedan, $1,190. '47 FM 2-dr., $995; | noDGE—'47 business coupe, $880, '46 
club coupe, $1,050; 2-dr., $1,090; half-ton| club coupe, $820. SM 2-dr., $905, $950. '46 SM 4-dr., $785. | Deluxe 4-dr., $785. ‘42 Deluxe 2-dr., 
pickup, $830; SM 2-dr., $950; FI. aero- | NASH—'48 (600) 4-dr., $900, '47 Am-| ‘41 2-dr., $400, ‘40 2-dr., $400; club| 375 °40 4-dr., $410. 
sedan, $1,130. '47 sedan delivery, $675. bassador 4-dr., $740. . coupe, $275. '39 2-dr., $175. '37 2-dr.,| FORD—'48 SD 2-dr., $800; 4-dr., $910. °47| 
; 46 FM 2-dr., $840. OLDSMOBILE—'49 (76) 4-dr., $1,590. ‘46 $145. '36 half-ton pickup, $230. | Deluxe 2-dr., $815. '41 conv., $415 
CHRYSLER—'49 New Yorker club coupe, (6) 2-dr., $700, CHRYSLER—'49 Windsor club coupe, §2,- | HUDSON—' 40 4-dr.. $325. A . 
$1,820, — PACKARD—'48 Standard 4-dr., $1,150. 300, '47 Windsor 4-dr., $1,215 KAISER—'48 4-dr., $865. 
DeSOTO—'48 Custom club coupe, $1,240. | PLYMOUTH—'49 SD 4-dr., $1,470; 2-dr., | pDODGE—'49 Wayfarer business coupe, $1,- | LINCOLN— 46 club coupe, $910 
FORD—'50 CD (8) club coupe, $1,800, '49 $1,440; club coupe, $1,405. ‘48 SD 2-dr., 340. '48 Custom 4-dr., $1,010; half-ton | wERCURY—'49 4-dr., $1,450. 
Custom (8) 2-dr., 2 at $1,300, $1,275, $1,130. '47 SD club coupe, $780. pickup, $625. | NASH—’46 Ambassador 4-dr $675 
$1,230, $1,225, $1,175; club coupe, $1,- | PONTIAC—48 (6) sedan, $1,410; 4-dr., | FORD—'50 Deluxe (8) 2-dr., $1,690. '49| OLDSMOBILE—'47 (98) 4-dr., $1,040. ‘46 | 
300, $1,130; (6) 2-dr., $1,070, $1,000. '47 $1,130. '47 (6) 4-dr., $870. : Custom (8) fe dr., $1,100, $1,200, $1,265. (76) sedanette, $910. ’41 (98) club coupe, | 
SD (8) club coupe, $825, $900. ‘46 SD | STUDEBAKER—'50 Champion 4-dr., $1,- '48 SD (6) 4-dr., ” $865. '47 SD (8) 2-dr., $430; 96) club coupe $550. 40 (60) 2-dr., 
(8) 2-dr., $600, $700; _conv., $835; De- 470, "48 Champion club coupe, $1,130. $805, 46 SD (8) 2-dr., $685; Deluxe (6) $200. : ; : 
oe to, oe a oe e300 _—. 2-dr., $650. '40 2-dr., $245. | PACKARD—'41 (120) 4-dr., $430. "40 
—_—a — MASON CITY, IA. FRAZER—'49 Manhattan 4-dr., $1,200, $1.-| (110) 4-dr., $325. '36 4-dr., $35. 
cae — Si . ; 490. *>LYMOUTH—'49 SD 2-dr. ,355. '47 8 
HUDSON—'49 Super (6) 4-dr., $1,275, '47 (Lapiner’s Used-Car Auction. Sale every | qUDSON—'39 Super (6) 2-dr., $240. | Mande, $865 a oo — neTao: = 
Super (6) 2-dr., $720. Wednesday. Prices are for sale of Dec. 21.) | weRCURY—'47 4-dr., $850, $795. 2-dr.. $340 = stl 
LINCOLN—'49 sport sedan, $1,945; Cos- (Prices steady. Sold 82 units out of 118 NASH—'49 4-dr., $1,500. | PONTIAC—'41 (8) 2-dr., $550. 
mopolitan 2-dr., $1,600; 4-dr., $1,650. offerings.) Pea: OLDSMOBILE—'48 (98) 4-dr., $1,350. '46 | STUDEBAKER—'49 Champion Regal De- 
MERCURY— 50 club coupe, $2,065; 4-dr., | BUICK—'50 Special 4-dr., $1,995. '49 Super (98) 4-dr., $820; (66) 4-dr., $765. ‘41 luxe club coupe, $1,440, '39 4-dr., $260 
$2,100. ‘49 4-dr., $1,590; club coupe, 2-dr., $1,805. ‘48 Super 4-dr., $1,385, (78) 4-dr.. $375. "40 (76) 2-dr., $300, '37 | ' 440, 13S + $2 
$1,875. $1,370. '47 Super 4-dr., $1,035, '46 Super 4-dr 185 - 
er ere 2-dr., $1,560. ‘46 2-dr., $1,005. PACKARD—"49 club coupe, $1,650. DETROIT 
(600) club coupe. CADILLAC—'49 (62) 4-dr., $3,070; 2-dr., | PLYMOUTH — '49 Suburban, $1,495; SD Aptco Auto Auct Sale every Wednes- 
OLDSMOBILE — "49 (98) Holiday coupe, | $2,465. a 4-dr., $1,490; Deluxe club coupe, $1.330.| aay Prices are for sale of Dec. 21) | 
$2,600; 4-dr., $2,115; (88) 4-dr., $2,000; | CHEVROLET—'49 SL Deluxe 4-dr., $1,560; '48 SD 4-dr., $1,055; club coupe, $1,035. | (Sold 31 units out of 62 offerings.) 
sedanette, $1,860; (76) sedanette, $1,675. club coupe, $1,530; half- -ton pickup, $1,- '47 SD 4-dr., $730; 4-dr., $665. '40| BUICK—'46 4-dr., $925; 2-dr., $935, $860. 
46 (76) sedanette, $750. 075. '47 FM 4-dr., ,$1,000. 46 FM 4-dr., half-ton pickup, $285. '41 club coupe "$250. 40 4-dr. $200 
PLYMOUTH—'49 8D 4-dr., $1,525; Sub- $790; SM 4-dr., $775, $695. ‘41 conv., | poONTIAC—'42 (6) 2-dr., $525; (S) 2-dr., | CHEVROLET—'48 FL aerosedan, $1,150. 
urban, $1,700. "48 SD 4-dr., $850. "47! $405. $490. 41 (8) conv., $400; 2-dr., $345. | ‘47 2-dr., $880. ‘41 4-dr., $275, ‘37 2-dr., 
“ a —— | STUDEBAKER—’50 Champion 2-dr., $1,- $105. 
| 705. "48 Champion club coupe, $1,300 | DODGE—'47 4-dr., $850. ‘46 4-dr., $805. 
MISCELLANEOUS—'41 International sta- | FORD—’49 Custom (8) 4-dr., $1,190; 2-dr., | 
tion wagon, $285. $1,180; (6) 2-dr., $1,100. "48 club coupe, 
ST a i” i | 1 i 0 M H T ] | E $955. ‘41 2-dr., $325; business coupe, 
$200. '40 2-dr., $500. '39 2-dr., $180. 
CONCORD, MASS. HUDSON—'49 4-dr., $1,425 
i] ] 1 Ae s a 7 a | % fF da nd R iy * ie (Concord Auto Auction, Inc. Sale every | KAISER—'47 4-dr., $580. 
Monday and Friday. Prices are for sales | LINCOLN—'47 club coupe, $835. 
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Berger Automotive Bins, Shelving and-Racks are set-up to keep 
parts in true sequence with your stocklist. This means that parts are 
located and sales made quickly, even by inexperienced employees. 
Repair work is speeded up, too, when parts are quickly found. 


Berger Automotive Bins and Shelving are manufactured in stock 
sizes to accommodate all automotive materials, including long 
and bulky parts. Berger’s nation-wide service is equipped to lay 
out your parts department, “planograph” your bins and to 
handle your installation complete. Our local office in your 
community has more information, or 
write directly to: 
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of Dec, 16-19.) 
(Sold 104 units out fo 215 offerings.) 
BUICK—'49 Special sedan, $1,260; Super 
conv., $1,900. ‘48 Super sedanette, $1,- | 
350. ‘47 RM sedanette, $960. ‘46 Super 
sedanette, $910; Special sedan, $840. ‘41 
Special sedan, $405. ‘40 Super sedan, 

$275. 
CHEVROLET — ‘47 
$990, $935; sedan, 


FL aerosedan, 
$900, ‘42 SD sedan, 
$465; MD business coupe, $400. ‘41 MD 
sedan, 2 at $375; SD station wagon, 
$350. ‘40 MD sedan, $425, $210; SD 
sedan, $410, $440. '39 MD station wagon, 
$100; sedan, $167. '38 sedan, $70, $260 
"36 sedan, $30, $55. 
CROSLEY—'48 station wagon, 
DODGE '47 %-ton pickup, 
(taxi), $300, '40 sedan, $375. 
FORD—’'49 Custom (6) sedan, $1,030; (8) 
club coupe, $1,200; sedan, $930. '48 SD 
sedan, $900; conv., $1,000. '47 station 
wagon, $750. ‘41 SD sedan, $660. '42 
half-ton pickup, $215, $325; sedan, $325. 
‘40 Deluxe conv., $290; business coupe, 
$375; station wagon, $395, $430; sedan, 
$400, $375. ‘39 sedan, $275. ‘36 sedan, 
$50. '35 sedan, $140. '31 (A) coupe, $100. 
HUDSON—'39 sedan, $50. 
MERCURY—'46 club coupe, $750 
NASH—'46 (600) sedan, $595. 


$920, 


$240. 
$450. 





OLDSMOBILE — ‘48 (98) sedan, $1,290; 
conv., $1,350, $1,200. "47 (76) sedan, | 

| $910; (78) sedan, $1,000; (98) conv., | 

| $950. '40 sedan, $200. ‘39 sedan, $100, 

| $75, $175. 

PACKARD—'41 sedan, $140, $115. 

| PLYMOUTH—'47 SD club coupe, $950, ‘41 

| conv., $335. '40 sedan, $255, $190. ‘38 

sedan, $30. 

| PONPIAC—'49 Streamliner (8) sedanette, 
$1,725. ‘46 Torpedo (8) sedanette, $595 
‘41 (6) conv., $400, ‘3S sedan, $50. ‘37 
sedan, $50. 

STUDEBAKER—'417 Champion club coupe, 
$870, ‘39 Commander sedan, $40 

WILLYS—'48 Jeep, $/00 

MISCELLANEOUS — 16 GMC 4 -ton 
pickup, $350. '40 3-ton rack with plow 
$240. '34 sedan, $20. 

KANSAS CITY 

| (Kansas City Automobile Auction, Sale 

fevery Wednesday Prices are for sale of | 

Dec, 21.) 
(Sold 77 units out of 143 offerings.) 

BUICK—'49 Super 4-dr., $1,885 

| CADILLAC—'49 (62) 4-dr., $2,682 

| CHEVROLET—'49 SL Deluxe conv., §1,- 
540; 4-dr., $1,550, $1,502; 2-dr., $1,547, | 
$1,530, $1,525, $1,462. ‘48 FL 4-dr., §1,- 
175, $985. ‘47 FL aerosedan, $1,007, 
$912; SM 2-dr., $980; FM club coupe, 
$992, $885 


"46 | 


KAISER—'48 Custom 



















MERCURY—'4S 4-dr., $930. '41 club coupe, 
$310. 

NASH—'47 4-dr., $750. ‘41 2-dr., $265. 
OLDSMOBILE—'49 (76) 4-dr., $1,700. 
PLYMOUTH—'39 2-dr., $60. | 

| PONTIAC—'49 2-dr., $1,675, $1,500. '40} 


4-dr., $200. 
ST. JOSEPH, MO. 

(St. Joseph Automobile Auction, Sale | 
| every Tuesday Prices are for sale of | 


Dec, 20.) 


(Sold 66 units out of 103 offerings.) 


| CHEVROLET—'49 SL Deluxe sedan, §$1,- | 
565. '47 FM sedan, $1,005. '46 SM sedan, 
$940. ‘41 MD sedan, 2 at $502, $410. 

| CHRYSLER—'47 conv., $987. | 

| DeSOTO—'49 Custom sedan, $1,757. '46| 

| sedan, $922. | 

| DODGE—'49 Custom sedan, $1,655 

| FORD—'49 Custom (8) sedan, $1,030. ‘48 


| SD (8) sedan, $1,052. '40 sedan, $272 
| HUDSON—'49 sedan, $1,452. 

| MERCURY—'49 sedan, $1,460 
OLDSMOBILE—'49 sedan, $1,800. 
PLYMOUTH—'49 SD sedan, $1,360. 
PONTIAC—'49 Streamliner sedan, 
| ‘46 Torpedo sedan, $897. 
STUDEBAKER—'48 Champion sedan, 


ALBANY, N. Y. 
Dealers Auto Auction. 
Prices are for sale of 


$1,685. | 


$982. | 


(Tim Anspach 
Sale every Monday. 
Dec, 19.) 

(Market is steady. 

91 offerings.) 


Sold 64 units out of 


BUICK—’50 Special 4-dr., $2,010. '48 Super 
conv., $1,500, $1, 650; sedanette, $1,370; 
RM 4-dr., $1,350, ‘47 Super station | 
wagon, $1,260; 4-dr., $1,010, ‘46 RM/| 
4-dr., $850; Super 2-dr., $925. | 

CADILLAC—'47 (62) 4-dr., $1,670. ‘46 
(62) 4-dr., $1,600. | 

CHEVROLET—'49 half-ton panel, $900; SL 


Special 4-dr., $1,410; Deluxe 4-dr., $1,- 
590; club coupe, $1,250; FL Deluxe 2-dr., 
$1,300, '48 FM 4-dr., $1,050. '47 FL aero- 
sedan, $1,060, $960, $1,000; SM 2-dr., 
$810; business coupe, $725. '40 Deluxe 
4-dr., $310. 
DeSOTO—’'47 Custom 4-dr., $1,110, $1,160; 


Deluxe 4-dr., $1,060. ‘46 Deluxe 4-dr., | 


$910. 





DODGE—'48 Deluxe 4-dr., $1,050. 

FORD—'49 Custom (8) club coupe, §1,- 
190, $1,085; 4-dr., $1,075; (6) 2-dr., $1,- | 
050, $900. '48 SD (8) 2-dr., $935. ‘47 
SD (6) 2-dr., $720; (8) 4-dr., $780, '46 
Deluxe (8) 4-dr., $650; sedan delivery, 
$480. °39 SD 8) 2-dr., $110. 


HUDSON—'47 Super (6) 4-dr., $710. ‘46 


Super (6) club coupe, $620. 


4-dr., $850 


Average Used-Car Prices 


(Compiled by Automotive News) 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 


Model Dec. 1949 Nov. Oct. 
(to date) 1949 1949 

1949 $1,566 $1,608 $1,680 
1948 1,156 1,180 1,228 
1947 930 9381 1,015 
1946 300 837 893 
1942 432 449 430 
1941... 392 430 459 
1940. 317 361 387 
Overall | —S i lO 
Average $ 799 $ 835 § 877 


$1,500; Cosmopoli 


| LINCOLN—'49 4-dr., 


tan 4-dr., $1,870. ‘47 4-dr., $870. ‘49 
| sport sedan, $1,380. 
| NASH—'48 Ambassador 4-dr., $760; Super 
| 4-dr., $730. 
OLDSMOBILE—'47 (78) 4-dr., $980. ‘41 
(98) 4-dr., $380; (78) 4-dr., $245. ? 
PACKARD—'40 Deluxe club coupe, $145 


PLYMOUTH— 49 station wagon, $1,570. °47 


Deluxe 2-dr., $720. ‘46 Deluxe 4-dr 
$610; SD 2-dr., $710. 

| PONTIAC—’'50 Streamliner 2-dr., $1,750 
'49 Chieftain 2-dr., $1,660; 4-dr., $1,800 
‘48 Streamliner sedanette, $1,270. 

| STUDEBAKER—’50 Champion 2-dr., $1 
590. 

WILLYS—'47 sedan delivery, $460. ‘42 


| Jeep, $220. 
| MISCELLANEOUS—'39 International stake 
truck, $170. 


(Doc Greiner Auction, Sale every Thurs- 
day. Prices are for sale of Dec. 22.) 
(Prices held steady, Sold 47 units out 

of 100 offerings.) 
BUICK—’49 Super sedanette, $1,685; 4-dr., 


$1,810, $1,730. '47 Super 4-dr., $1,120 
'46 Super 4-dr., $930, ‘38 Special club 
coupe, $150; 4-dr., $95. 

CADILLAC—'41 (63) 4-dr., $760. 

| CHEVROLET—'49 SL Deluxe 4-dr., $1,- 
370; FL Deluxe 4-dr., $1,345. ‘48 FL 
aerosedan, $1,125; SM 2-dr., $1,020; FM 
4-dr., $1,055; %-ton pickup, $800, °47 
SM club coupe, $825; FL 4-dr., $535. '42 
SD 2-dr., $195. '41 MD 2-dr., $430. 


DeSOTO—'38 2-dr., $80. 
| DODGE—'48 Custom 4-dr., 
| pickup, $700. 

| FORD—'49 Custom 


$1,190; half-ton 


(8) club coupe, §$1,- 


280; (6) 2-dr., $1,225. '47 SD (8) 4-dr., 
$860. '46 SD (8) 2-dr., $710. '40 Stand- 
ard (8) 4-dr., $215; 2-dr., $270. '39 2-dr., 
$170 
| LaNCoEN—'49 club coupe, $1,550. 
| MERCURY—'49 4-dr., $1,500. 
| NASH—'47 (600) 4-dr., $765. ‘46 Ambas- 
| sador 4-dr., $680, $630, 
| OLDSMOBILE—'48 (68) 4-dr., $1,100, $1,- 
| 020. 
| PLYMOUTH—'47 SD 2-dr., $885. '46 busi- 
ness coupe, $635. ‘41 SD 2-dr., $155 
PONTIAC—'47 (8) 4-dr., $980. ‘46 (6) 
| 4-dr., $665. '41 (6) 2-dr., $340, $310. '40 
(6) 2-dr., $295. 
STUDEBAKER—’' 47 Champion Regal De- 
$1,000; 4-dr., $885, °37 


a club coupe, 
| 2-dr., $80. 


WILLYS—'48 Jeep station wagon, $765. 


'Mo. Insurance Rates 


Cut on ’42, Later Cars 
| JEFFERSON CITY, Mo.—Lower 
|insurance rates, 8.7 to 15.4 percent 
|less, on 1942 model and later auto- 
|mobiles were ordered into effect 
|last week by the Missouri state 
insurance department. The reduc- 
tions do not apply in St. Joseph or 
| St, Louis where losses are high. 
The cut will result in an esti- 
mated $200,000 annual savings to 
| Missouri car owners, according to 
|W. O. Owen, chief rater for the 
department. It applies to fire and 
comprehensive insurance, and re- 





|sults because statistics show that 


losses are falling on cars up to 
eight years old. 
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Dealer Doings 
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The annual Christmas party of | ence Dahl (Studebaker), St. George, 
Massey Motors, Inc. (Dodge-Plym-|as secretary-treasurer. 


outh), Jacksonville, Fla., was held 
at a hotel roof garden at which 
125 employes and officials of the 


firm received bonus checks totaling 


more than $42,000. 


The bonus checks were present- | 
ed by W. W. Massey, president and | 
host on the occasion. In addition, | 


each guest was given a Christmas 


present. 
* * * 


McClellan Chevrolet 


Frank Krayne (Nash) was chosen 
vice-president of the Carbon chap- 
ter, and Vern Davis (Oldsmobile) 
was elected secretary-treasurer. 

+ * * 


Staton Holds Opening 


Staton Motor Co. (Pontiac), 
| Gulfport, Miss., has held formal 
| Opening of its new home at 115 
25th Ave. The firm, which is now 
in its 15th year of service to the 
Gulfport area, is owned by L. R. 














| 
| 











$eT0 40 Completes 21st Year Staton. 
a ee ~~ . See DEALERS’ s AND A EFFORTS pay OFF JWich—fow Ford dealers in the company's 
60; 8 j > Me | s ington distri t + tstandi f 
er  Miniversary ne eeerved Me ee ne ainter Adds Hudson | in*pars, accoorier and sevice ses ata, dinner receny. Howard. W. ‘Cask, center, 
, ? : : | Washington stric a m v, r , i hei 
> j W. F. McClellan is president, and in Hontaville ii ee prizes, ‘bam left fo right, are OH. Ferry. of Rockville Motor Co., Rockville, Md... ow 
- 5 is rotner, ° e ’ ’ riebel o riebe otors, Baltimore; George Gilmer jr. o arlottesville Motors, Char- 
pe, $145 } nergy TE lig en: Hudson franchise and has opened loftervitian ven one “Kom * Com 2 Glinton Motor So. Clleten Md."Standing on 
1,570. *47 j * * * | his new firm at 216 Washington St. | either side of Cook are B. H. Crandall, district service manager, and C. M. Murphy, 
xe 4-dr : . - “a se | district parts and accessories manager. They presented an additional $5,000 worth of prizes 
; 700 at Winn Opening C Is Ch “a | to dealership employes at the dinner, which was attended by 320. 
, $1,750 ! omer is arter | ee meee WN 
‘$1,800 R. C. Byrnes, president of Winn | | been incorporated by Harry Hirsch, | rolet-Oldsmobile), Albuquerque, N. 
10. Motors, Inc. (Ford), Winnfield, | _Comer Chevrolet Co., Inc., Lind- | Myra Hirsch and George H. Mc-!|M., presented a dual-control auto 
dr., $1 La., has announced that 700 per- | side, W. Va. has been granted a/ (Carty, The nominal capital given|to Solomon Luna high school, Los 
sons attended the open house of | charter by the secretary of state.| is $1,500 Lunas, when the school added a 
460, "42 the company’s new building on | Aes — — 2 ate eS ae ee 'driver-training course to its cur- 
' : St. paid-in capital, $40,000. Principals : . : 
—— oe ae |are H. E. Comme and T. H. Comer, | Coppin Appoints Young — * * * 
Wright and Hale Head i ore = Comer, | Kee monogee for Coppin’ Moter| _ North Texas Dissolves 
y ‘Thurs- ' ‘Mid-South Chevroland’ ’ ee % |Co. (Mercury), Jefferson City, Mo.,| Dissolution of incorporation has 
ec, 22.) Memphis zone Chevrolet dealers | Dixie D C | according to Dan Coppin, president. been granted to North Texas Autos, 
ts out have elected an honorary president | ,, she “A ‘ a a aaa _— | ine —padipesscel a ep 
5; 4-dr., lhe ema ec Se outh), Athens, Tenn., has donated Warshawsky Reappointed Akin Opens Firm 
_ $1,120 a a dual-control Dodge to the Mc-| Nathan (Nate) Warshawsky has ‘ 
ial club Chosen president was T. C. : Akin Motor Co., San Angelo, Tex. 
Wright, Wright Chevrolet Co Minn county school system for use| been reappointed as manager of |)... opened under the ownership of 
scceidcn? |in the driver-training program for|the Park Circle Motor Co. used- 
Clarendon, Ark., and vice-president B. P. Akin. Associated with Akin 
ir., $1,- i P 7 high school students. car and truck department at 3400 
48 FL | was W. L. Hale jr., Hale Chevrolet Reistertown Rd. Baltimore is Carl McAfee, 
20; FM | Co., Mayfield, Ky. ae Riggs, owner of the er "3 ao at oe \ | : * 24 
00. 147 Se he at ersnip, 58 at his company would | . . | Patterson Fetes Em 
30. oe Star Incorporated conate © i - te the echoed | Hirsch Joins Central | Patterson Motors, Ltd Pad 
s system eac hi «| : ’ a ’ 
half-ton Star Motor Sales, Inc., Cleveland, " 7 . ts = William Hirsch has been — has held its annual dinner and 
has been formed. Incorporators are 4 | general manager of Central Mo- | dance for its employes and their 
e, | $1.- Gerald A. Doyle, J. L. Vaughan Eisele Sales, Inc. tor Sales, Inc., Minneapolis, — friends. About 170 persons attend- 
stand. and A. J. Leanza. The Texas secretary of state has | SS ce ee es ~ |ed. Frank Patterson, head of the 
9 2-dr., rom |e approved an, amendment to the | Seiaineal in the ia an | firm, was | gemma with a movie 
Ford Deal Changes Hands charter of ackard Fort Worth, * * * . camera and projector. ” 
" Inc., which permits the firm to * « *# 
Ambas- 4 pr eg pot change its name to Eisele Sales, Inc. Conn Awards TV Sets | Simard Ruled Bankrupt 
D0, $1,- tors, has purchased Wood-Sumners 7 ee _Two es ae = a Simard Automobile, Jonquiere, 
6 buss. (| Motor Co, (Ford), Arkadelphia, | Daussin Opens Mercury Deal oe a SaaS . section {Que has been adjudged bank- 
a ftom Reb Cummate snd U.S. wees, A new Mercury dealership, | with the showin, of the 1950 Ford ro 
ae ‘ae R A " 2 C | Riverside Motors, Inc., has opened | —— 2 ‘ Fal U - Re h 
y i ootes oints Cronin at 400 N. Rampart, New Orleans. eae or s haupac 
al De- i PP ‘Con.| Head of the new firm is Rene | Murdy-lannitti Buy | tee Me ’ be P 
85. °37 ' A. L. Cronin, Coxwell and O’Con mill e Raupach has been promoted 
5, °37 : nor Drive, Toronto, has been ap- P. Daussin, a veteran of 24 years | Robbins Motor Co. (Ford), Hois-/t) new and used-car sales man- 
5 ; ; ; in the automobile business. |ington, Kans., has been sold to} ee 
765. ' pointed a dealer for the Hillman ager of Falor Motors (DeSoto 
Minx, Humber Hawk and Commer Semme |George Murdy and Dick Iannitti,| pjymouth), Akron. He was previ- 
Express delivery trucks by Rootes. Lakeland Promotes 2 |who will operate the ae under | ously general service manager for 
+ +* & Promotion of two members of _ -— of Murdy-Iannitti Mo-| Fajor. a 
: Rocker to Streator Lakeland Lincoln-Mercury, Inc., , 
sower Glen Robbins, former owner, has 
reent After 20 years of owning Rocker |}~"Srentient “Greiner Waters | gone to Great Bend, Kans.,: to be-| Brantley Heads Kemp Sales 
auto- ; Motor Co. (Buick), 208 N. Florida H. K. Gilles w. d les| COMe manager of Spruill Motor | Wilbur Brantley has been named 
i Lakel Charl 4 pie was named sales general sales manager of Kemp 
effect j Ave., eland, Fila., es L. manager, and B. R. Ford was ap- Co. (Ford). | 
‘ ld out to J. Harold , P * * * |Bros. (Mercury-Ford), Akron. 
state : Rocker has so t oes 
che | Streater, a former employe pointed manager ot the dealership. | Cosh (O.) Deal |Brantley joined Kemp in 1940 as 
Dh oom | r * * * : . | os octon -.. ers |service manager and switched to 
rh. Nash Honors L. E. Dick Potter Appointed Reform Association sales last year. 
esti- i L. E. Dick Motor Co Mayfield Grand River Chevrolet Co., De- | New-car dealers of Coshocton bs ° ° 
gs to Ky., has received its third consecu- - = —— gpm er a Gate, a a Santa: Sanders 
ig to . al eir local association and only | 
- the oe ha the Nash 10-point| of its truck division, Potter was | franchised dealers are now taken | Fresno Dealer’s Party 
| : 0 rly er 0 ee les shoc- ° 
and ° “s e - formerly manag: f fleet sal into membership in the Co Draws 30.000 Kids 
i re- : ae | and special equipment engineer- | ton County Automobile Dealers | ’ 
that 4 2 Utah Chapters | ing for the company. Assn. | Fresno and San Joaquin Valley 
p to | Officers of the association are: | kiddies again this year were given 
Elect Officers Dutch O’Neal Opens Charles C. Scott, president; Harry |4n extra Christmas treat. The 
a Dutch O’Neal Motors, Inc., 601) Husted, vice-president; Fred | Frank J. Sanders Co., Fresno deal- 
Two chapters of the Utah Auto- : ; Johnston, secretary-treasurer. Di- | ership, was host at a $10,000 party 
; Carondelet St., New Orleans, has , ; : 
mobile Dealers Assn, have elected z : linger, Gar- |for an estimated 30,000 children. 
opened as the second DeSoto-Plym-| rectors are: Frank Olinger, 
| Decorations for the party. cost 
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new officers for 1950. Chosen presi- 
dent by the South Utah chapter 
was LaVon McQuaid (Chrysler- 


outh dealer in the city. Dutch 
O’Neal is president; H. J. Cruse, 
general manager, and Eddie C. 





ney Banahan and Al Pierce. 
» 


* * 


Edgar Opens 


Rates ace ceded Ur Gee Dante Patterson, sales manager. O'Neal) fdgar Motor Co. (Lincoln-Mer- 
Co tion w ious ian y) | 2/80 has a DeSoto-Plymouth fran-| cury), Levelland, Tex., has held 
a a r Bunnell chise in Little Rock, Ark. Sone aaa Co: ae te 

odge), Price. a aa — Pp g. C. b 


The South Utah group also chose | 
William R, Thorley (Ford), Cedar 
City, as vice-president, and Clar- 








Top Motors Formed 
Top Motors, Inc., Akron, has 


* * * 


House-Evans Adds Cothran 
House-Evans Co. (Lincoln-Mer- 
cury), Okmulgee, Okla. has ap- 
pointed John Cothran, 112 W. Dixie 


St., as its Henryetta representative. | 
* * * | 


Troy Lambert Opens 


Troy Lambert Pontiac, Ardmore, 
Okla., held open house in its new 
building at 515 W. Main St. Many 
free gifts were awarded during the 
opening. 


* * * 


Legion Names Taccetta 
Vincent Taccetta, Chevrolet-Olds- 
mobile dealer in Portsmouth, N. 
H., has been named chairman of 
the transportation committee for 
the state convention of the Amer- 


over $3,000, the firm reports. Be- 
| tween two and three tons of candy 
j}and more than a ton of peanuts 
land other Christmas goodies were 
|purchased, in addition to 30,000 
|Christmas stockings. 
It is claimed that close to 100,000 
|}parents and children attended the 
| Sanders company’s children’s party 
on the evenings of Dec. 22-23. Santa 
Claus was on hand to greet the 
children and give each child a 
Christmas stocking. 

* * * 


Conn Names Carlisle 
Bernard S. Carlisle has been 
|named manager of the newly-ex- 
| panded service department of Conn 
| Motors, Inc. (Ford), Akron. 
| * * + 





Rolf Names Thompson 

|; Glen Thompson has been named 

|sales manager of Rolf Motors Co. 

| (Ford), Dallas. 
* 
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and shop installations, with outly- 
ing ground for a used-car depart- 
ment. J. B. Beckett and his broth- 
er, C. M. Beckett jr., are owners. 
* * * 


Ray Motors Formed 
Ray Motors, Youngstown, O., has 
been incorporated by Sidney Higei- 
haupt, Ruth B. Zabel and Ruth 
Francis. 





* * 


Coffey Names St. Cyr 


Romeo St. Cyr has been named 
sales manager of J. B. Coffey, Inc. 
(Lincoln-Mercury), Lowell, Mass. 


* * aa 


Lamarine Off to Florida 


Arthur Lamarine, president of 
Lamarine Motors, Inc., Lowell, 
Mass., has left for his annual so- 
journ to Bradenton, Fla. 

7 * a 


Waldimer Adds to Staff 


Jack Waldimer, president of Wal- 
dimer Pontiac, Inc., Lowell, Mass., 
has appointed Charles Kelley to 
his sales staff. 


+ * . 
Davis Organizes 
Davis Auto Parts Co.,_ Inc., 


Greenville, S. C., has been organ- 
ized with capital stock of $50,000. 
V. P. Davis is president. 


* * * 


Alexandria Adds Lot 
Alexandria Auto Co. (Oldsmo- 
bile), Alexandria, La., has opened 
a used-car lot at Third and Madi- 
son Sts. 


+ * * 


Brannen Gives Car 


C. B. Brannen, owner of Brannen 
Motor Co. (Ford), Vienna, Ga., has 
presented a Ford automobile to 
Vienna high school for a course in 
driver’s training. 








Send your mechanics 
to C.T.l. to learn 


AUTOMATIC . . 
TRANSMISSIONS . 





It will pay you to inform your mechanics that 

C.T.1. offers an intensive training course that 

covers all phases in the proper repair and 

maintenance of Automatic Transmissions. Our 
| course covers Hydra-Matic, Dynaflow, Fluid 
| Drive—all types of automatic and semi-auto- 

matic drives. Get into this big-money phase 
| of repairing! Hand this ad to any mechanic 
| who may be interested. 


Employers—Call on us for trained mechanics! 
9° ee ee ee ee ee ee ee oe ow ow oe a emo 


| COMMERCIAL TRADES INSTITUTE, 
| Dept. 832-1 








ican Légion to be held in Ports- 


mouth next June. 
am + * 


Galles Gives School Car 
Galles Motor Co. (Cadillac-Chev- 





RECEPTION OF 1950 PONTIAC AT FRANK WOODS'—Pontiac reports enthusiastic recep- 
tions for its new models with dealers showrooms attracting record crowds at announcement 
time. Shown is the dealership of Frank Woods, Inc., Charlotte, N. C 





! 
Ss |! 1400 Greenleaf, Chicago 26. | 
Beckett in New ‘Home’ if Send free information on the field | have | 
|| checked below: [) Veteran Non-Vet. 
Beckett Brothers Motor Co. ‘I Automatic Transmission Body-Fen- | 
(Dodge-Plymouth), Marshall, Tex.,|! der Repair ( Automotive Mechanics | 
has moved into its new location |  paame..........ccccccccccccccccccccese ( 
|at E. Houston and Alamo Sts. The || ihe eee ag a | 
new building is of brick and con- if 
> CHhys csccccccccscocsccchs SOMO vecvnde f 
crete, providing offices, showrooms ||____ eink anak vmaeeasiaatee 
i 
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'to arrive at just such a compari- 
|son for our dealership. 

However, before I can attempt 
such a comparison, I would like 
to point out the following facts 
|for clarification: 


tleman, Alfred P. Sloan jr., Gen-|towards the answer to the “Killer” | (a) New-Car Department—Sales 


Cc 5 |—Total Pass. Cars Retail and New 
eral Motors dealers everywhere | Cancer lCar Net Sales indicate $392,290, 


subscribed a handsome sum to the| I have requested that this letter |  hereas the various sales treme 


Alfred P. Sloan Cancer Foundation, | be published ‘anonymously, since it | ,4aq up to $392,289. 

Inc. is not a publicity-seeking matter. (b) New-Car Department—To- 
Since this worthy research pro-| A GeNnerat Motors Deater IN OH10. | tal Direct Expense in the amount 

gram is kept alive and growing * *¢ *# of $23,228 actually = +, to 

primarily by the availability of do- | Fjnesgs $23,225 for the various items list- 

nated funds, it seems only right | ed from Salaries, Salesman to 


We enjoy your publication very) poy ther than Land, Buildin 
and fitting that . eee ves much. We regard it as the finest | aan taal : : : G Profit indicat $11,564 d ate N P & New Truc! 
mulate an annua onation plan | automotive magazine we have ever | " | Gross ro indicates ’ an segregate ew Fass. e cK 

” |, (c) New-Car Department—Profit | 11. items add up to $11,565. expenses in their operations? This 


similar to the original in scope. subscribed to. Keep it up.—Bos bint : ; . t 
Here is my suggestion: Why | Smrru, partner, South Side Milwau- | aaa $68 oo: tor ther ditumeaee tee] (2) Used-Car Department—Total | question arises in my mind because 
don’t we follow through with a | kee Kaiser-Frazer, Milwaukee. tween your Gross Profit figure of | Direct Expense of $12,072 adds up| of no Truck Sales and Truck Gross 
voluntary commitment each year ee. ew $92,188, and Total Direct Expense |to $12,075. | Profit — a et = 
of one dollar for every car we| Answers to Queries of $23,228, Actually the difference| (8) Used-Car Department—To- | Dosite. Since the New Cat & Mew 
sell? Let’s begin with 1949 and | " ‘ : using your figures is $68,960, in- | tal Overhead Expense of $5,038 | Truck eliveries of the One ig 
keep the dollars rolling in to the | On Financial Charts volving the incorrect total Direct) equals $5,040 for items listed. | Three” dealer are involved in the 
Cancer fund with clock-like regu-| It is indeed a pleasure to find| Expense of $23,228 as explained in| (4) Used-Car Department—Total | New Car Department, I would as- 
larity. I’m sure we'll be gratify-|your article about a “Composite|B above. Expense and Operating Loss would | S¥ume the entire New Truck De- 
ingly informed as to our ever-| Financial Picture of a 300 Car (d) New-Car Department—Total | consequently be changed if the | partment would be shown item for 
increasing totals. | Dealer” on page 6 of the AUTOMO-| Expense of $34,080 should be $34,-| above correct figures are to be item in sales = ote = as 
Surely, you cannot invest in any | TIve News Dec. 12. 079, using your Total Direct Ex- | used. E fede r Sceart . a a oe 
one charity that will prove more} Without hesitation do I say that,| pense figure of $23,228 and the| Could it be possible that the ex-| th ar he, ment operations 
satisfying to you than to know/in answer to your query--“How | Administrative Expense Prorated | penses listed for the New-Car De- | '™ tne composite. 
you are contributing not only to|Do YOU Compare?”—which super- amount of $10,851. partment involve Truck expenses 


Please inform the actual num- 
a great man’s memory, but also!imposes your article, I am trying ber of New Cars and New Trucks 


involved for the first nine 
months and especially the prop- 
er number of Used Cars and 
Used Trucks comprising the fol- 
lowing sales units: Passenger, 


g- - faeP | ca ‘Sal “ead aie — and wholesale—Trucks, re- 
~ ( ny Pa bmn y a ~ ‘ oo you will forgive me for 
| “ a “pr. a P i 4 a a » » —f you. But T feel that T need. thes 
acts. So, may ave a reply as 
“VACDRAULIC” 
ee el ee 


to the proper figures to use for 
a 
TLL 


ADDED PROTECTION 


operations?—-ANprew J. Snyir, of- 
CM ML 


In the Letterbox 


(Continued from Page 4) 


MUSKOGEE FORD SELLS FLEET TO POLICE—Four Fords have been sold by the dealership 
in Muskogee, Okla., to the police department of that city. City and police officials are 
shown with the new cars. 


fice manager, Jim White Chevrolet 
Co., Toledo, O. 

Eprtor’s Note: The dollar dif- ‘ 
ferences are due to the fact that ; 
we did not use pennies in com- 
piling these statements. Our mo 
statement is not a certified state- bis 
ment. It is just a statement of 
facts for comparative purposes. Cres 
Therefore, you will find a dollar —_ 
difference here and there all the fen 
way through. _— 

Neither of these three dealers - 
showed any truck sales. The 
average number of new cars in- 
volved for the nine months pe- 
riod is 221. The average number 
of used car sales (units) was 
148 at retail. There were no new 
car sales at wholesale shown and 
the average for the three dealers 
was five used cars sold at whole- 


sale. 
Packard 


| (Continued from Page 1) 

|T. Christopher, who retired Jan. 1 

as president and general manager. 
Named to Ferry’s former posi- 

tion of executive vice-president 

|}was Col. J. G. Vincent, previously 

engineering vice-president. 


Now- Gi C Amat —— 
Oo Ah Passenger 1B th I) t ERRY, 65, exuded optimism as 
he took up the reins 

Trucks Control atts In a year-end statement, he 
said Packard’s nationwide dealer 
in organization “remains strong, its 
t bY financial position never stronger 
and its product acceptance is ris- 
ing to a new and promising 

What other brake power units do . 


iaatt new ates Hayes Model mien. Vac peak.” 


tM Ri meet ee tare 


Returns any fluid (escaping into unit) back into master cylinder! 


Numerous added features assure superior performance, greater safety! 


Cuts in and out faster for better control in traffic and emergency. 


Cuts in lower, yet develops more power under 


Less likely to need service than any other brake power unit. 


lation kits for all 


ble 


feather-touch’ pressure. 


iM L - J h 7 ] 
popular makes of cars and iight trucks avali- 
from your K-H Distributor. Ask him for detailed literature 


draulic Brake Power Unit is the only brake 
power unit on the market engineered to 
nullify the effects of brake fluid contam- 
ination, and its resulting excessive cup wear 
By immediately trapping any fluid (which 
night ordinarily get past the cups) and 
promptly returning it to the master cylinder 
this new Model 130R lubricates the cups 
and maintains more than enough power- 


full braking pressure for any emergency 


oi ASSURES PROVEN PRODUCTS AT 


DETROIT 32, MICHIGAN 


semblies Brakes 


Vacuum Brake 


Power Units—for Passenger Cars iia ea a 


He also announced that Pack- 
ard’s Ultramatic drive would be 
made available this month on the 
lowest-priced eight standard line. 

Ferry has served as executive 
vice-president since Oct. 5, 1949, 

Ferry joined Packard in 1910 
as a $60-a-month cost clerk. 
Progression through the financial 
ranks of the company was rapid 
and steady, culminating in his 
being named treasurer in 1928. 

In February, 1948, Ferry was 
elected company vice-president and 
a director. 

* + * 
Cou. VINCENT, Ferry’s succes- 

4 sor as executive vice-president 
of the company, relinquishes his 
title of vice-president of engineer- 
|ing. William H. Graves, who was 
| appointed vice-president and direc- 
jtor of engineering last April, con- 
|tinues as administrative head of 
|the Packard engineering division. 
| Vincent has been a company di- 
jrector since December, 1945. He 


| joined Packard in 1912 as chief en- 


|gineer and was named engineering 
| vice-president in 1915. 


and Light Commercial Trailers —Wheels, Hubs, Axles, Parts for Farm implements 


| McKeesport Pa los Angeles Calif Davenport, lowa, Windsor, Ontario Canada 
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Prices Lowered on 7 Cars... 





1950 Model Lineup 


Completed 


by Buick 


(Continued from Page 1) 


chrome strips and arm rests, are 
$1,915 for the sedanet, $1,968 for 
the four-door jetback sedan and 
$1,999 for the four-door tourback 
sedan. 

* > * 

ae the Buick announce- 

ment for 1950 is the new F-263 
engine for the Series 50 Supers. 

Besides this new addition to the 
Buick line of Fireball Engines, im- 
provements have been made in- | 
creasing the power output in the| 
Series 40 Special engine and in the | 
new Series 70 Roadmaster power- 
plant. 

Dynafiow drive continues to be 
available on the three Buick | 
series, It is standard equipment 
on the Roadmaster and optional | 
on the Super and Special. 

Another feature for 1950 is the} 
introduction of Buick’s new single- | 
unit bumper and grille for all) 
models, It was first marketed by | 
Buick on the 1950 Special last 
August. 

The bumper- grille combination | 
makes possible material shortening 
of the overall length of Supers and 
Roadmasters, although the wheel- 
base has been increased on some 
models. 

The new grille bars function as | 
additional bumper guards and rein- | 
force the massive torpedo-shaped | 
bumper guards which are a part of | 
the structure. Each grille bar is 
individually attached and can be 
removed for replacement for eco- 
nomical maintenance. 

x * oe | 
‘HARACTERISTIC of all Buicks 
4 for 1950 are improved vision and 

more roominess in spite of de- 
creased overall length. 

A tapering body style has been 
created by the blend of the front 
fender into the jet flow of the rear 
fender in the new cars. This is 
further accentuated by a new belt 
molding treatment on the Special 








Buick Features 


series model and by the protective 
fender molding on the Deluxe 
model in the Special series and on 
all Super and Roadmaster models. 

One-piece curved windshields are 
now used in Roadmasters and 
Supers. 

Comprising the many models 
for 1950 are seven Special models 
with a 248-cubic-inch engine, six 
Super models with the new 263- 
cubic-inch engine and a choice of 
two wheelbases and six Road- 
master models of two wheelbases 
with a 320-cubic-inch engine. 

The seven body styles available 
on the Special series include four- 
door Jetback and Tourback sedans 
in Standard and Deluxe finish; a 
three-passenger coupe and a two- 
door Jetback sedanet in Standard 
or Deluxe finish. 


The Super series has six models, 
of which five models have a 121%- 
inch wheelbase including one four- 
door sedan, a Tourback design; a 
two-door Jetback sedanet; a con- 
vertible; Riviera sports coupe, 
and estate wagon. In addition there 
is a 125%-inch wheelbase Super on 
which is mounted a_ four-door 
sedan. 

* + * 

HERE are five Roadmasters on 

a wheelbase of 126% inches and 
one model on 130%-inch wheelbase. 
These body types are the same as 
on the Super, the long wheelbase 








model being similarly a four-door | 


| Tourback sedan. 


The new long-wheelbase models 
in the 50 and 70 series are four 
inches longer than the other five 
body types in each series. They 
provide greater rear-compartment 
room, additional rear-quarter side 
windows and doors that are two 
inches wider for easier entrance 
and exit. 

Improved performance charac- 
teristics are claimed for all series 
Buicks for 1950. 


With a compression ratio of 7.2) 


to 1, when used with Dynaflow, the 
Super engine 


develops 128 brake} 


horsepower at 3,600 r.p.m. Like all | 


Buick Fireball powerplants, it is a 
valve-in-head straight-eight engine. 


All Series 70 engines and Series 


50 and 40 with Dynafliow are de- 
signed for premium fuel and have 
7.2 to 1 compression ratio. 

The Series 50 synchromesh has 
a ratio of 6.9 to 1. Series 40 with 
synchromesh has a ratio of 6.6 to 1. 
These higher-compression ratios 
plus other refinements have in- 
creased Series 70 engines to 152 
horsepower, and Series 40 with 
Dynafiow to 122 h.p. 


* * * 


LTHOUGH the new Super en- 








NEW BUICK SUPER SEDAN—Among the models in the 1950 line of cars offered by Buick 
is the four-door Super sedan. The car has a new and more werful engine, an improved 
chassis and a new body with a one-piece curved windshield. Through the use of a new-type 
front-end construction, the car is several inches shorter than its predecessor despite a slight 
increase in wheelbase. 





ROADMASTER FOUR-DOOR FOR ‘50—Inches shorter than its predecessor, the car has a 
more powerful engine, a completely new body and features a one-piece curved windshield. 
Other features include wrap-around bumpers and the narrow rear-quarter panel. 





ANOTHER 1950 IMPROVEMENT—Steering linkage has been changed on Buick Special and 
Super Series models to provide a positive clamping arrangement of the tie rod ends to 
both the short and long intermediate rods. This is accomplished in two ways and is 
illustrated by the accompanying diagrams. First, the effects of the clamp, A, must be 
transmitted through only one tubular section. Secondly, with the new arrangement, the 
clamps are positively positioned by locating lugs, B, on the new adjoining sleeve, C. 
These lugs are said to hold the clamps in the most favorable clamping location, adding to 


the safety of the arrangement. 





ahead, increased riding comfort has 
been provided in the rear compart- 
ment, it is claimed, This has also 
made possible increased headroom 
in the Tourback model and it has 
helped permit lowering the rear 
roof line of all models, according 


same as Buick frames in the past, 
they have, like the bodies, been 
developed into practically an all- 
welded type unit. The reproportion- 
ing which has been done is for the 
purpose of providing more uniform 
strength and deflection, according 


MORE TRUNK SPACE—The new Buick Tour- 
back bodies also provide a trunk lid samvped 
oc 


gine has a higher output than 
its predecessor, it shows no increase 


to the division. 

Throughout the entire Buick 
line for 1950, the electrical system 
has been refined. A high output 


to Buick. 

Adjustment of the position of 
the front seat does not affect the 
leg room of the rear passengers. 








with counter-balanced on and a 
requiring only the turn of a key to open. in weight over the previous power- 
" plant. 
Feature of the new engine de- 






sign is in the new crankshaft which 
has one uniform diameter for all 
of the crankshaft bearing journals. 

There is a new camshaft 
which provides valve timing to 
match the higher compression. 
This new timing is said to con- 
tribute to the increase in power 
at higher speeds. 

All engines in Series 70 and 
Series 50, and those of Series 40 
which are equipped with Dynafiow, 
have hydraulic valve lifters. These 
are said to eliminate valve clear- 
ance and to assure a smoother, 


KEEPING IN TUNE—The Selectronic car | quieter engine. 
radio is available as optional equipment on * * * 
1950 Buicks. The radio can be tuned auto- 
matically by either the hand or foot control, 
as shown above, and can be tuned manually 
by control knobs placed on top of the radio 


grille. gine itself, have reduced the total 


height of the entire assembly to 
such a degree that 
possible a lower Super hood line, 
states Buick. 

While all bodies are lower and 
overall lengths are shorter, internal 


new bodies wider. 

There is a 14%-inch increase in 
the 1950 Special Tourback sedan 
rear seat hip-room as compared to 
the previous model. There is an 
increase of almost 13 inches in all 
the four-door sedans of the Super 
and Roadmaster series in this 
dimension. 

By moving the rear seat farther 





ALL IN ONE—The trunk lock is combined 
with the emblem which also is utilized as the 
deck lid lift handle on 1950 Buick cars. Only 
pe, hee of the key is required to open the 
joc 


HESE detail changes, plus the | 
more compact design of the en-| 


it has made| 


dimensions are greater, making the | 


Full employment of all available 
space under the back of the front 
seat for foot room and by the 
incorporation of the foot rest in 
the floor pan makes this possible. 

All Buicks have a stainless strip 
extending from the hood ornament 
to the base of the windshield, while 
|the Series 40 models with the two- 
piece windshield have this molding 
| extended by the vertical center strip 
on the windshield. 

* co * 

EW moldings also encase 

|+ * windshield and backlights on all 


Roadmaster models. The Tourback 
models of the above group have 
chrome moldings along the division 
strip of the three-piece backlight. 
Buick said bodies on all its 1950 
j}cars “will be noted for important 
advances in insulation against 
sound and heat, as well as against 
|the devastating effects of rust, re- 
sulting from exposure to weather 
and salt spray.” 
Features in the new Buick body 
structure are the U-shaped steel 
roof bows, slimmer but stronger 
corner pillars, outer and inner door 
panels welded together, steel floor, 
ribbed, braced and welded solidly 
to the body and box-sections braces 
wherever required. 
| * + *, 
ALTHOUGH the basic design of 
the 1950 frames remains the 





of the Special Deluxe, Super and | 





generator has been provided on 
the Series 40 models, permitting 
a charging rate of 46 amperes 
compared with 36 on the previous 
model, 

The central fuse block introduced 
on the 1949 Roadmaster and Super 


models is now included in the 
Special series. 
A single multi-purpose light 


switch controls headlights, parking 
lights, instrument lights and map 


| lights on all the new models. 
the | 


+ * * 


PAu. lamps are now mounted in 
a prominent position on the rear 
of each fender. The new tail lamp 
unit serves as a tail and stop lamp, 
rear reflector and a rear direction 
signal on the Roadmaster and 
Super models and also on the 
Special models when direction sig-| 
nals are ordered. | 

The new instrument panels are | 
styled to harmonize with the amherst 
ior color treatment. The dark gray 
back dials form a distinctive back- | 
ground for the gold toned treatment 
of lettering and pointers. 

Introduced by Buick as optional | 
equipment on all 1950 models is a} 
selectronic tuning radio. Three con- 
trols are provided for station selec- 
tion: Conventional manual tuning, 
a hand-operated station selector 
bar and a foot-operated selector 
button. 

When either the hand-selector 


21 


bar or foot-selector button is 
pressed, the electronic tuner 
starts tuning across the dial from 
left to right and automatically 
stops, accurately tuned, when it 
reaches the next adequate 
strength station. 
+ + + 

UICK asserts that the clear vis- 

ion area of the 1950 Super sedan 
is about 40 square inches larger 
than the large two-piece curved 
windshield introduced on the simi- 
lar 1949 model. 


However, windshield height has 
been decreased for protection from 
sunlight and glare, The increase in 
area has been effected by carrying 
the windshield high into the upper 
part of the pillars to provide square 
corners instead of the rounded type 
of the former models. 


The one-piece curved windshield 
has also been carried around to 
swept back front pillars, permitting 
a 27 percent increase in range of 
forward vision over the former 
Super sedan. 


A greater glass area is cleared 
by windshield wipers on all the 
new models, the increase running 
as high as 39 percent on the 
Special Tourback sedan, com- 
pared to the previous model. A 
two-inch longer sectional wiper 
blade has been designed, 


Also standard on the Roadmaster 
models is a new wheel cover which 
has been designed to combine the 
functions of the former hub cap 
and wheel trim disc. 

Gear-type rear door ventilators 
are provided on Super and Road- 
master standard wheelbase Tour- 
back sedans, and the estate wagon. 
Both the standard and Deluxe 
Tourback Special sedan and the 
|long-wheelbase Super and Road- 
|master sedans have a full width 
|dropping rear door window. 

* * * 
aa capacity and control of 
ventilation is provided in the 
front compartment of all models 
by the front door ventilators. All 
| are the gear type and all are opened 
/and closed by turning the handle. 

Another added convenience fea- 
ture is the increase in the Tourback 
|sedan of luggage compartment 
dimensions. Luggage compartment 
|of the new Special Tourback sedan 
has an 8 percent increase, On the 
Super and Roadmaster standard 
| wheelbase Tourback sedans, the in- 
crease is 20 percent over previous 
models. 

The luggage compartment space 
on the Jetback two-door sedanets, 
in both Super and Roadmaster 
series, have a 32 percent increase 
over the corresponding 1949 
models. 

All luggage compartment lids fea- 
ture counter-balanced spring hinges 
and keyless locking. The lid is un- 
locked by merely turning the key. 
The former locking handle _ is 
eliminated. 









WHITE-WALL TIRES 


Lee 


REALLY CLEANED 
SPARKLING WHITE 


Ise; 


CAR OWNERS! 
Experts agree 
nothing cleans 
white-wall tires 
like S.O.5S. 
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se s 
Car Production Estimates 
s 
By Automotive News 
PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week 
Ended Same Ended Total Total Total 
Dee. 31, Week Dec, 24, Dec., Output, Output, 
1949 1318 1949* 1949 1948* 1949* 

CHRYSLER . 17,460 = 17,244 21,607 61,661 828,807 1,119,442 

ED kictiurowdas 2,219 1,993 2,984 7,418 118,987 142,164 

SE GIN wag sn ede 's 1,844 1,836 2,276 6,016 93,591 106,843 

NS Sr 5,091 5,306 6,318 16,794 240,476 296,480 

DD tsbicvscnes 8,306 8,109 10,079 31,483 375,808 573,955 
FORD .... . 20,218 16,726 21,598 98,879 747,455 1,077,823 

MIs bc «609.044 0:2 008 15,863 12,891 16,344 72,968 549,065 841,231 

Es Sido nbc eh wh 497 1,155 378 875 43,688 33,247 

rr 3,858 2,680 4,871 19,541 154,702 203,345 
GENERAL MOTORS . 41,221 15,085 39,788 102,135 1,565,926 2,206,490 

DV vcitcves cvcwecs CT 6,408 7,986 28,040 275,504 398,273. 

re 198 1,752 d 202 66,209 $1,351 

Ae 22,491 1,051 20,693 45,192 775,989 1,109,859 

Oldsmobile ......... 5,984 3,506 4,211 11,908 194,755 283,467 

ELT sored acne 6 34 8 5,527 2,823 6,894 16,7938 253,469 333,540 
ERED 06 ccess 8) 6 veces wesnd veces 181,316 57,996 

Lacs ceeuredas oon es s0ik Uo aaere lL “eae 59,193 6,462 

EE Oo icFNc eevee Seeds selec | Cow ends, coo eee 122,123 51,534 
OROSLEY ............ 101 260 90 454 27,893 9,024 
HUDSON ............. ‘ears 3,761 2,228 9,006 148,697 142,462 
ei er oa 1,644 2,800 2,010 6,237 118,621 142,280 
EES Sa RO Venda 2,769 98,898 104,593 
STUDEBAKER ........ 4,528 2,987 5,502 15,854 166,021 227,575 
DUT, Vievsccccsses seve 1,207 sy 2,094 $2,701 32,871 

Total Cars, U. S. ... 85,172 62,573 92,818 298,589 3,911,335 5,120,556 
Station wagons and Jeepsters, *Revised. 


COMMERCIAL CARS 


(U. 8S. PRODUCTION ONLY) 


| 











Week Week 
Ended Same Ended Total Total Total 
Dec. 31, Week Dee, 24, Dec., Output, Output, 
1949 1948 1949* 1949 1948* 1949* 
CHEVROLET 7,449 2,662 8,222 22,291 389,689 
COPE ckcvcscnsecs 7 35 4 42 2,673 
REE adh cara egos, © eh 51 37 56 221 6,385 
EEG, bv alse valved dee 2,082 3,168 2,614 9,917 172,211 150,089 
FEDERAL ........... eas ee 35 153 3,898 1,650 
EY sa vigecari esas 5,264 3,601 4,219 18,805 301,791 244,395 
SES ti vin ' wxgudleedia® +044 1,256 319 1,716 4,397 92,677 83,654 
INTERNATIONAL 1,170 8,264 1,040 4,147 166,784 110,982 
ED sity ea caas dead 181 111 209 825 12,023 7,950 
SS vils do pcibee ti pense 60 120 60 264 11,472 3,630 
STUDEBAKER ........ 812 1,477 1,025 2,836 67,983 63,102 
WHITE ........ Be dnc 141 225 * 188 157 12,511 
Pc anienwk se >. levis Ree sieaxs $3,025 104,631 49,962 
MISCELLANEOUS ... 2038 328 244 1,104 20,229 19,093 
Total Trucks, U. S. 17,694 16,815 19,627 68,784 1,364,957 1,129,915 
Total Cars, Trucks 
A AGS pw enra.v ease Ces 102,866 79,388 112,445 362,373 5,276,292 6,250,471 
Total Cars, Trucks 
EE? cranes 4's 60 Gs 5,714 5,448 6,844 26,960 264,178 mee 
Grand Total, 


Cars and Trucks 


119,289 389,333 5,540,470 6,542,370 


U. S. and Canada ...108,580 84,836 119,289 389,333 5,540,470 6,542,370 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, Diamond T, etc. 


°49 Output Hits 6,250,4 71 
For Alltime Record 


(Continued from Page 1) 


war, while General. Motors and 
Chrysler had their -best year of 
alltime. Ford was able to better its 
1948 production record by more 
than 30 percent. 

General Motors again ran far 
ahead of both Ford and Chrysler, 
but the production race between 
the latter two was much closer in 
1949 than in 1948. 

GM’s total 1949 output included 
an estimated 2,206,490 cars, Ford’s 
1,077,823 cars was a ‘close runnerup 
to Chrysler’s 1,119,442. 

Production during 1949 showed a 
definite trend by the Big Three in 
getting a bigger share of total out- 
put, despite the fact that all inde- 
pendents but Kaiser-Frazer and 
Crosley bettered 1948 production 
marks. 

* * * 

sAVRING 1949, the Big Three ac- 

counted for 86 percent of all 
U. S. car production, compared with 
slightly more than 80 percent in 
1948. In 1941, the three corporations 
accounted for about 90 percent of 
all car production. 

Putting up a stiff fight was Stude- 


COAST-TO-COAST WE SELL THE MOST 


Attention Dealers! 


We WHOLESALE ALL our USED CARS 


Our tremendous volume will 
ive you a large selection 
rom which to choose. 


POWERS pontiac SALES CO 
WORLD'S LARGEST PONTIAC DEALER 


Oras eration} Pras) 





baker, which ended 1949 having 
produced about 28 percent more 
cars than in 1948. 

Along with its production in- 
crease, Studebaker alse took 
down a bigger share of total 
production than it did in 1948. 
Hudson, Nash, Packard and 
Willys also attained increased 
production in 1949 but ended up 
with lesser shares of the total 
accounting than in 1948, 
Kaiser-Frazer, of course, with a 
total output of only 57,996 cars in 
1949 as compared with 181,316 in 
1948, took the biggest production 
share loss, No K-F cars were built 
in all of November or December, 
but the firm has announced plans to 
resume again Jan. 9. 

+ o + 
UTOMOBILE manufacturers 
look forward to 1950, fully aware 

that this year will see them facing 
all the seasonal sales factors that 
prevailed prewar. 

Normal seasonal patterns pre- 
vailed only in small degree last 
year. Ordinarily production is 
built up for spring sales, which 
reach a peak in June before fall- 
ing off drastically in August and 
September. 

During 1949, however, August and 
September were the biggest produc- 
tion months of the year. 

Another thing the industry faces 
this year is an export market, that 
from all indications seems about 
exhausted insofar as U. S. makers 
are concerned. 

Through 1950, it is believed, more 
and more car makers will place 





88 Line 


ADDITION TO SERIES 86—Here's Oldsmobile's new notch-backed two-door sedan. Chrome 


strips on front fenders are designed like rockets in smooth flight 
running lights on the rear fenders. 


part of a smart new grouping o 


The numerals ‘88’ are 





NEW HARDTOP CONVERTIBLE—Oldsmobile's Holiday Coupe design is brought to a new 
lower price level for 1950 in this Series 88 Deluxe model, advertised-delivered price of 
which is $2,288. The design emphasizes panoramic vision by means of single, narrow body 
| pillars and a broad rear window extending around the sides. 


“*: Public Sees ’50 Oldsmobiles 


Jan. 4 at Dea 


lerships 


(Continued from Page 1) 


chassis with the Whirlaway Hydra- 
Matic. Each bearing was designed 
|for its exact function, according 
to Oldsmobile. 
Color combinations of the new 
1950 Oldsmobiles include: alder 
garnet maroon, chariot 
red, dune beige, Canto cream, 
crest blue, serge blue, marol 
gray, flint gray, ivy green and 
black. 


green, 


For purchasers who do not or- 


der Hydra-Matic drive, Oldsmo- 
bile is making available two syn- 
cro-mesh transmissions as stand- 
|ard equipment—one for Rocket 
| Eight cars and one for Series 76 
| cars. 

New smoothness in forward 
speeds and faster shifting into re- 
verse are the chief advantages of 
the new Hydra-Matic drive, Olds- 
mobile claims. On hills the new 
Whirlaway feature is said to pro- 
| vide vast surplus power for accel- 
|eration and passing. 





| 





Sale Succeeds 
Greig as Head of 
Ford of Canada 


WINDSOR, Ont.—Ford Motor Co. 
of Canada, Ltd., announced last 
week the retirement of Douglas B. 
Greig as director and president, and 
the appointment of Rhys M. Sale, 
executive vice-president, as his suc- 
cessor. 

Greig relinquished his duties after 
|more than 30 years with the com- 
|pany. He began in the accounting 
department and moved steadily up- 
wards through a series of positions 
to become treasurer in 1942, and 
president in 1946, 

Sale, 52, began his career in Ford 
| of Canada as a youth of 18 in the 
|cashier’s department. He became 
assistant export manager in 1926, 
assistant Canadian sales manager 





been given to each of the three| operating on ordinary high-octane|in 1929, and was sales manager 


1950 series, making it easier to 
distinguish between them. 

The new, broader grille now 
slopes into the lower fender cor- 
ners and the wrap-around bumper 
and grille guards. 

Completing the front-end en- 
semble are a grouping of sealed- 
beam headlights, parking lights 
and direction signals, and venti- 
lator grilles for the heating and 
ventilating system. 

The Series 98 is recognized now 
by flowing contour panels. 
larger panel carries the line of the 
front fender back through the ton- 


neau sides and doors and into high- 
| 


arching rear fenders. 


The smaller panel complements 


the larger one by giving a sculp- 
tured-in-steel effect to the lower 
section of rear fenders. 

Tapering chrome strips, simulat- 
ing rockets in flight, serve as styl- 
ing highlights on the front and 
rear fenders, and at the same time 
provide protection against side 
bumps. 

* * * 

A CURVING one-piece windshield 

is another Series 98 innovation 
rear window, and 
rear running lights compactly 
grouped high in the streamlined 
fins of the fenders, are other fea- 
tures. 

Among new features of styling 
that set apart the Series 88 is the 
rocket ornament of chrome on the 
left panel of the luggage compart- 
ment lid. The numerals “88” are 
also part of fender fins containing 
the cluster of rear running lights. 


Styling features of the six-cy- 
linder Oldsmobile Series 76, the 
lowest-priced models of the 1950 
line, include chrome strips with 
the name “Futuramic” on the 
rear fenders, and an improved 
design of rear quarters. The 
Series 76 is offered in seven mod- 
els of the same body types and 
wheelbases as in the Series 88, 
including the hardtop Holiday 
coupe. 

Teaming up with the 135-horse- 
power of Oldsmobile’s eight-cylin- 
der higher-compression Rocket en- 
gine is the new “Whirlaway Hydra- 
Matic drive. The new “Whirlaway 
Hydra-Matic” is said to give great- 
er smoothness and quietness on 
hills and in traffic. 


A sweeping 


engine remains at 7.25 to 1. 





production accent on low and 
medium-low priced offerings. 


The | 


Compression ratio of the Rocket 


A few minor refinements, how- 
}ever, have been made to increase 
| the Rocket engine’s economy while 


gasoline, the division stated. 

+ o + 
[pMLUxe upholstery trim designs 
of all three Oldsmobile series 
offer contrasting panels on seats, 
tonneau walls and_ instrument 
board. 

Additional safety is provided on 
1950 Oldsmobiles by rear-wheel 
|emergency brakes. 
|mew oversize extra-low pressure 
|type are regular equipment on all 
| models, 

The division is especially proud 
of use of 41 anti-friction bearings 
|at special places in the Series 98 


Features 


1950 Oldsmobile Series 98 models. 








with the turn of the key ard-the lift of a 





springs incorporated in the two hinges hold 


Tires of the} 


model, the lid has no side braces to restrict loading or unloading of luggage. 


| from 1939 until his election as vice- 
|president in 1946. He was elected 
executive vice-president in 1948. 

Greig was born and educated in 
Toronto, where he began his busi- 
ness career as an office boy for a 
| firm of stationers at 14. Demobilized 
from the army in 1919, he joined 
|Ford of Canada’s accounting staff 
at Windsor. 

By 1922 he was assistant account- 
}ant and 18 months later became 
| assistant treasurer, in 1942 became 
treasurer, and succeeded to the 
presidency in April, 1946, following 
the retirement of the late Wallace 
R. Campbell. 


for ‘50 








IMPROVING THE VISIBILITY—A single piece of curved safety plate glass adorns the new 
river-visibility is improved greatly at both sides as 
well as straight ahead. There are five body styles in Oldsmobile's 1950 Series 98. 





EASY TO OPEN—The counterbalanced lid of Oldsmobile's larger trunk compartment opens 


As shown on this new 1950 Series 88 
Strong 
the lid open and also assist in raising the lid. 


finger. 
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Empire Steel 
Sold to Rema 
By Studebaker 


MANSFIELD, O. — The Empire 
Steel Co. here, a wholly-owned sub- 
sidiary of Studebaker Corp. since 
Jan, 1, 1948, has sold its principal 
assets, including plant and equip- 
ment, to the Rema Co., Dover, O., 
a new company organized to carry 
on the operations of the Empire 
plant. 

Transfer of the property was 
made Dec, 31. 

According to H. S. Vance, chair- 
man and president of Studebaker, 
following consummation of the sale 
the present Empire company had 
total assets, including cash received 
from Rema, considerably in excess 
of Studebaker’s original investment. 


Dealers in Leesburg, Fla., 


Organize Under Griffis 

LEESBURG, Fla. Car dealers 
here have formed the Leesburg 
Automobile Dealers Assn. Jock 
Griffis, of Mid-Lakes Motor Co., was 
elected first president of the asso- 
ciation. 

John Meyers, Leesburg Motor Co., 
was elected vice-president, and D. 
Carl Smith, Triangle Motors, secre- 
tary-treasurer, 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 
AUTOMOTIVE ACCESSORIES SALES 
MANAGER. Outstanding opportunity for 
individual who has been sales manager 
or assistant sales manager of automotive 
parts or accessories nationally to jobbers, 
volume and manufacturing accounts. This 
company financially sound, well estab- 
lished, outstanding products, located mid- 
die west. All replies confidential. Box 
3660, c/o Automotive News, Detroit 26. 


BODY SERVICE 
REPRESENTATIVE 


Complete knowledge of body repair and 
construction essential. Age limit 25-45. 
Furnish complete history including work 
experience and education. Application to 
include small recent photograph and state- 
ment of height and weight. Excellent 
opportunity with manufacturing plant. 

Box 3658, c/o Automotive News, Detroit 26 








SALES MANAGER WANTED. One of ‘‘Big 
Three’’ located in one of five boroughs 
of New York City. Salary—-override, 
percent of gross. Full particulars in first 
letter. Snapshot desired. Box 3659, c/o 
Automotive News, Detroit 26. 


AUTOMOBILE MECHANICS WANTED. 
Dodge-Plymouth-Chrysler-DeSoto dealer, 
most modern garage in South Florida. 
Clean and new equipment, Write or wire 
Navarro, Inc., Key West, Fila. 


POSITION WANTED 

To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7!/, cents per word for one 
insettion or two insertions of the same 
copy at 12!/, cents per word. Cash in 
advance. 











WANTED 


General, sales, promotion 
training, lecturing, etc. 14 years’ selling 
automobiles of the ‘‘Big Three.'’ Am 
ex-new car dealer. Have thorough knowl- 
edge of used car appraising and recon- 
ditioning. High type quality man who is 
a born sales promoter. Have the appear- 
ance and magnetic personality, combined 
with ability, initiative and ambition for 
successful leadership. I know today's 
automobile market and have the ‘‘know 
how’’ angles and ideas to sell today! Not 
only the public, but selling the salesman 
as well. Hard driving, hard hitting key 
house man with dynamic energy. Temp- 
ered with sound experience and a new 
theory in sales psychology, using the 
friendly human approach.. Unusual cir- 
cumstances cause me to make change 
from 1,200 volume dealer as general sales 
manager. 35, married, good habits, hon- 
est, loyal, Permanent connection with 
high potential, Box 3647, c/o Automotive 
News, Detroit 26. 

SALES-GENERAL MANAGER. Two years’ 
recent sales manager for progressive in- 
dependent, twelve years’ prewar experi- 
ence — Plymouth a@nd Chevrolet plus 
responsible sales positions with GM and 
Chrysler factories. Has profitably oper- 
ated volume Chevrolet dealership. Can 
train salesmen, good ones, Can operate 
business to make money in competitive 
market. Age fifty. Like interest or bonus 
basis after trial. Box 3662, c/o Automo- 
tive News, Detroit 26. 

SALES OR GENERAL MANAGER. Age 
34. Proven executive ability, volume 
conscious, have thorough knowledge of 
merchandising used cars and _ trucks. 
Capable of hiring, directing and super- | 
vising a large force. Can close and | 

appraise efficiently—-also have wholesale | 

outlets. Box 3651, c/o Automotive News, 

Detroit 26. 


POSITION 


MANAGER. 


| 
| 
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CLASSIFIED 


4 TEFEN ENT FR WOR 


DEALERSHIP AVAILABLE 

DEALERSHIP in one of the best towns in 
Northern New York, now handling one 
of the oldest independent lines. Must qual- 
ify with factory. This business has been 
established for twenty-five years, with a 
reputation that may be thoroughly inves- 
tigated. 150 car contract, selling 400-500 
used cars annually. Long term lease, 
steam heated show room and shop, mod- 
ern equipment. Will do close to one 
million dollars a year. Established used 
car lot. Will sell complete with trade 
name. This is a rare opportunity for the 
right people. Best of reasons for selling. 
Box 3664, c/o Automotive News, De- 
troit 26. 


FOR SALE, Agency in Ohio, now handling 
Lincoln-Mercury. Has been, is and will 
earn good profits. Owner leaving the 
state. Present manager would like to take 
part of deal with one or two others who 
will work actively. Cash needed not 
large, as owner will sell building or 
retain and rent to good men who intend 
to devote their time to the business. Box 
3665, c/o Automotive News, Detroit 26. 


DEALERSHIP AVAILABLE IN ALA- 
BAMA, now handling GMC & Pontiac. 
This location is in the heart of the great 
agriculture belt of Dixie. Net profit for 
1948—-$15,620. 1949-——$15,200 to this date. 
Very modern building in tip top shape. 
Will sell building or lease, Complete in- 
ventory. Approximately $40,000 _—rwill 
handle and lease building, or $75,000 for 
building and complete layout, ready to 
go, Dealer has other interest in another 
state. Box 3667, c/o Automotive News, 
Detroit 26. 


FRANCHISE in North Missouri town of | 
7,000 to 9,000 population. Gross sales | 











through November of this year over | 
$330,000. Good lease available. No blue | 
sky. Will take fair appraisal on shop | 


equipment and you can buy whatever you | 
want of the parts and accessories at | 
factory cost. Keep communications confi- | 
dential, Box 3668, c/o Automotive News, | 
Detroit 26. 


CENTRAL MISSISSIPPI DELTA agency, | 
now handling Hudson. City of 20,500 | 
population. Will sell business and prop- 
erty or will sell business and lease 
property. Box 3652, c/o Automotive 
News, Detroit 26. 


DEALERSHIP, now handling Ford. Near | 
Pennsylvania Turnpike. Trading area 
7,000 population. 150 car potential. Land, 
building with seven room apartment, used 
car lot, new modern parts department, 
service department, showroom and new | 
large body shop all for sale at actual | 
value. Must sell because of ill health. 
Box 3653, c/o Automotive News, De- 
troit 26. j 

DEALERSHIP FOR SALE. Now handling | 
GMC trucks, in large industrial area close 
to Chicago. Modern building and equip- 
ment. Must qualify with factory. Box | 
3666, c/o Automotive News, Detroit 26. | 

FOR SALE. Agency at inventory value, | 
now handling Dodge and Plymouth, New 
equipment A-1 condition. No obsoles- 
cence, New brick building leased. Town 
of 20,000 in southwest. Box 3654, c/o | 
Automotive News, Detroit 26. | 


DEALERSHIP WANTED 
GM—FORD. OKLAHOMA-TEXAS,. 150 to 
400 contract. Ample capital, Wholesale 
and retail experienced, Young, aggressive 
and energetic. Factory approval assured. 
Box 3663, c/o Automotive News, De- 
troit 26. 


BUSI NESS OPPORTUNITIES 


WHOLESALE AUTOMOTIVE PARTS. 
Clean stock. Modern shop. Motor rebuild- | 


| 
| 





ing. Inventory twenty thousand dollars, 
some times. Florida East Coast city. 
Other business requires full time. Box 


3669, c/o Automotive News, Detroit 26. 


DEALER SERVICES 


INVENTORY SPECIALISTS. Parts and ac- 
cessories inventories taken accurately, 
economically and quickly in Michigan, | 

Illinois, Indiana, Ohio, Pennsylvania ters | 


New York. Talbot's Automobile Dealers 
Inventory Service, 4690 Newport, Detroit | 
13, Mich. Phone VAlley 2-9377. — | 


USED CARS FOR SALE 





KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
915 N. Iilinois St. Phone Lincoln 5383 








AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Yq Mile East of Illinois State Line 
On Route 30 
EVERY FRIDAY... 11 A.M. 
175-CAR AVERAGE 
Year's Percentage Sold Above 63% | 
Dealers Buy - - - Dealers Sell | 
GEO. LAWSON—Owners—BUD FENNEMA | 
DUTCH STUART, Auctioneer 


Dyer Auto Auction 


Phone 4111-405! DYER, IND. | 


Res.: Lansing, Ill. 730 and 
Lansing, Ill. 107R 


43rd & Locust Sts. @ 


6600 N. Broad St. 








| PHONE 348 


WANT AD DEPARTMENT 


USED CARS FOR SALE 


AUCTION 


— 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


Jos. E. Johnson Tex Rickard 


Auctioneers 





ATTENTION DEALERSII! 


At Greatly Reduced Prices 


1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 
Excellent Bodies -:- Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 


THE R. A. COMPANY 
PHILA., PENNA. 


SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 











LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY * 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 


Phone 202-W4 


Philadelphia’s 3 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY FRIDAY 
12 NOON 12 NOON 8 P.M. 


GILBERT — ROBINSON 


Automobile Auctioneers 











PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 








Cars - Trucks 


WHOLESALE 
NEW and USED 


Tremendous Discounts on 
Some Models 


Large Selections 


Roosevelt Motors, Inc. 
4156 W. Roosevelt Road | 
CHICAGO, ILLINOIS } 


Established 25 Years 
Wire or Phone Sacramento 2-7850 


—WHEELING— 
AUTO AUCTION 


Every THURSDAY Noon 
Rt. 45—25 miles N. of Chicago 
John Corrigan—Auctioneer 


WHEELING, ILLINOIS 
Dealers are ‘Wheeling to Wheeling" 





Phila, Pa. | 








| 
| 


j 
| 


} 








GOTTA DEMONSTRATOR TO SELL? We'll 





23 





SHOP EQUIPMENT FOR SALE 


WHEEL BALANCER. Weaver WJ41. Brand 
new in crate, Cost $375. Our price $275 
delivered. Box 3661, c/o Automotive 
News, Detroit 26. 


ATTENTION CHRYSLER DEALERS!!! 
Only a few left—order now. Approved 
parts control card desks. Saves you $$$§. 
Immediate delivery—$57.50 each. Sperber 
Mfg. Co., 1815 Trombly, Detroit or your 
MoPar field man. Write for circular. 


SHOP EQUIPMENT WANTED 
WANTED. Good electric auto lift. State 
price and location in letter also age 
and condition. Harden Motor Co., Tolono, 
Tm, 


WILL TRADE 


1948 FORD F2 EXPRESS truck wrecker, 
equipped with Guibert power 
fold-down crane. Low mileage. 


USED CARS FOR SALE 
~ paanenth 10KW generator 110AC. Used 30 hours. 


Will sell or trade for car. Weston Sales 

AUTO AUCTION & Service, on Route 47, Mazon, IIl, 

TIM ANSPACH MISCELLANEOUS 

ATTENTION SALES MANAGERS — Car, 
1175 Washington Ave. truck and trailer registrations are in- 
ALBANY, N. Y. creasing in Texas. Lists of registered 
owners available for any locality or for 
(For Dealers Only) entire state. Also lists of automobile 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


dealers and of new car, truck, trailer 
purchasers, Write for prices Capitol In- 
formation Service, 403 W. 25th St., Aus- 
tin, Texas. c 

ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 300 Commerce St., 
Lynchburg, Virginia. 


~ USED CARS WANTED — 


buy it. Yet vir, we'll take delivery at 
your door and pay the top market price. 


Drive it 10 miles, no more than 500 and | THREE-WHEEL SERVI-CAR with towing 
we're interested. Popular makes only. bar. Race Motor Sales, 22525 Woodward 
Write H-E-I-S-E-R, The Paymaster, 565 Detroit. 7 


S. State, Salt Lake City, Utah. 

WANTED. ‘49, °50 Fords, *49 Chevrolets, 
‘46 to ‘49 Buick Supers. Norton Motors, 
Inc., 1930-1944 Frederick Ave., Baltimore 
23, Md., Phone Gilmor 1437 or 8843. 
aa PARTS FOR SALE =~=—- 

WASHINGTON, D. C.—Kaiser-Frazer dist. 
liquidating entire stock of parts and ac- 
cessories. Value $19,600, at cost. No 
reasonable offer refused. For complete 
inventory list write William P. Mac- 
Cracken, Jr., Room 1152, National Press 
Building, Washington, D. C. 


BUICK PARTS 





Now for Immediate Delivery 
NEW IMPROVED MODEL 


Automatic {i521} BraKinGs 
$544 


Complete with Controlled Steering | 

Guide Cables & Brake Hook-Up [ 
— es ven $100.00 
“DEAL 6: “$295.00 


Tow Bar Sales Company 


Exclusive Factory Distributors 








“WORLD'S LARGEST DEALER AN 3-888 |MU 4.8401 
OF GENUINE BUICK PARTS” DE 2.0700 Nites: |00 3-6373 
40 SO. CLINTON ST., CHICAGO 6, ILL. 


Denver: KE 2323 Los Angeles: OL 9782 


Wholesalers: We Are Quantity 
Shippers of All General Motors’ | 
Parts. . . . Same Day Service 
On Mail Orders and Inquiries. | 








WANTED 
AUTO LITERATURE 


| Organization forming automotive library 
needs new or used copies of out-of-print 
books. 

Smith's “Marketing of Used Automobiles” 

| 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 


CHICAGO 5, ILL. 
FTC's “Report on the Auto Industry” 
Epstein's “The Automobile Industry” 
Cohn's “Combustion on Wheels” 
Seltzer's “A Financial History of 
American Automobile Industry” 


Write Box 3476 
c/o Automotive News, Detroit 26 


USED PARTS 


For all tractors, cars and trucks. 


the 





Rebuilders! What do you need and 





what are you stuck with? We may be 
the buyers you are looking for. 


FULLER AUTO SALVAGE 


Box 628 
SALINA, KANSAS 


TANKMASTER 


ELECTRIC LOCKING GAS CAPS 
Special to new car dealers—$!.75 net 
F.0.B. Cleveland 


“ANNCO SALES CO., INC. 


9613 Lorain Avenue 
Cleveland 2, Ohio 





e 
Maney Motor Co. Auto Auction 
DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Col. Bill Suddarth and Col. Bob Keller 
Every Friday 
HUNTSVILLE, ALA. 
Phone 3188XJ 


Auctioneers: 


Every Thursday 
MURFREESBORO, TENN. 
Phone 111 
NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


Member: 


NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [[] or Two Years $14 [_] 
for which check is attached [[] or send bill [7] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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ADDING GREAT VALUE TO EVERY CHRYSLER-PLYMOUTH SALES AGREEMENT 


PUNCH LINE FOR 1950 
New..New..New CHRYSEERS with 


all-new beauty inside and out ! 


oo oe ARE TTY —— 


rs dal 


They’re Now On Display! The hottest money 
makers of the year. Cars of surprising new 
beauty .. . cars deliberately styled to make 1950 
the biggest year in our 25 year history for 
Chrysler-Plymouth dealers. New longer, lower, 
lovelier lines . . . stunning new interiors, new 
fabrics. Today’s new style classic! And most of 
all Chrysler’s kind of beauty is the beauty car 
buyers really appreciate— because it reflects the 


sound engineering and the solid comfort and 
safety inside. Again there is room to spare for 
your head, your hat, your legs, your shoulders. 
Chair-height seats. Great visibility. Easy to 
enter and leave. The smartest, safest, most 
comfortable sweetest driving car today. A great 
car to buy—a great car to sell! A car that will 
prove an outstanding business asset to every 
Chrysler-Plymouth Dealer. 


Now Available—A few select Chrysler-Plymouth 
Sales Agreements! Some of today’s greatest 
opportunities. We cordially invite you to write 
for full details. Address General Sales Manager, 
Chrysler Sales Division, Chrysler Corporation, 


12200 East Jefferson Avenue, Detroit, Michigan. 








[a 


